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CREDIT ‘CHEK’ is signed by the customer after the dealer enters the sale on one of the punched and 
pre-printed cards in book carried by motorist. Dealers identify stations by rubber stamp, and turn in signed 


same manner as former credit card invoices 


Credit Transactions Speeded Up on the Island 


The handling of credit transactions at the service station and in the business office has 
been speeded up by General Petroleum Corp. with the use of “Credit Cheks a book of pre 
punched, pre-printed cards which are carried by the customer. Advantages of the system are 
said to be less pencil work on the island, more legible record of transactions, and a saving of 
time in both the station office and in the company's business office. Page 49 
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ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S.A 














ETHYL ADVERTISING 
NEVER STOPS 
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Year in and year out, month after month, 





Ethyl! advertising is on the go— boosting your 
best gasoline sales. This year, Ethyl’s “pow- 
erful difference’’ advertisements are appear- 
ing nationally in magazines reaching 56,000,- 


000 readers each month. Surveys prove they 





are catching your customers’ eyes—remind- 








ing them to buy your best gasoline. 
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ETHYL CORPORATION 
NEW YORK 17, NEW YORK 
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Products sold under the “ETHYL” trade-mark: sntikneck compounds Salt cane ethyiene dichloride sodium metathc chterine ‘quid ov! soluble Gye = benzene herachioride (tect nica!) 








THE CARE AND NURSING OF TANK CARS 


Always load a oar with the outlet valve 
cap off so that if the valve is leaking, 


the leak will show up immediately. 


Another way to get more from your GATX tank cars 


GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South La Salle Street - Chicago 90, Illinois 


District Offices: Buffalo + Cleveland «+ Dallas + Houston « Los Angeles « New Orleans 
New York « Pittsburgh + St. Lovis » Son Francisco «+ Seattle « Tulsa » Washington 
Export Dept: 10 East 49th Street, New York 17, New York 
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API REFINING MEETING—News of 


interest to marketers 


has been prepared on the meeting of the API's Refining Divi- 
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FAST HANDLING OF CREDIT—A system using previously 
prepared books of credit ‘cheks’ for transactions at service 


stations is described. Motorist carries the 


book with him in- 


stead of conventional credit card, and time is saved by every- 


one concerned 
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Swan-Finch uses 
Tri-Sure Closures 

to keep impurities 
from its famous 
Motor Oils, Gear Oils 
and Hydraulic Oils 


Almost a century ago, the Swan-Finch Oil Corporation 
was founded on a reputation for quality and dependability 
Today that reputation attains its pinnacle in the Swan- 
Finch Line of | ubnicating Oils and (Csreases 


Motul Motor Oils are noted for their high viscosity mdex 


and resistance to Oxidation, because they embody selected 


bane tock [ wtakingly refined and additives 
trial Chis are known 
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CLOSURES 


AMERICAN FLANGE & MANUFACTURING CO. INC... 30 ROCKEFELLER PLAZA, NEW YORK 20, WN. Y. 
TR). SURE PRODUCTS LIMITED. ST. CATHARINES, ONTARIO, CANADA 











AHEAD OF THE NEWS 





THEY'RE READY—One car manufacturer currently 
is testing one of its high compression engines on reg- 
ular grade gasoline with “fairly satisfactory” results 
To do this, spark was retarded as far as possible. 
Though performance was not “peppy,” it should 
satisfy the average driver under emergency condi- 
tions, a company spokesman reported. He feels that 
by retarding the spark to top dead center in the 1950 
and 1951 models, owners will be able to operate with 
no difficulty on gasoline which is 4 to 5 octane num- 
bers below current premium fuels. 


ANTITRUST SUIT DELAY—Don't hold your breath 
waiting for the antitrust suit against West Coast 
majors to come to trial. Although the federal court 
denied a request by defendants that the case be post- 
poned, there is still a lot of procedural action left. 
For the next three months, the antitrust office in Los 
Angeles will try to work out objections the defend- 
ints have filed against the interrogatories. Thes« 
negotiations are designed to minimize the number of 
objections. Then the court will hear the motions on 
the objections to interrogatories, probably next 
iutumn. After that, other pre-trial proceedings may 
be discovered. So it’s doubtful that a trial date will 
ve set before 1952 


} 


SPARK PLUG SUPPLY— There is a feeling on the 
part of some oil TBA men that the long period of 
ibnormal buying of spark plugs is leveling off. Spark 
plugs have been mentioned more frequently than any 
ther TBA item during the past six months as being 
n short supply. While it is conceded that there has 
been increased buying on the part of car owners who 
have been quick to replace entire sets of plugs, TBA 
men are convinced that a very large portion of the 
heavy buying has originated with service station deal 
ers as well as other trade channels, because spark 
plugs are small and easily stored, and suffer littl 
leterioration if held a long time Now the spark 


plug orders are slacking off 
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LOAD RESTRICTIONS—District of Columbia may 
be one of the first regions to lower maximum truck 
weights as a direct result of road tests conducted at 
La Plata, Md., by Highway 
legedly proving that single-axle vehicles carrying 22,- 
400 lbs. do six times as much damage to roadways as 
trucks carrying 18,000 Ibs. Although firm decision to 
cut the District's truck weights will not be made until 
final reports are in from La Plata tests, some truck 
operators already have been “informally” advised 
that lighter units should be purchased for vehicles 


tesearch Board and al- 


now being replaced under normal course of business 


TIRE CHAIN PINCH Expectations are growing 
that tire chains will be in short supply for at least 
the early part of the coming winter. Also, if the 
Controlled Materials Plan is slow taking hold and 
chain makers do not receive adequate third-quarter 
allotments of steel wire and rod, winter shortages 
may be even more acute. Industry representatives 
have been telling National Production Authority that 
the backlog of chain orders is “large and increasing,’ 
including many DO-97 orders placed under NPA Reg 
4 for maintenance, repair and operating supplies 


SUBSTITUTE GREASE DRUMS Some compound 
ers report trouble obtaining enough full opening 
drums for lubricating greases. To get around the 
problem, one manufacturer found that satisfactory 
grease drums may be made from regular 55-gal. oil 
drums. The drum head is cut out and the sides rolled 
down carefully from the top so the head can be re 
inserted and fastened with a lock lever or bolt closure 
This procedure, of course, is based on obtaining the 
55-gal. oil drums 


. . . 
PUMPING TOMORROW Anticipating a day wher 
the gasoline commonly dispensed at service stations 
w be so highly volatile as to be difficult to handlk 
with suction pumps me trial installations hav« 
en made of a pump driven ! 1 submerged ciectr 
motor. The motor is said to be a small, compact unit 
> 2 nh wit reed we sbove 5.000 rp 
*ee 
BAVONET RECORD A new a has been 4 
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ACTIVITY NO. 1 at Cities Service is to keep right — 
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One of the most recent steps of Cities Service | oe | 

progress reaches skyhigh over East Chicago today. , %! 4” 


The Cities Service refinery there is now topped by__| Tong 


a huge new unit of the latest type for catalytic | vice | 
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refining. Improvements extend to the refinery’s | ing n 
new gasolene treating equipment, gas purification | Sse 
unit, and gas recovery system. Many other modern - - 
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structures, including the new ‘‘spheres” for storage ~ merg 
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Showdown Near on Bureaucratic Bid 
To Make War Excuse for Oil Control 


By Herbert A. Yocom, Washington Editor 


What looks like the big showdown 
' is now in process behind the scenes 
here over the last remaining ob- 
stacle imposed by the professional 
bureaucrats in the way of this emerg- 
ency’s oil and gas show being run 
= the approved pattern of War II. 
That obstacle seems to concern 
merely the simple little question of 
whether advisory committees created 
by the PAD are to be headed by in- 
} dustry men or, as the Justice Depart- 
ment insists, by full-time paid gov- 
ernment employes. Much more is in- 
volved, however. 

On how that question is answered 
actually depends also the answer to 
the fundamental question of whether, 
under the guise of mobilization needs 
and the friction of guarding against 
monopoly, the bureaucrats are to be 
permitted at last to achieve that 
which they have been trying cease- 
lessly to put over since the outbreak 
of the present emergency: the com- 
plete control and domination of the 
oil and gas industries by government. 

Let us make no bones about it. 
| That is their objective, and the de- 
vice of government chairmen of ad- 
visory committee is their last remain- 
ing means of carrying it out. 

These bureaucrats sought in the 
very beginning to fasten their grip 
on oi] and gas by having defense ac- 
tivities relating to the two industries 
* merged, or submerged, in a so-called 
Minerals and Energy. Administration 
at the Interior Department. Thanks 
to the good judgment of Secretary 
Chapman, however, they didn’t get 
their way and we now have a PAD 
which exists in much the same form 
as the old PAW. 

Failing on this front, the next 
move of the bureaucrats was to 
throttle PAD’s organization by deny- 
ing to Secretary Chapman and his 
Deputy, Bruce K. Brown, the right 
to man the oil and gas agency with 
the sort of top-level personnel that 
Were wanted from industry. One 
means they used was that of block- 
ing employment of dollar-a-year men; 
| another, that of imposing severe re- 
Strictions on the number of industry 
experts who might receive upper 
bracket salaries. This fight went on 
for two months before Chapman 
would dispose of the opposition. But 
he did, and today PAD possesses the 
best-qualified staff of any of the de- 

fense agencies. 
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The situation thus has arrived at 
the point where, feeling an urgent 
need for perfecting the industry side 
of his oil-gas organization without 
further delay, Secretary Chapman is 
moving out in force against the last 
of the enemy bastions—the strong- 
hold captained by assistant attorney 
General Peyton Ford, whose letter of 
last October established the rule which 
says that advisory committees must 
be headed by government employes. 

Possibly this will turn out as the 
biggest and most difficult of Chap- 
man’s battles. Certainly it will not be 
rendered easier by the fact of ail 
other defense agencies having adopted 
the Ford standard to the letter. On 
the side of the Secretary, however, is 
the unassailable record of achieve- 
ments marked up by PAW’s industry 
advisory groups during World War II, 
and it is not to be overlooked, either, 
that he has a friend in the White 
House who, in this time of need, may 
prove to be a friend indeed. 


* * * 


Note: In past exchanges with Sec- 
retary Chapman, the Justice Depart- 
ment sought to impugn oil commit- 
tees set up by PAW by saying their 
members frequently displayed monop- 
olistic tendencies. Requested to name 
names and cases, DJ referred to a 
report by a.congressional committee 
which was critical of one industry 
group’s work. Unfortunately for DJ, 
however, that report was a put-up 
job, sparkplugged by a congressman 
who got his inspiration from the dis- 
gruntled promoter of a pipe line 
project that was killed by PAW itself 
and not by any industry group, as 
Chapman was able to point out with 
telling effect. 


* * * 


Refusal of the House Ways and 
Means Committee to make any 
change in oil’s percentage depletion 
allowance probably means that the 
Truman Administration will abandon 
all hopes of forcing through any revi- 
sion at this session of the Congress. 

Certain senators may, of course, 
seek to strike at the allowance by 
offering amendments when the new 
tax bill reaches the Senate floor a 
couple of months or so hence, but the 
odds now are pretty much stacked 
against them—as they will find out 
when the time comes. 








AN OFFER 


The Richfield Franchise offers 
Independent Petroleum Distrib- 


utors 


—a full line of unsurpassed 
Richfield Petroleum Products 
that are Rich in Quality, Rich 
in Performance, Rich in Profit 
Potential. 


—expert counsel and assist- 
ance in solving the Independ- 
ent’s problems. 


—a Franchised Territory with 
no competition from your sup- 
plying company. 


Look into the advantages of a 
Richfield Franchise today. Phone 
or write to Richfield, the oil 
company that distributes exclu- 
Independent 


sively through 


Marketers. 


RICHFIELD 


Oil CORPORATION 


OF NEW YORK 


SERVING THE EASTERN SEABOARD 


FROM MAINE THROUGH THE CAROLINAS 


7 
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You spend less for upkeep | 


by using Dependable Quality 
CRANE VALVES | 


} 
More Crane Valves 
are used 


than any other make! | 
| 


4 smooth, full flow through this new pipe-line valve 


Conduit-type, double-seating disc in | 
this new Crane valve has circular open 

ings that coincide with seat openings. 

Flow resistance is reduced to a mini 

mum. There are no pockets to accumu 

late dirt or contaminating fluids. Tur- 

bulence and erosion of seating surfaces 

are avoided. 

Easy operation, long life, and reduced 
maintenance are assured by provision 
for thorough lubrication of all work- 
ing parts. Body and bonnet are packed 
with grease which is retained by pat- 
ented spring-loaded plates. Stem is 
inclosed in grease filled yoke with 














lubrication fitting. 

Ask your Crane representative about | 
these new valves for crude, finished 
product, and gas lines. 








No. 1660X Class 600 
Pipe-Line Gate Valve 


CRANE CO., General Offices: 
836 S. Michigan Ave., Chicago 5, Ill. 


c : ? y . All Industrial Areas 





Branches and Wholesalers Serving 


VALVES * FITTINGS + PIPE + PLUMBING +° HEATING 
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Petroleum Laboratory Finds 
Copper Present in Com- 
mercial Gasoline Samples 


Du Pont’s Petroleum Laboratory at 
Deepwater, N. J. recently checked 
thirty-three samples of commercial 
gasoline for copper content and 
found the element present in seven- 
teen of the samples. The table below 
shows the geographical distribution 
of these samples together with a 
range of copper content observed: 


Range of 

Copper 

No.of No.with Content 

Samples Copper in p.p.m. 

Phila. 7 .06 to .12 
Tulsa 5 2 06 to .12 
Chicago 8 3 05 to .21 
Los Angeles 6 4 05 to .13 
Houston 7 6 .02 to .09 


The analyses were conducted by 
the colorimetric method which will 
detect copper whether it is deacti- 
vated or not. As a result, the data 
do not indicate how many of the 
contaminated samples contained de- 
activator. 











Automotive Technologist 
Specializes in Analysis 
of Engine Operational 

Problems 





Iver T. RosENLUND, who came with 
Du Pont in 1947, is the ag & 
automotive engine specialist for the 
analysis of operational problems en- 
countered in automotive equipment in- 
cluding farm tractors and heavy-duty 
trucking units. He was formerly Man- 
ager of the Du Pont Road Test Labo- 
ratory which operates a fleet of test 
trucks out of E] Monte, California. Mr. 
Rosenlund is available to automotive 
equipment manufacturers, fleet oper- 


ADVERTISEMENT—Prepared for the Petroleum Chemicals Division of E. |. du Pont de Nemours & Company (inc.) 





Du Pont Truck Fleet Develops 
Valuable Heavy-Duty Road Test Data 


What would you think of a fleet owner who gave his drivers instructions to 
take a load of gravel on a 208 mile jaunt and to return without delivering the 
cargo? Yet this is what happens regularly to each of six identical semi-trailer 
combinations operating out of the Du Pont road test laboratory at El Monte, 


California. 





Shown are two of the fleet of six trucks used by Du Pont to make commercial, heavy-duty road octane 


tests. Each truck grosses 26,000 pounds on every trip. The terrain at this point appears rugged. 


In evaluating the performance of 
experimental pe el fluids prior to 
release for consumer use, laboratory 
testing is not enough. That is why Du 
Pont operates a six vehicle, heavy-duty, 








ators and others who wish to make use 
of his extensive experience. 

Mr. Rosenlund graduated from the 
University of Michigan in 1937, with 
a Bachelor of Science degree in aero- 
nautical engineering, majoring in en- 
gine design. He spent the frst few years 
of his career in aircraft engine testing 
and the development of automatic ma- 
chine tools for the manufacture of air- 
craft engine parts. He has been active- 
ly engaged in problems of combustion 
and lubrication of engines since 1939 
when he became a research engineer 
on engine testing for the development 
of petroleum products for the Texas 
Company in its research laboratory at 
Beacon, New York. 

Between 1942 and 1947, Mr. Rosen- 
lund was fuel and lubrication engineer 
for Allison Division of General Motors 
and later joined the Packard Motor 
Car Company in the jet-engine division 
at Toledo, Ohio. as project engineer on 
combustion chamber design and de- 
velopment. 





commercial test fleet under severe over- 
load conditions on the hill and desert 
highways around Los Angeles. 

A typical test might cover as much 
as 35,000 miles. As would be expected, 
much information is developed. In- 
cluded would be information on octane 
requirements; valve life; cylinder bore 
wear and piston ring wear; fuel and oil 
consumption; and data on sludge and 
varnish deposits. 

Here are some of the interesting 
characteristics of the fleet which travels 
without destination, delivers no load, 
yet brings back highly significant infor- 
mation. 

The six tractor-trailer combinations 
are identical in every way, including 
their 235 cubic inch valve-in-head en- 
gines. The body of each trailer is par- 
titioned to prevent shifting of the 
gravel which is used to weight the 
vehicles. This precaution is necessary 
to maintain a constant load on the tires 
which often are experimental tires be- 
ing service-tested by the Rubber Chemi- 
cals Division of Du Pont. 

The six vehicles always travel in 
convoy. They gross 26,000 pounds 
each. This weight corresponds to a 
sixty per cent overload for the tractor 
rating. With this loading, full throttle 
operation is required over most of the 


OVER 
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Refinery Calls in Du Pont 
Automotive Specialist to 
Solve Annoying Problem 


Fleet Cust BI d Trouble 
on Refiner’s Fuel 








An Eastern District customer of Du 
Pont had complaints of engine sludg- 
ing and heavy deposits on intake ports 
and valves from a fairly large fleet us- 
ing its products. As is often the case, 
the refiner’s products were blamed. 

The refiner asked one of Du Pont’s 
automotive specialists to investigate. 
He contacted the fleet owner, accom- 
panied by refinery representatives. 
Several days were consumed in discuss- 
ing the problems and in examining the 
fleet units and their operational pat- 
terns. 

Both passenger cars and trucks were 
involved. Daily mileages were low, 
ranging from 40 to 100 miles. There 
was little prolonged heavy-duty work. 
Much of the operation was under con- 
ditions where engines were never com- 
pletely warmed up in the course, of a 


ay. 

Sidi round-table discussions 
ended in the conclusion that most of 
the vehicles were subjected to unfavor- 
able operating conditions such as pro- 
longed idling and low output operation, 
with short hauls, frequent shutdown, 





and subnormal operating temperatures. 
These operating conditions, plus too 
infrequent oil change periods, were 
considered to be sufficient to cause the 
crank case sludging and intake valve 
troubles reported. Remedial recom- 
mendations were made and carried out 
to a satisfactory solution of the prob- 
lem. 

From the above it will be seen that 
Du Pont can contribute both knowl- 
edge and experience to the solution of 
a problem in the field. In such matters 
Du Pont will cooperate wherever it is 
feasible to do so. 








Du Pont Offers 
New Blending Calculator 


(AVIATION MIX) 


A slide calculator for easy determina- 
tion of the number of pounds of Du 
Pont Tetraethyl Lead Compound — 
Aviation Mix required for a given 

uantity of gasoline, is available 
p eran Du Pont Petroleum Chemicals 
Division District Offices. 

The calculator is designed as a time- 
saver for blenders, chemists or others 
engaged in blending tetraethyl lead 
compound with gasoline. 

Convenient in size, 9” x 4%”, the 

calculator easily fits into a desk drawer 
or a coat pocket. With it, one can cal- 








Truck Fleet 


test route. The trucks are operated for 
sixteen hours per day. 

The drivers and positions of the 
trucks are rotated daily to overcome 
variations which might be caused by 
differences in driver techniques. Driv- 
ers try to treat all trucks alike even in 
such minor details as braking, shifting 
and accelerating. 

The route presents a normal intercity 
truck route winding through the foot- 
hills and mountains near Los Angeles. 
There are steady upgrades at full throt- 
tle, rolling downgrades requiring 
closed throttle positions and consider- 
able stop-and-go driving in cities. The 
208 mile course requires an eight hour 
shift per circuit. 

Engines are operated at three-quar- 
ter to full throttle approximately seven- 
ty percent of the time. Average speed 
is thirty-seven miles per hour—maxi- 
mum is fifty-five. 


Petroleum Chemicals Division 





Since findings from the operation of 
this fleet are too detailed to be pre- 
sented here, the principal purpose of 
this résumé is to suggest that there is 
considerable value in fleet work of the 
type outlined as a reproducible meth- 

for investigating differences result- 
ing from fuel variables. 

It is believed that experimental com- 
pounds which show promise in convoy 
operated tests can be released for fur- 
ther proof testing in commercial oper- 
ations with considerable assurance of 
satisfactory performance. The tests al- 
so show that uniformly good perform- 
ance can be obtained by paying close 
attention to maintenance techniques. 

For more complete data on the find- 
ings address your nearest Du Pont Pe- 
troleum Chemicals District Office. 


Chicago, III. 
Tulsa, Okla. 
Houston, Texas 


District 


New York, N. Y. 
Offices: 


Los Angeles, Calif. 





E. 1. DU PONT DE NEMOURS & COMPANY (INC.) 


@ Wilmington 98, Delaware 


culate the pounds of TEL Compound 
required to treat a given unten of 
barrels of gasoline to produce concen- 
trations from 0.1 to 4.6 cc. of TEL per 
gallon. 

The calculator is quickly set in one 
operation. 





This extremely handy Du Pont TEL Compound 
(Aviation Mix) Blending Calculator can be sup- 
plied by the nearest Du Pont Petroleum Chemi- 
cals Division District Office. 





LITERATURE AVAILABLE 


The following is a partial listing of free 
Du Pont bulletins, reports, booklets 
and aids available to you. Address re- 
quests to your nearest Du Pont Pe- 
troleum Chemicals Division District 
Office. 


Du Pont Services to the Petroleum 
Industry Serial A-663 


Exhaust Valve Rotation—covers the 
use of mechanical devices to improve 
valve life Serial A-656a Pet. 


Du Pont Gasoline Antioxidants Nos. 5, 
6 and 22—describing their use and 
application for improving gasoline 
storage stability Serial A-513 

The Effect of Hydrocarbon Structure 
on the Road Antiknock Performance 
of Motor Fuels Serial A-505 

Tank Talk—a 52-page pocket-sized 
booklet written for the men who 
actually enter and clean gasoline 
storage tanks Serial A-1134 


eM 
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| Better Things for Better Living 
... through Chemistry 1] 
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shemicals 


Wilmington, Del. 
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and offices” 


ROY A. HUNT 


President, Aluminum Company 
of America 


plants and offices. 


national effort.” 


Nes, it is easy to conduct a person-to-person canvass of your 
offices and plants to ascertain who wants to help America 
land build for his or her security by the systematic purchase 





f U. S. Defense Bonds through the Payroll Savings Plan. 
ave you conducted a person-to-person canvass in your 
ant? 
f you haven’t, here are the three easy steps: 
@ Phone, wire or write to Savings Bond Division, 
U. S. Treasury Department, Suite 700, Washington 
Building, Washington, D. C. 


®@ Your State Director, U.S. Treasury Department, 
will contact you or the executive you designate to con- 
duct the canvass and tell you exactly how to proceed. 
He will furnish posters, pay envelope stuffers, applica- 
tion blanks and other aids. 


@ All you have to do is to see that every employee in 
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.. “It was easy to conduct 
al person-to-person canvass 


at all company plants 






“Our employees like the Payroll Savings Plan for U.S. Savings Bonds. It 


was easy, therefore, to conduct a person-to-person canvass at all company 


“I believe every company which promotes the systematic investment in 
U. S. Savings Bonds in this way provides a highly desirable service for its 
employees and at the same time gives practical support to an important 


your company is handed a Payroll Savings Application 
and given an opportunity to make his or her own 
decision. No pressure is needed. 


Simple as the plan is, it works — to the benefit of employees, 
the company and America. In the last six months approxi- 
mately 4,000 more companies have installed the Payroll 
Savings Plan for their employees. Approximately 600,000 
working men and women have joined the millions of smart 
savers already on the Payroll Savings Plan. In plant after 
plant, employee participation has jumped to 70%, 80% — 
even 90% because, as Mr. Hunt so aptly puts it, “employees 
like the Payroll Savings Plan.” 


Make it easy for your employees to help themselves, their 
Country and their company by the systematic purchase of 
U. S. Savings Bonds — Defense Bonds now, because they 
are an important factor in combating inflation and building 
a stronger America. 


The U. S. Government does not pay for this advertising. The Treasury De- 
partment thanks, for their patriotic donation, the Advertising Council and 
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PUMP SERV 





It DOUBLES the number of cars 
which can be served simultaneously 
from your present pump islands and 
underground storage facilities. You. 
get maximum dispensing capacity 
per square foot of driveway .. . 
attract more trade with uncrowded 
islands ... handle peak loads faster 
and easier. 







@ The Bowser Siamese Twin is the first functic 








change in gasoline pump design since the deve 
ment of the computing device nearly 20 years a¢ 
Bowser patents are pending And it's another Bowser FIRST! 
on the new and unique inter- 
locking system which permits @ Both dispensers are served by a single pump 
each side of the Siamese Twin unit with '/2 h.p. electric motor. The pumping unit | 
Pump to operate independ- the same herringbone gear type used in Bows@ 
ently of the other. conventional pumps except for added capacity. © ees 
@ The base requires little more island space the 
a single dispenser . . . costs no more to install .. 
uses present suction line and conduit. of +h 
* 






@ Delivery rates as high as 14 g.p.m., on no 
suction lifts, serving one car. Each side delivers 
to 10 g.p.m. when two cars are served at once. 


BOWSER, INC. 1301 Creighton Avenue, Fort Wayne 2, Indiana 


x w&* Ke Ke * Li@@ie CONTR CO 
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CARS AT ONCE / 


4 (from one underground tank) 


et ie 








. + @s must be 
* done with a conventional pump ... in order 

* 'fo serve another customer on the other side 
ce the pump island. 











Why waste time here while this side is busy? 
2 oP BC & Aware Tt S $ -.e-te 18 8 5 * 
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Gasoline Stocks per Motor Vehicle 


Show 4.4% Dip in Ap 


Gasoline stocks per motor vehicle 
registered to date showed a 4.4% 
drop in April as compared with 
March (see Table 1). This is a great- 
er rate of drop for the period than 
the 12-year average of 3.4%. And, 
stocks per vehicle for April are about 
4.3 gals. below the 12-year average 
for the period. 


This may be partially explained 
by the fact that in the past year 
motor vehicle registration has gone 
up 10% while gasoline stocks for 
April of this year are about 9% 
higher than for the same month in 
1950 (see Table 2). It is estimated 
that as of last month motor vehicle 
registration had passed the 50 mil- 
lion mark. Bureau of Public Roads 
has given motor vehicle registration 
for 1950 as 49,143,275. However, in 
April of last year, it is estimated 
that total registration was about 45.5 
million, so the gain in vehicles from 
April, 1950, to April, 1951, is approx- 
imately 4.5 million. 


A look at the records indicates 
that over the 12-year span covered, 
stocks for April were 115.2 gallons 
per motor vehicle, with only 1947 and 
1948 being lower at 114.7 and 112.1 
gals., respectively. It was during this 
period that spot shortages of motor 
fuel cropped up. 


Another factor to consider is that 


ril over March 


the gallons of gasoline per motor 
vehicle as of the end of April is ex- 
actly the same as the average end- 
of-May figure. So, with good weather 
hitting most of the country (at least 
so far this month), drains on gaso- 
line stocks can be expected to in- 
crease and it looks almost certain 
that gasoline stocks per motor ve- 
hicle will fall well below the average 
of 115.2 gals. for the end of May. 

Day’s supply of gasoline at the end 
of April was shown to be equal to 
that on April 30, 1950, on the basis 
of the Bureau of Mines’ original 1951 
forecast used in NPN calculations. 
Gasoline and other principal products 
stacked up as follows, in terms of 
days’ supply: 


* April30 Mareh 31 April 30 


1951 1951 1950 
Finished & unfin- 
ished gasoline .. 43 45 43 
Kerosine ......... 64 58 70 
Gas oil & distillate 
fuel oil ........ 48 47 48 
Residual fuel oil .. 25 26 29 


Bureau of Mines forecast figures covering 
period three months ahead have been employed 
by NPN in calculating days’ supply of stocks 
(API data) shown for April 30, 1951. Com- 
parative figures for stocks at end of preceding 
month were calculated in same manner. Com- 
parative figures for 1950 date shown were cal- 
culated from Bureau of Mines actual stocks 
figures for date shown and actual consumption 
figures for period three months beyond that 
date. 


U. 8S. crude oil production, includ- 
ing lease condensate, set a new all- 


Table 1—Average of Gallons of Gasoline Stocks Per Motor Vehicle 








% Change 
End of End of arch- End of % Change 
Year March April April May April-May 
1940 134.2 133.9 —0.2 130.5 —2.5 
DL. batdins 0405 dae+esee Cee 119.3 115.6 -—3.1 112.0 —3.1 
MED « cee ccccvecvccscccccccee 135.7 129.4 —4.6 120.5 —6.9 
1943 127.7 121.4 —4.6 114.1 —6.0 
BE. weossecccoles de owWelimews 120.1 121.4 +11 119.5 —1.5 
DE abc cvcdccchodnses es das 131.9 *122.8 —-6.8 119.5 —2.6 
° 120.5 —1.4 114.8 —4.7 
114.7 —3.9 106.3 —7.3 
112.1 —1.8 110.8 —1.1 
118.0 —14 114.3 —3.1 
*109.9 —3.8 104.9 —4.5 
115.2 —4.4 2200 cess 
119.5 —3.4 115.2 —3.6 
* Revised (see NPN April 11, p. 19) 
Table 2—Gasoline Stocks 
(000 Bbis.) 
End of End of End of Bbis. Change % Change 
Year March April May April-May April-May 
1940 103,710 03,563 100,859 —2,704 2.6 
BBR cccwescccacagaccrecscs 98,922 95,931 92,968 —2,963 —3.1 
1942 106,733 101,822 94,681 —7,141 —7.0 
1943 94,114 89,482 83,887 —4,595 —6.3 
1944 87,100 88,373 86,712 —1,661 —1.9 
1945 97,477 90,804 88,330 —2,474 —2.7 
WIRD nbc Seeeeccccescaetives 104,161 98,744 93,960 —4,784 —4.8 
SE adh es adhe etaadnanen ere 107,576 103,505 95,876 —7,629 —T.4 
» . BRELETTURT OTT Eee 111,949 109,829 108,552 —1,277 —1,2 
TD ees ccd cies decevecgeds 127,443 125,351 121,602 —3,749 —3.0 
TE bbin ne coset sadne uc deen 133,766 128,655 122,757 —5,898 4.6 
TP bbe seewdsescescccewess 142,186 | Eee eese ae 
12 


time high during the week ended 
April 28 at an average of 6,154,000 
b/d, up 10,250 b/d from the previous 
record set a week earlier, according 
to API statistics. 


Average refinery runs were down 
slightly last week as compared with 
the previous week, stocks of all ma. 
jor products except gasoline rose, 
while residual fuel oil was only prin- 
cipal product to show a gain in re- 
finery production (see summary table 
below). 


Refining Operations Summary 
(U. 8. Totals—B, of M, Basis) 


Week Week crease 
Ended or De- 
April 28 April 21 crease 


(thousands of bbls.) 


Production 


Crude runs—daily avg. 6,236 6,265 — 2 
Foreign crude included 466 376 + 90 
Percent operated .... 90.3 90.7 —0.4 
Gasoline ............. 19,876 20,060 —184 
PTT ETE 2,698 2,778 — 80 
Gas oil & dist. fuel... 8,061 8,172 —111 
Residual fuel oil ..... 8,747 8,601 +146 

Stocks 
Finished & unfinished 

GAMERS occ ccccecce 37,474 138,891 —1,417 
Kerosine ............ 15,635 14,698 + 937 
Gas oil & dist. fuel... 43,859 42,957 +902 
Residual fuel oil ..... 36,080 35,899 +181 


Demand for all oils in 1951 will ex- 
ceed that of 1950 by about 8.5%, 
Bureau of Mines now anticipates. It 
so stated April 30 in making known 
it will issue a revised 1951 forecast 
about June 1. 

Meantime, from available data, the 
bureau reported that total demand 
for all oils may have exceeded 7.7 
million b/d in the first quarter of 
1951, or 13.5% above the correspond- 
ing period of last year. 

The bureau also reported that: 

Actual production of domestic 
crude oil averaged 5,930,000 b/d in 
February, probably averaged 6,040,- 
000 b/d in March and was expected 
to reach an average of about 6,130,- 
000 b/d in April. 

Demand for domestic crude oil in 
May will average 5,870,000 b/d, based 
in part on an estimated total gaso- 
line demand of 101 million bbls., a 
gasoline yield of 44.3% and total 
crude runs averaging 6,250,000 b/d. 


Greater Demand Forecast—Predic- 
tion was made April 28 at the Inter- 
state Oil Compact Commission meet- 
ing in Santa Fe, N. Mex., that the 
forthcoming report of the Economics 
Committee of the Independent Petro- 
leum Assn. of America will show in- 
creases in its forecast of total de- 
mand for all oils in the second and 
third quarters of 1951 to amounts in 
excess of forecasts made in the com- 
mittee’s October, 1950, report. 

H. B. Fell, IPAA executive vice 
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SANTOLENE 





C ACCEPTED 








as corrosion inhibitor in combat-grade gasoline 


Monsanto Santolene C has been 
accepted as a corrosion inhibitor—at 
the option of the supplier —for 
combat-grade gasoline by the Ord- 
nance Department under specification 
MIL-G-3056. Write today for details 
on how you can use Santolene C to 
add rust-preventive properties to your 
gasoline, Diesel fuel, kerosene and 
fuel oil . . . how you can employ San- 
tolene C to control corrosion in tanks, 
lines and equipment handling any 
light petroleum product. 


The effectiveness of Santolene C has 
been proved in the laboratory and in 
the field. These findings have been 
confirmed by a major oil company 


MAY 9, 1951 


which has marketed Santolene C in 
all types of light petroleum products 
for more than a year. 


Santolene C is product-soluble. It 
burns completely with the fuel, leaving 
no residues whatever. Diesel and gaso- 
line engine tests have demonstrated 
that Santolene C has no effect on en- 
gine cleanliness, injector fouling or any 
other factor of engine performance. 
For technical information on the use 
of Santolene C to solve corrosion 
problems, write, wire or telephone 
MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, 1700 
South Second Street, St. Louis 4, Mo. 


URGENT—If you have empty carboys or 
returnable drums, please return them to 
your supplier promptly. They’re urgently 

. Containers are scarce! 
Santolene: Reg. U. S. Pat. Off. 
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SERVING INDUSTRY...WHICH SERVES MANKIND 
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CUSTOM BUILT MACHINERY SINCE. 1901 


POSITIVE 


Pp R 0 t C 0 N ) uann 
I oe ALUMINUM 
BONNET 






WITH 
40% LESS WEIGHT Pew 


rs 





FABRICATED 


EMERGENCY VALVE 


DESIGNED FOR 


LIGHTER WEIGHT 


Weight-conscious petroleum truckers will wel- 
come the new, fabricated WARREN emergency valve 
because they can save from 35 to 40% in the weight 
of the valve. 


It is a hand operated air emergency valve com- 
pletely independent of the brake system. The WAR- 
REN emergency valve system is designed to automa- 
tically close all valves when in over-the-road operation. 


Stainless steel and aluminum construction pro- 
tect against corrosion inside the tank. There are no 
porous castings so the danger from leaks is eliminated. 
Fusible plugs that melt at 165 degrees close the valve 
in a split second. 

The new WARREN fabricated valve meets all 


I.C.C. requirements. They are tamper-proof and fire- 
proof. 


Now, more than ever, you can profit from speci- 
fying WARREN emergency valves for your equipment. 


WRITE FOR LITERATURE and FULL INFORMATION 


Mout lalalog 


MANUFACTURERS OF ¥ > 


BEITS machine co. 


WARREN PENNSYLVANIA 


STAINLESS STEEL 
CAGE 


STAINLESS STEEL 
SEAT 


EASIER MAINTENANCE AND 
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president and chairman of the Eco 

nomics Committee, made the predic 

tion, stating it was based on the fact 

that military, defense and industrial | 

activities all have shown increases. W 
These increases, Mr. Fell said, re-) 

sulted in actual total demand during| 

the Oct. 1, 1950-March 31, 1951 heat- 

ing season running 4.84% in excess do 





of the committee’s October forecast. 
Total demand during the heating sea- 
son just ended was up 12.8% from 
the previous season, according to pre- i t ¢ 
liminary figures, he said. ie 


Aviation gasoline demand and pro- | 
duction fell off in February, as com- | 
pared with January, while end-of- 
mora stocks increased, according to | 
a Bureau of Mines report. A sum- 
mary of the bureau’s figures follows: 





Aviation Gasoline 
Finished Grades and Components 


Feb. 1951 Jan. 1951 Feb. 1950 
(figures in thousands of bbls.) 





Total production .. 010 5,789 2,670 
Month-end stocks . 7,813 8,026 
Domestic demand . 4,327 1,831 
Total demand ... 4,742 2,296 





New high records were set during 


March for Creole Petroleum Corp.’s ; 
operated crude oil production plus 
purchased royalty oil in Venezuela. 
Operated production averaged 703,- | 
771 b/d, a gain of 10,019 b/d over 


the previous all-time high set in Feb- 
ruary. Net production plus pur- 
chased royalty oil averaged 746,440 | 
b/d, up 12,622 b/d from February, 

and 11,697 b/d over the previous rec- | 
ord set in January. 


Kuwait Oil Co. reported through 
Gulf Oil that its crude oil output in 
Kuwait during March averaged about 
375,381 b/d, as compared with about 
358,779 b/d in February. Production 
in March 1950 averaged about 311,- 
555 b/d. 


Kansas increased its crude oil al- 
lowable to 310,000 b/d for May, as 
compared with 300,000 b/d for April. 
The Kansas figures do not include 
lease condensate. 


April statistics on crude oil stocks, 
stocks of principal petroleum prod- desis 





ucts, crude production and runs to 
stills—all in graph form, supple- 
mented by tables showing division 
east and west of Rockies—appear in | fill t 
this issue of NPN on p. 46-47. Also | toda’ 
in this issue, on p. 47, are state-by- Y 
state comparisons of gasoline con- 

sumption figures for January as re- | SPec 
ported by API. the « 


Expansion of the Philadelphia re- engi 
finery of Atlantic Refining Co. by | on : 
24% will bring its capacity up to | add; 
about 141,000 b/d. New units to be 
installed in the “near future” include PR 
a two-stage pipe still, catalytic crack- 
ing unit, alkylation unit, and poly- 
merization facilities. The new pipe 
still, company says, will have a ca- | 


pacity of 50,000 b/d, but will repre- | 
sent a net capacity of only 28,000 | U 
b/d, as some old equipment will be 
utilized. 
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@’~, What’s U.S. Rubber 


doing to smooth the 
trail to black gold? // 


Shutdowns become more frequent and 
more serious, if reliable equipment, 
designed to handle these new prob- 
lems, is not available. “U.S.” experts 
are always ready with products that 
fill the new specifications required by 
today’s progressive oil men. 

You can cut costs, avoid delays by 
specifying U. S. Rubber Products for 
the oil field. “U. S.” oil specialists and 
engineers are always ready to help you 
on specialized problems. Write to 
address below: 


PRODUCTS OF 


UNITED 


ee oe 
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THIS NEW PIPE WIPER is reversible, 
molded in one piece with double wiping 
lips. Does the work of two old-style 
wipers, yet costs no more than the 
single type. Easily cut to pipe size. 
Individual wipers have handled over 
315,000 feet (nearly 60 miles) of piping. 











THIS USTEX-NYLON PIPE SLING, 
exclusive with “U.S.”, is very flex- 
ible, can bend around small diam- 
eters without cracking, withstands 
great strains and jerks. Pipe line 
crews say it is the strongest, easiest- 
handling sling they’ve ever used. 








RUBBER 


RUGGED U.S. ROYAL 4 ROTARY HOSE 
is so powerful that it need not be re- 
placed by steel hose when high pump 
pressures are required. No excessive 
straining or kinking, because it is built 
for mousehole connections. 


COMPANY 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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Easy fo reach cars 
anywhere in 14 foot 
radius | 


convenient 
extenda-hose OF 








Accents brand name. Brilliantly of Pric 
iMumi d dial. Staini steel The 
door. Convenient price changes. ance 











color treatment. Built for long and 
trouble-free service. 








which 

|pool a 

prices 
Broad, simple planes for pleasing | At t 


Time-tested Wayne Extenda-Hose for po 
+ + + the ultimate in convenient shut-i 
h | not di 
jose extension. pe 
Ho 
shoulc 
ly del 
| Judd. 
Unique nozzle lock- He 
ing mechanism . . . that s 





requires no padlock. ' aged, 
. . ' | level 





| ductic 
Removable panels to br 
front and rear give ginal 
complete access to A | 
interior units for \ added 
ercu 
) servicing. —. 
: Mr 
a visi 
with 
Coast 
* tees | 
| Duriz 
The pump that puts you Ys [oat 
RRND SOI encom Bam US ispe 
and 
neig] 
STREAMLINE your islands for greater profit and convenience with Wayne 505 Computers. Mi 
Step out in front of all competition with these modern supersalesmen, They speed up delivery, Angi 
help you handle more cars in the rush hour, save more customers. They will pay for themselves | arou 
quickly by increasing sales. Best of all, they’re engineered for more years of efficient, economical | exist 


operation. Write today for bulletin. 


the WAYNE Pump Co. 


backed by 





Fort Wayne 4, Indiana j nationwide service 


Toronto, Canada AIR COMPRESSORS - HOSE 


Rests - AUTO HOISTS 
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NPN News Bureau 

WASHINGTON — Specific ceiling 
price regulations were placed on 
crude petroleum this week by Office 
of Price Stabilization. 

The agency did so through the issu- 
ance of Ceiling Price Regulation 
(CPR) 32, effective May 12, 1951, 
which pegged crude ceilings for each 
pool at the highest posted purchase 
prices on Jan. 25, 1951. 

At the same time that OPS issued 
the crude oil regulation, its top oil 
price official, Orville D. Judd, told 
'the Independent Petroleum Assn. of 
America convention in Denver that it 
should have ready a “workable” plan 
|for possible emergency production of 
| shut-in wells in a way which would 
not disturb current prices. 

“How, and if, such production 
|should be made economical is a high- 
‘ly debatable question,” declared Mr. 
| Judd. 

He said OPS was not suggesting 
that such production should be “salv- 
' aged,” but asserted that “the general 
level of prices for all crude oil pro- 
duction should not be raised in order 
|}to bring back on the market mar- 

ginal production.” 

A general hike in crude prices, he 
\ added, “would result in dangerous re- 
percussions at consumer levels and 
adversely affect the entire industry.” 

Mr. Judd spoke at Denver following 
a visit to Los Angeles, where he met 
with representatives of two West 
Coast Oi] Industry Advisory commit- 
tees on retail and wholesale problems. 
During his West Coast visit, he de- 
scribed the Los Angeles oil price sit- 
uation as “amazing” because of the 
disparity in prices on similar brands 
and grades from neighborhood to 
neighborhood. 

Mr. Judd said the principal Los 
Angeles problem largely revolves 
around retail difficulties but there 
exist problems also in the wholesale 
field. He stated he didn’t want any- 
one to be frozen at “uneconomic” 
price levels, but apparently that had 
happened in some instances in the 
Los Angeles basin area. 


_ New Price Chief—James H. Lewis, 
‘former president of Sunset Oil Co., 
Was nominated May 4 to serve as 
Western regional chief of OPS fuel, 
transportation and public utilities di- 
vision, coincident with an OPS state- 
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ment that West Coast price problems 
require on-the-spot attention. 

Mr. Lewis, a resident of Los Angeles, 
will have headquarters here and di- 
rect operations affecting petroleum 
and other fuel and chemical products 
in California, Arizona and Nevada. 

Crude Ceilings—tIn its ceiling price 
order on crude oil, OPS specified that 
the maximum price “at the receiving 
tank” for each pool will be the high- 
est “posted purchase price” on Jan. 
25. 

If there were two or more posted 
purchase prices on that date, the 
higher of them is established as the 
ceiling. If there were no posted 
prices, but sales were made during 
the base period of Dec. 9 to Jan. 25, 
the ceiling would be the highest price 
paid in that period. 

If ceilings for pools could not be 
figured under this method, CPR 32 
set out that sellers of crude shall fix 
a tentative ceiling in line with com- 
parable crude in the same general 
area. This price would have to be 
reported to OPS within 15 days for 
approval or disapproval. 

The regulation ordered “every pur- 
chaser” of crude to file within 30 
days with OPS reports listing his 
posted prices and the prices he paid 
during the base period. 

CPR 32 covers sales and deliveries 
of crude by producers, sellers, refin- 
ers, or by any other person with fol- 
lowing exceptions: (1) sales for gas 
enrichment oil; (2) sales to consum- 
ers, or to a tank wagon reseller by 
sellers, other than crude oil opera- 
tors or royalty owners, for resale to 
a consumer, for a purpose other than 
production of more than one petro- 
leum fraction; (3) sales between cor- 
porations when one is wholly-owned 
by the other or when both are wholly- 
owned by a third; and (4) exchanges 
of crude between refiners or other 
petroleum sellers, providing such ex- 
changes conform to customary prac- 
tices in the petroleum industry. 

Price Roundup — In other develop- 
ments during the past week: 

1. “Producer exporters” were au- 
thorized by OPS to fulfill contracts 
for export sales which were made 
prior to Jan. 26 when general freeze 
order was issued. The authorization 
applies only to those commodities 
which are still covered by the gen- 
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OPS Issues Special Order for Crude Prices 


eral freeze and not yet subject to 
“tailored” orders. 

2. OPS permitted inland water car- 
riers to operate under contract prices 
for the 1951 season which had been 
made on or before Jan. 25. Contract 
carriers on the Great Lakes already 
had this privilege. OPS said it ex- 
tended the authorization to inland 
waters because northern carriers, 
such as those operating on New York 
Barge Canal and Upper Mississippi 
and its tributaries, were “frozen over” 
during the base period of Dec, 19 to 
Jan. 25 and consequently had no op- 
erations during that period. 

3. Formulas for determining ceil- 
ings on imports of oil and other com- 
modities were established by OPS in 
CPR 31. Ceilings for imports are 
fixed by adding to the landed cost of 
the commodity the same dollars-and- 
cents markup obtained on deliveries 
during a base period of July 1, 1949 
to June 30, 1950. Wholesalers, in 
turn, set their ceilings by using ac- 
quisition costs and then adding dol- 
lars-and-cents markups computed on 
the same basis as importers. Retail- 
ers’ ceilings are figured by adding a 
percentage markup instead of a dol- 
lars-and-cents figure. The latter use 
@ representative quarter during the 
base period. 


4. Continental Can Co. and Ameri- 
can Can Co. were authorized by OPS 
to increase rental rates for container 
closing machines “to compensatory 
levels” in order to comply with fed- 
eral court decisions in antitrust cases. 
The court, said OPS, entered judg- 
ments against the two companies last 
year requiring them to raise their 
rental rates so as to make their op- 
erations competitive with other com- 
panies in the same business. Under 
provisions of the general freeze, how- 
ever, the agency explained, the com- 
panies could not adjust their rental 
or service rates to conform with the 
court decree without violating price 
control orders. Accordingly, OPS 
said it issued a supplementary order 
to the general freeze to resolve this 
“novel” conflict. 


5. Two oil industry men—H. I. Cob- 
ble of New York (Cities Service) and 
Clarence Malcom of Pittsburgh (Gulf) 
—went to work in OPS’ Oil Price 
Branch. Both will be concerned with 
gasoline and fuel oil matters. 
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NPA Relaxes Building Restrictions 


But Tightens Grip on Steel Use 


NPN News Bureau 
WASHINGTON—In an amendment 
to construction order M-4, effective 
at midnight May 3, National Produc- 
tion Authority has ordered that site 
clearance preliminary to building 
may now be considered as “‘commenc- 
ing construction,” while certain per- 
sonal property installation costs may 
be excluded from determination of 
construction costs. 


At the same time, however, the 
agency clamped down on most public 
and private construction projects us- 
ing more than 25 tons of steel and 
not heretofore restricted—including 
oil and gas pipe lines, highways, plus 
even those terminal warehouses re- 
quiring less than 25 tons of steel. 
These projects must now be cleared 
through NPA before construction can 
be commenced. 


New Bulk Plant ?—It is understood 
that NPA undoubtedly would consult 
with PAD on the necessity of any 
project (such as new bulk plant stor- 
age) requiring more than 25 tons of 
steel, and probably would go along 
with PAD’s recommendation. How- 
ever, that still’ would leave an oil 
company the problem of getting its 
steel without priorities assistance. 

(Twenty-five tons of steel would be 
enough for two 20,000-gal. storage 
tanks or one 30,000-gal. tank, accord- 
ing to the estimate of a tank manu- 
facturer). 

One additional amendment to M-4 
transferred outdoor advertising signs 
from List B (projects requiring au- 
thorization) to List A of absolutely 
prohibited new constructed projects. 

Revising provisions of original or- 
der that all personal property instal- 
lation costs—but not cost of property 
itself—must be included in comput- 
ing construction costs, amended M-4 
now spells out that such installation 
costs may be excluded from con- 
struction costs to the extent of $2,000 
for any 12-month consecutive period. 


‘Construction’ Definition Changed 
—wWhereas original M-4 specifically 
ruled out site clearance as evidence 
of start of construction, amended ver- 
sion defines commencing of construc- 
tion to mean “substantial site clear- 
ance (including demolition of build- 
ings or structures), preliminary to 
the start of or incident to the work 
on a new building, structure or proj- 
ect; or to incorporate into a building, 
structure or project substantial quan- 
tities of materials which are to be an 
integral and permanent part of such 
building, structure or project.” 

NPA urges all prospective build- 
ers, before applying for authorization 
to build, to weigh carefully whether 
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the project can be deferred without 
detriment to either the defense pro- 
gram or the community, plus giving 
“fullest consideration” to the use of 
simplified designs and the substitu- 
tions, where possible, for critical ma- 
terials. 


Less Steel Strapping—NPA also 
moved last week to conserve steel 
supplies in another field, limiting the 
use of steel strapping (at least 12 
inches long) for only certain speci- 
fied shipments. Permissible uses in- 
clude: all containers over 90 lbs. 
gross weight or exceeding .58 Ibs. per 
cubic inch net weight; export con- 
tainers; when required by regulatory 
bodies; for bundling filled containers 
into a single shipping unit; for fas- 
tening material to skids or pallets, 
and for reinforcing containers dam- 
aged in transit. 


Can Restrictions—aAlso in the pack- 
aging field but involving another 
scarce metal, NPA tightened the pro- 
visions of its can order M-25 to pre- 
vent any packer from consuming tin- 
plate or terneplate cans in excess of 
the base period rate. New restric- 
tions provide that any packer, in 
seeking quota adjustments because 
his base period permitted use does 
not represent “customary” use for 
some reason, must compute his quota 
for any particular product by the 
following method: 


Divide by nine the amount of cans 
used for the product during the last 
nine months of the base year (either 
1949 or 1950), multiply the result by 
three to arrive at the quarterly figure, 
and then apply this quarterly figure 
against percentage restrictions (90% 


| 


in the case of oil packers, including) 
one_and five-quart lube cans which 
cannot be purchased but which can 
be used from inventory). 


NPA Field Teams—aAs for future 
controls on basic metals, NPA has) 
devised a program under which four 
teams of four men each will cover 2Q 
cities in an attempt to acquaint busi- 
nessmen with the mechanics of the; 
Controlled Materials Plan, due to 0) 
into effect July 1 on steel, copper} 
and aluminum. a 


Although actual time and place of/ 
each meeting, plus other arrange- 
ments, will be forthcoming from NPA 
offices in each city, schedule now, 
stands as follows: | 


May 15—Detroit and Chicago; May| 
16— Minneapolis, Philadelphia and’! 
Houston; May 17—Seattle, Boston 
and Dallas; May 18—Portland (Oreg.),/| 
Denver, New York and New Orleans; 
May 21—San Francisco, Kansas City, 
Cleveland and Atlanta; May 22—Los 
Angeles, St. Louis and Pittsburgh; 
May 23—Richmond. 


Following products are among’ 
those for which manufacturers must 
file for third quarter allotments under 
CMP: | 


Metal cans; tires and tubes; oil 
burners; oil and gas-fired warm air 
furnaces; oil and gas heating boil- 
ers; oil and gas domestic heating) 
stoves and space heaters; basement | 
and storage tanks; LP-gas cylinders; 
steel shipping containers; oil-field 
machinery and tools; petroleum re-! 
finery machinery; well pumps; com- 
pressors; service station lifts; gaso- 
line dispensing pumps; greasing 
equipment; automotive maintenance 
equipment; automotive testing cquip> | 
ment; storage batteries; truck and: 
trailer tanks; tank cars; oil and gaso- | 
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line dispensing meters. 


House Committee Votes to Keep Depletion Allowance 


WASHINGTON—The oil and gas 
industry’s 27.5% depletion allowance 
has passed its first and biggest test 
on Capitol Hill. 

The House Ways and Means Com- 
mittee, which is considering a rev- 
enue-raising bill, voted “tentatively” 
last week by a reported “substantial” 
margin to retain the present deple- 
tion allowance along with the intan- 
gible drilling cost option. It did so 
in the face of determined fight by 
the Administration to whack the al- 
lowance to 15%. 

At the same time, the House Com- 
mittee voted not to alter the tax 
treatment of co-operatives, although 
approving a proposal to clamp a 20% 
withholding tax on patronage divi- 
dends, royalties and interest when 
paid by co-ops to participants. 

Such payments already are taxable, 


but one committee member estimat- 
ed the government has not been get- | 
ting very much of the tax due on 
them. The withholding tax on co-op) 
payments, it was estimated, would 
net the treasury about $25 million | 
annually. 


Because of the comfortable ae 
of victory in the Ways and Means | 
Committee for the current depletion 
allowance, members said it undoubt- | 
edly would be approved in the final | 
version of the bill that goes to the | 
House floor. 


No change in committee action is 


forecast in the House, However, an }j 


attempt undoubtedly will be made 
in the Senate to chop the allowance, 
but this move—like the one in the 
8ist Congress on the Senate floor— | 
probably will be unsuccessful. 
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Supreme Court Squashes ICC Bid 
| To Make Champlin Common Carrier 


NPN News Bureau 

WASHINGTON — The Supreme 
Court ruled overwhelmingly May 7 
that the mere fact a privately-owned 
refined oil products pipe line crosses 
state lines doesn’t impose on that line 
the duty of serving as a common 
carrier at regulated rates. 

“It would be strange to suppose,” 
held the court, “that Congress .. . 
intended (in adopting the Interstate 
Commerce Act) that the (Interstate 
Commerce) Commission should make 
common carriers for hire out of pri- 
vate pipe lines whose services were 
unused, unsought after, and unneeded 
by independent producers, and whose 
presence fosters competition in mar- 
kets heavily blanketed by large ‘ma- 
jors.’ 

“Such a step would at best be 
pointless; it might well subvert the 
chief purpose of the act.” 

What ICC Wanted—Ruling was on 
the appeal of ICC from refusal of a 
three-judge lower court to enforce 
ICC’s order directing Champlin Re- 
fining Co. to: 

1. File annual, periodic and special 
reports, and to institute and maintain 
a uniform system of accounts ap- 
plicable to pipe lines, both under Sec. 
20 of the act, and 

2. Publish and file schedules show- 
ing the rates and charges for inter- 
state transportation of refined petro- 
leum products, pursuant to Sec. 6 of 
the act. 

Supreme Court reversed that part 
of lower court’s ruling that Champlin 
need not file reports or institute a 
uniform accounting system, holding 
that these were matters “independ- 
ent from the imposition of regula- 
tions” and within the right of ICC to 
require. 

But as for the requirement that the 
company publish and file tariff sched- 
ules, the high court wrote that ICC 
had “not only failed to disclose cir- 
cumstances which the act was passed 
to correct,” but had itself actually 
“either assumed or made findings to 
the contrary.” 

The government, wrote Justice 
Clark for the majority, sought to 
bolster its case “by pointing to small 
refiners who are closer to Champlin’s 
pipe line than to any other, and by 
stressing the expense of building long 
connecting lines.” 

Evidence Lacking — Yet, he con- 
tinued, “there is no evidence that 
any of these refiners wish to market 
outside their immediate area. And, 
in any event, it is not the function of 
this court to rescue the commission 
by making findings de novo which 
the commission itself was unable or 
unwilling to make. We hold.that on 
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this record the commission’s order, 
insofar as it concerns Sec. 6, goes be- 
yond what Congress contemplated 
when it passed the act.” 

Concurring with Justice Clark were 
Chief Justice Vinson and Justices 
Frankfurter, Minton and Jackson. 

Justices Douglas, Reed and Burton 
also concurred, but would have 
thrown out ICC’s order in toto, on 
the grounds that “pipe lines carrying 
only the commodities of their own- 
ers from the owners’ refineries to the 
owners’ storage tanks (as does the 
Champlin line) for marketing have 


not been made by Congress subject 
to the act.” 

Minority Opinion Justice Black 
delivered the lone dissent. The ma- 
jority’s decision, he contended, “rides 
rough-shod over clear statutory lan- 
guage making the Hepburn Act 
(amendment to Interstate Commerce 
Act) applicable to interstate oil- 
carrying pipe lines, and makes im- 
possible enforcement of the act as 
Congress intended.” " 

In substance, Justice Black also 
wrote, what the court did today was 
to hold “that pipe line companies 
engaged in interstate transportation 
of their own petroleum products need 
not act as public carriers for hire 
unless they have already voluntarily 
become ‘something more’ than inter- 
state oil-carrying pipe lines.” 


Week's Orders and Reports on Oil Mobilization 


This index and digest of defense 
orders provides a weekly summary of 
government regulations that may af- 
fect NPN readers. 


Index 


NPA—National Production Authority 

NPA Order M-32, as amended May 1, 1951, 
includes distributors within the terms of the 
order and adds new items to Schedule A. 

Amendment of May 1, 1951 to Direction 1 
on Order M-25 supersedes in its entirety Di- 
rection 1, dated March 12, 1951—Determination 
of Adjustment. 

NPA Order M-59 places limitations on in- 
ventories and restrictions upon the use of 
strapping. 

CMP Regulation 1 contains the general basic 
rules of the Controlled Materials Plan, 

CMP Regulation 3 defines the preference 
status of delivery orders under the Controlled 
Materials Plan. 

May 3, 1951 amendment to NPA Order M-4 
adds certain residential and industrial facili- 
ties to list requiring NPA authorization and 
further clarifies Section 5 covering exemptions. 
DTA—Defense Administration 

DTA Delegation 6 delegates to PAD author- 
ity with respect to facilities for bulk storage 
of petroleum and gas. 

ODM—Office of Defense Mobilization 

Defense Mobilization Order No. 9 estab- 
lishes a Labor-Management Manpower Policy 
Committee in the Office of Defense Mobiliza- 
tion. 

OPS—Office of Price Stabilization 

GCPR, Supp. Reg. 22 sets forth ceiling prices 
for certain machinery leased by American Can 
Company and Continental Can Company, Inc. 

Ceiling Price Regulation 31 provides formula 
for computing ceiling prices of imported com- 
modities 

GCPR Supp. Reg. 12 amended May 2, 1951 
changes order to include other inland water- 
ways under ceiling prices set forth for Great 
Lakes carriers, 

Ceiling Price Regulation 32 establishes ceil- 
ing prices for crude petroleum. 


Digest 
National Production Authority 


NATIONAL PRODUCTION AUTHORITY 
ORDER M-32—CHEMICALS AS AMENDED 
MAY 1, 1951—lIncludes. distributors within the 
terms of the order and adds seven items to 
chemicals listed in Schedule A. 


NATIONAL PRODUCTION AUTHORITY 
ORDER M-25, DIRECTION 1, AS AMENDED 
MAY 1, 1951—Supersedes Direction 1, dated 
March 12, 1951 in its entirety. On and after 
May 1, 1951 no further determination of ad- 
justment pertaining to NPA Order M-25— 
Cans made under Direction 1. 

NATIONAL PRODUCTION AUTHORITY 
ORDER M-59—Restricts the. use of strapping 


for reinf containers and 
places limitations on * tavemtonies. 
CONTROLLED MATERIALS PLAN REGU- 
LATIONS 1 and 3, NATIONAL a 
AUTHORITY—This r da 
to follow make effective the Controlled Mate- 
rials Plan. Regulation 1 sets forth the general 
basic rules of the Controlled Materials Plan 
Regulation 3 defines the preference status 
of delivery orders for controlled materials 
and delivery orders for products and materials 
other than controlled materials. 


AMENDMENT TO NPA ORDER M-4, NA- 
TIONAL PRODUCTION AUTHORITY—Revis- 
es definition of ‘Commence Construction’ and 
amends Section 5 by giving more detailed re- 
strictions, Certain residential and industrial 
facilities have been listed that require NPA 
authorization. Allowance has been made for 
certain ‘‘personal property’’ equipment installa- 
tions up to a fixed amount 








Defense Transport Administration 


EFENSE TRANSPORT ADMINISTRATION 
DELEGATION 6—delegates to the Adminis- 
trator of the Petroleum Administration for 
Defense the authority to perform the functions 
and exercise the powers with respect to facili- 
ties required for bulk storage of petroleum a 
gas conferred upon the Administrator of De- 
fense Transport Administration. 


Office of Defense Mobilization 


DEFENSE MOBILIZATION ORDER NO. 9 
—Establishes in the Office of Defense Mobil- 
ization a Labor-Management Manpower Policy 
Committee consisting of representatives to be 
selected from the fields of labor, and indus 
trial and agricultural management, ’ 


Office of Price Stabilization 


GENERAL CEILING PRICE REGULATION, 
SUPPLEMENTARY REGULATION 22, ECO- 
NOMIC STABILIZATION AGENCY—Permits 
the American Can Company and the Cont 
nental Can Company, Inc. to comply with the 
provisions of the Court’s judgments with re- 
spect to certain machinery leased by then. 


CEILING PRICE REGULATION 31, ECO- 
NOMIC STABILIZATION AGENCY—Provides 
a formula whereby importers, wholesalers, a 
retailers of imported commodities may co 
pute their ceiling prices. 


GENERAL CEILING PRICE ianeah 
SUPPLEMENTARY REGULATION 13, 
AMENDMENT 1—Includes water carriers op- 
erating on inland waters of the northern pai 

United States under Supplementa: 

Regulation 12 and changes the title to in- 
clude water carriers on Great Lakes and 
other inland waterways. 


CEILING PRICE REGULATION 32, ECO 
NOMIC STABILIZATION AGENCY—Estat 
lishes ceiling prices for all sales and age 
of crude petroleum by producers, sellers, 
finers, and any other persons with certa 
exceptions. 
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PAD to Halt Tax Writeoff Approvals 


At Million B/D for Basic Refining 


WASHINGTON — PAD has decid- 
ed to recommend no more basic re- 
fining capacity expansion projects for 
accelerated tax amortization after fa- 
cilities up to a maximum of 1,000,000 
b/d have been authorized the use of 
that construction incentive. 


This decision is based on a belief 
that any breaching of that ceiling 
can not be justified under the Defense 
Production Act in view of PAD’s own 
determination that a million b/d ex- 
pansion, if achieved by the end of 
1953, should meet the requirements of 
the defense program. 


There may be exceptions to the 
rule, but only in extreme circum- 
stances as in the case of a plant 
planned for a. critical area which 
could be made less dependent on dis- 
tant; sources ‘and vulnerable tanker 
supply lines if a refinery were built 
to run crude brought in by pipe line. 
An area fitting such description might 
be the Pacific Northwest. 


PAD is effectuating its decision 
through the device of discontinuing 
recommending approval of any more 
fast. write-off applications on basic 
refining facilities after those on hand 
at the close of business April 30 have 
been processed. If all applications on 
hand as of that date were approved, 
they would more than enable the 


meeting of the million b/d objective. 


Emphasized by PAD is the fact that 
imposition of the cut-off does not 
in any way concern applications on 
special refinery facilities to produce 
military products or critical compon- 
ents, or on pipe lines, terminal stor- 
age projects, etc. These it will con- 
tinue to receive, process and recom- 
mend as before. 


Write-off Approvals—Following is 
a listing of latest oil and oil-related 
projects approved by Defense Produc- 
tion Administration, on PAD’s recom- 
mendation in most cases, for fast 
write-offs, It gives the company in- 
volved, type of plant, facility or prod- 
uct, total cost and percentage of 
cost approved for accelerated amortiz- 
ation. 


Cosden Petroleum — Big Spring, 
Tex., platforming unit and extrac- 
tion facilities for benzene, $2,950,000, 
85%. 


Pure—Toledo, Ohio, catalytic crack- 
ing unit, $7,140,000, 75%. 


Warren Petroleum — Pressurized 
tank cars for propane, $6,986,280, 
80%. 


Chotin, Inc., New Orleans—oil barg- 
es, $275,875, 80%, and towboats, 
$394,345, 70%. 
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Offshore Oil Transport Co., Hous- 
ton—towboats, $124,210, 70%. 

Oil Transfer Corp., New York—oil 
barges $500,000, 80%. 

Dow Chemical Co., Midland, Mich.— 
ethylene dibromide, $270,000, 100%. 

Dow Chemical, Midland—bromine, 
$630,000, 100%. 

Dow Chemical, Ludington, Mich.— 
bromine, $433,500. 100%. 

Dow Chemical, Midland — crude 
ethylene dibromide, $100,000, 100%. 

Shell Oil—Deer Park, Tex., ben- 
zene, $10,400,000, 85%. 

Pure Oil—Nederland, Tex., catalytic 
cracking and alkylation units, $11,- 
140,000, 75%. 

Shell Oil—Wood River, Ill., butanes 
storage, $243,000, 100%. 

California Standard — Richmond, 
Calif., alkylates, $24,000, 100%. 

American Cyanamid — Michigan 
City, Ind., synthetic fluid cracking 
catalyst, $5,077,035, 85%. 

Aromatics Refining Co. — Baton 
Rouge, benzene, xylene, toluene con- 
centrate, motor gasoline, $11,630,000, 
85%. 

Roosevelt Oil & Refining—Mount 
Pleasant, Mich., benzene, $1,500,000, 
85%. 

Texas Natural Gasoline Corp.—Ran- 
kin and Tye, Tex., tank cars for 
isobutane and normal butane, $435,- 
000, 80%. 

Seaboard Shipping Corp. — New 
York, oil barges, $254,819, 80%. 

U. S. Industrial Chemicals—Balti- 
more, ethyl alcohol, $328,815, 50%. 

Standard Oil of Texas—El Paso, 
catalytic cracking unit, $10,264,000, 
80%. 

Indiana Standard—Wood River, al- 
cohols, $2,552,000, 80%. 

Indiana Standard — Sugar Creek, 
Mo., olefin concentrate for alcohol, 
$142,060, 80%. 


Control of Oil Storage 
Passes to PAD From DTA 


WASHINGTON — Defense Trans- 
port Administration finally has trans- 
ferred to PAD authority over oil and 
gas storage facilities, effective May 1. 

Since storage is one of PAD’s most 
critical problems, it had been press- 
ing for this transfer ever since Presi- 
dent Truman’s executive order of last 
fall originally delegated transporta- 
tion and storage control to DTA. 

DTA Administrator Knudson said 
May 4 that PAD is in a position to 
“more advantageously handle” the 
storage situation since it is “so close- 
ly related” to oil refining and market- 
ing. 

In making the delegation to PAD, 
however, DTA did reserve the right, 
after consultation with PAD, to use 
for “temporary” periods such petrole- 
um bulk storage facilities as might 
be needed for “other” commodities, 
“in the interest of national defense.” 
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WASHINGTON — Complaints are 
reaching here “from all states in Mid- 
west” that jobbers are unable to pur- 
chase methanol for antifreeze from 
their usual sources, declares Otis H. 
Ellis, general counsel for National Oil 
+ Jobbers Council. 


| “I have discussed this situation with 


National Production Authority offi- 
cials,” said Mr. Ellis, “and it appears 
that the usual surplus formerly avail- 
able to jobbers is now being directed 
into other chemical channels, both for 
military and peacetime uses.” 

All remaining quantities of me- 
thanol, he stated are being used by 
producers for their own use. 

“In short,” continued Mr. Ellis, “the 
jobber purchasers are not able to pro- 
cure even an equitable distribution 
of the remaining balance. It was for 
purposes such as this that the equit- 
able-distribution clause was put in 
the Defense Production Act.” 


Mr. Ellis urged jobbers who have 
had trouble getting methanol supplies 
to send him information on their 
situations, which he plans to use in 
trying get “relief” from mobilization 
agencies. 

Oil Imports Fight—In his weekly 
letter to Chairman John Harper of 
NOJC, Mr. Ellis also blasted the In- 
dependent Petroleum Assn. of Amer- 
ica, charging that it stood with “the 
John L, Lewis labor group and coal 
producers” in backing legislation that 
could ultimately result in curtailment 
of petroleum supplies. 

He referred to Reciprocal Trade 
Agreements Bill which has been 
passed by House and approved by 
Senate Finance Committee. It will be 
debated in the Senate soon. 

Mr. Ellis objects particularly to a 
clause in the bill which permits pro- 
ducers of “directly competitive” 
articles to seek reductions in imports. 
He sees this provision as permitting 
coal interests to challenge oil imports. 


“Although the Senate has not final- 
ly acted on this bill,” continued Mr. 
Ellis, “it is doubtful if further oppo- 
sition would have any effect. Reason 
cannot combat hysteria. 


“This means that the reciprocal 
trade bill will possibly become law 
in its current form, with its dynamite- 
laden provisions. I wish to assure 
those responsible that at the first sign 
of an overt move to limit imports, 
they have asked for the battle of their 
lives...” 


For the IPAA, General Counsel 
Russell Brown denied that his group 
authored the “directly competitive” 
phrase of the bill. 

“Although the association has not 
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Antifreeze Supply Is Growing Tight, 
Midwest Jobbers Protest to Ellis 


urged the inclusion of such language,” 
declared Mr. Brown, “it must be re- 
cognized that this law is of general 
application, designed to apply to many 
industries and commodities. No one 
industry could obtain sufficient atten- 
tion to procure the passage of such 
law applicable only to that industry.” 


Iran Will Supply Customers 
With Oil, Ambassador Says 


WASHINGTON — Following the 
signing of decrees completing formal 
nationalization of Iran’s British-run 
oil industry, Iranian Ambassador 
Nasrollah Entezam declared his 
country has no intention of cutting 
off supplies of customers of Anglo- 
Iranian Oil Co. 


He told newsmen Iranian law which 
ordered nationalization of British-con- 
trolled company specifically provided 
that: - 

“Purchasers of the products of the 
oil fields from which the former An- 
glo-Iranian Oil Co. has been removed 
can hereafter purchase annually at 
world market prices the same quan- 
tities purchased by them annually dur- 
ing the period commencing from the 
beginning of 1948 up to March 20, 
1951. 


“For additional quantities, they will 
enjoy priority, other conditions being 
equal.” 


Ambassador Entezam declared that 
this provision showed “solicitude” of 
Iranian Parliament to “avoid any in- 
terruption in the flow of Iranian oil to 
the markets of the world.” 


He also denied that Iran was confis- 
cating company, declaring that na- 
tionalization law provides for “fair 
and rightful compensation” to Anglo- 
Iranian. If no agreement can be 
reached, he said Iran would submit 
to decision by International Court at 
the Hague. 


In addition, he noted that the law 
sets out that up to 25% of profits 
under nationalization may be set aside 
to pay whatever compensation is de- 
termined. 


He said a board composed of mem- 
bers of Iranian Parliament will carry 
out nationalization, including dra 
of a charter of the “National Oil Co.” 
and providing for appointment of a 
board of management and a board of 
technical experts. 


Meanwhile, it was revealed here 
that Iranian operations were not in- 
cluded in the tubular goods alloca- 
tion given foreign oil operators for 
July, while decision on how Iran will 
figure in future allotments reportedly 


has not yet been made. It is felt 
that Iranian vperations can get along 
better than other foreign projects 
without U. S. aid since tubular goods 
needs there are normally filled in 
most part from Western European 
sources. 


Tax Equality Is Urged 


PHOENIX, Ariz.—aA resolution urg- 
ing “equal taxation of all in the pe- 
troleum industry” was adopted at the 
May 4-5 meeting of National Dixie 
Distributors. 

Resolution appealed to Congress for 
relief from situation in which “cer- 
tain business organizations who are 
very competitive with the oil market- 
ing branch of the petroleum industry 
(obviously co-ops) have definite tax 
benefits not enjoyed by a large por- 
tion of the petroleum marketers, which 
results in extremely unfair competi- 
tion.” 


New Hampshire Increases 
Tax Rate on Gasoline 


A bill increasing New Hampshire's 
gasoline tax 1c, from 4 to 5c per gal., 
effective May 1, has been signed by 
the governor. The measure provides 
for a 15-year highway construction 
program financed by a $14,000,000 
bond issue and the 1c gasoline tax in- 
crease. It was supported by highway 
user organizations, 

Rhode Island — The Rhode Island 
legislature adjourned April 26 without 
taking action on a bill to create a 
gasoline control board with power to 
fix wholesale and retail prices. Un- 
der the proposal, dealers would not 
have been allowed to sell at less than 
fixed minimum prices, and a 50c 
pump tax would have been imposed 
on wholesalers and retailers to defray 
expenses of the three-man governor- 
appointed board. _— 

Texas—Gov. Allan Shivers of Texas 
has signed a bill requiring sellers of 
“drip” gasoline to put that label on 
pumps. 


Holman Says Synthetic Oil 
Is Not Needed at Present 


TORONTO—Due to ample petrole- 
um supplies in the United States, 
Eugene Holman, president of Stand- 
ard Oil Co. (New Jersey), told Em- 
pire Club here he saw “no reason 
to begin production of synthetic fuel 
on a commercial scale in the U. S. 
at present.” 

“We oil men are simply peddlers 
of liquid energy. We'll get the liquid 
fuels to supply our customers—if not 
from one source, then from another. 
If demand should mount to a level 
where they could not be satisfied 
petroleum, then manufacture of liq- 
uid fuels from coal, tar sands, and 
other sources would undoubtedly be 
expanded,” he said. 
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Texas newspapers have joined the 
fight against federal ownership of 
submerged coastal lands, Their aim is 
to tell the public facts about what 
they call the “Big Grab” of tidelands 
by the Truman administration. 

A series of articles in the Dallas 
Morning News, by Allen Duckworth, 
has charged opponents of state owner- 
ship with “double talk, political in- 
fluence, misleading statements and 
injustice at the highest bar of jus- 
tice in the land.” The articles, re- 
printed in 16 other newspapers, ham- 
mer away at future dangers from fed- 
eral control if Congress allows the 
Supreme Court’s decision favoring 
federal ownership to stand. 


Newspapers Charge Tidelands ‘Stolen’ From States 


“The ‘Big Grab,’"” Mr. Duckworth 
wrote, has been accompanied by false 
flagwaving and a smoke screen which 
convinced many citizens that it was 
only a battle between the government 
and big oil companies.” Among other 
points, the articles charge: 


1. Sudden interest by federal of- 
ficials in controlling tidelands after 
oil drilling proved them profitable. 


2. Speculation in federal offshore 
leases after the Supreme Court de- 
cision. 


3. Failure to give Texas a full 
chance “to present evidence in her 
defense.” 








“BIG GRAB” of tidelands by Administration through Supreme Court decision is shown 
in. cartoon reprinted fram Dallas Morning News. “Texan” is protesting to “Congress,” 
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“STEALING MY TRUCK!” 


which is what News wants all Texans to do, 
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State Wins Case Charging 
Exclusive Sales Territories 


AUSTIN, Tex.—District Judge 
Jack Roberts of Austin has awarded 
the state an injunction and $25,000 
in penalties against Mid-Continent 
Petroleum Corp. of Tulsa and Pan- 
handle Producing & Refining Co. of 
Wichita Falls in an antitrust suit. 

Texas’ Attorney General Price Dan- 
iel sued the two oil companies last 
January, alleging that Mid-Continent, 
as a manufacturer of lubricating oils 
had entered into distribution con- 
tracts with Panhandle and other dis- 
tributors assigning them exclusive 
territories. He also charged that Pan- 
handle aided Mid-Continent in en-+ 
forcement of such territorial provi- 
sions. 

Court enjoined the defendants from 
becoming a party to any contract 
whereby any Mid-Continent distribu- 
tor or dealer is forbidden to sell Mid- 
Continent products outside a desig- 
nated territory. 

Defendants did not give notice of 
appeal but asked the court for 10 
days within which to pay the judg- 
ment. 


Major Company Net Earnings 
Rise in First Quarter of ’51 


NPN News Bureau 
CLEVELAND—Combined net earn- 
ings of 18 of the 20 major oil com- 
panies issuing reports for the three 
months ended March 31, 1951, aver- 
aged 50.7% higher than for the first 
quarter of 1950, according to an NPN 
tabulation. Two of the majors do not 
report to stockholders on a quarterly 
basis. 

Biggest gain was 260.3% reported 
by Union Oil Co. of California. Small- 
est increase was 5.4% reported by 
Shell Oil Co. 

Comparative figures for each of the 
18 majors are shown in table below: 


Net Earnings—Major Oil 


Companies 
Ist qtr. Ist qtr. % In- 
1951 1950 crease 
Atlantic ..$ 11,591,000 § 8,711,000 33.1 
Cities Service. 20,017,152 16,271,757 23.0 
Continental . 11,070,544 8,139,303 36.0 
Gulf Oil . 31,972,000 25,957,000 23.2 
Mid-Continent. 4,398,427 2,529,023 73.9 
Ohio Oil .... 9,015,064 8,360,862 7.8 
Phillips 15,882,271 10,049,580 58.0 
Pure Oil ..... ss - 
Shell Oil .... 23,258,557 22,060,639 5.4 
Sinclair 18,396,906 13,326,502 38.0 
CE, ncccese 7,260,980 5,682,708 27.8 
Socony-Vacuum 37,000,000 22,000,000 68.2 
Standard . 
(Calif. ) 38,401,948 24,924,457 54.1 
Standard 
(Ind.) ..... 33,749,000 24,700,000 36.6 
Standard 
(CN, J.) .... 118,000,000 65,000,000 81.5 
Standard 
(Ohio) 4,702,551 2,772,733 69.6 
Sun Oil ..... ° ° 
The Texas Co. 40,537,711 23,960,183 69.2 
Tide Water .. 8,910,000 6,152,000 44,8 
Union Oil .. 6,645,138 1,844,178 260.3 
Totals ....$440,809,249 $292,441,925 50.7 
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Big Job Ahead on Major-Independent Relations 


’ Major oil companies are actually doing a much better 
job than ever to work with Independent oil jobbers and 
distributors but they still have quite a way to go as is 
evidenced by the action of the Michigan Petroleum Assn. 
(jobbers) recently and the announcement of Secretary 
King of the Wisconsin Petroleum Assn. in accepting re- 
appointment to the Wisconsin Oil Industry Information 
Committee. 

The Michigan association adopted condemnatory reso- 
lutions following the report of Secretary Hadley of how 
some major oil companies are giving as much as 3.5c 
discounts to their pet commercial accounts below any 
price they give their own Independent jobbers. Secretary 
|King referred to the same “dirty” practices in accepting 
his appointment and in a story from our Midwest Edi- 
tor, Secretary Horning of the Northwest Petroleum 
Assn. reported the same criticism against the majors 
while urging support of the OIIC program. 

NPN knows of a vastly improved attitude by the 
majors toward the jobbers and of most constructive acts 
jand plans for increasing the efficiency of operations of 
the jobbers, but sales departments still continue to go 
ldirect to large commercial accounts, not consuming as 
much product as a fair sized jobber distributes, with 
\special discounts below those given the jobber. 

This is not “competitive price cutting.” It is just 
| plain nonsense and a sad reflection on the ability of the 
|majors to think straight in their marketing policies. 
Certainly the men who render a distinct service to the 
majors, and as it now begins to appear, a decidedly ef- 
\ficient and economical service, should have the same 
price relationship to the majors as the majors’ own dis- 
tributing units, or at least as good a relationship. If a 
major can afford to ship tank cars to a large consumer 
at a price, it can just as well afford to ship tank cars 
to its own distributors at least at the same price. If the 
delivery is in tank trucks the same philosophy applies. 
The majors, no matter what arithmetic is used, do not 
| make any more money, to say the least, selling large 
consumers at a cut price under their own jobbers and 
under the price at which they charge their own company 
owned bulk plants and terminals. Why this has not 
stirred the Federal Trade Commission to action has been 
beyond us, except that of course, no one expects the Com- 
| mission to use any common sense or fairness in what it 
|does. It is like a bunch of small boys playing at hold- 
ing court. 











y 


Buying Up Jobbers Destroys Competition 


Another thing the majors continue to do is to destroy 
‘competition by buying up jobbers. There have been a 
number of important purchases in the last few weeks. 
When these purchases are closed the purchasing major 
moves in at once with a brush and a bucket of paint and 
eliminates from buildings, tanks, tank trucks and sign 
boards all evidence of the competition that had existed 
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there, maybe competition that had been built up by years 
of hard and constructive effort. 

NPN does not blame the jobber, or his estate, who 
sells out. There generally comes a time in most small 
business when it is necessary to sell. Not even the biased 
Department of Justice nor the make-believe Federal 
Trade Commission, can rightly ask a man, or his estate, 
to give away his business or close it up and junk it, 
in the name of “competition” and a “free America,” in- 
stead of getting some of his hard earned money back for 
himself and family. 

But NPN does think the majors highly foolish, especial- 
ly these days of rough political and judicial going, in 
eliminating competition by such purchases when in the 
majority of cases the major could arrange that the com- 
petition is continued and the would-be-buying major 
could continue to enjoy the gallonage the jobber repre- 
sents. Also the majors seem to overlook the fact that 
the reformers in Congress and in the FTC are investi- 
gating mergers and consolidations with a suspicious eye. 
True such mergers up to now are of several large units 
but is not competition in a town, in a neighborhood, or 
in a township any less eliminated by the merger of two 
large companies than by the absorption by a large com- 
pany of the small Independent unit in a small area? 

One of these days FTC, Department of Justice and the 
courts may get to thinking along that line and then the 
majors will probably have more trouble on their hands. 


Independence Should Be Maintained 


NPN has long urged that the majors, either singly or 
collectively, arrange for the financing and management 
of these Independent units that their owners want to 
sell, so as to continue them as truly Independent compe- 
tition, The majors, singly, or in a group, could provide 
the funds for the transfer of the businesses to new owners 
and managers, often a group of employes of the old own- 
ership, or even to one or more of the major’s own em- 
ployes. We know of energetic and able major company 
employes who have done that very thing with outstanding 
success. 

Perhaps a certain percent of these deals will fall flat 
and lose the major doing the financing and chaperoning 
some money, but we hazard the guess that such losses 
will not total anywhere near the losses these same ma- 
jors have sustained over the years in the gallonage they 
have lost after taking over an Independent and finding 
that they thereby lost the goodwill and much business 
of that Independent because the major could not supplant 
the former owner’s good standing with his customers. 

We have in mind one outsanding example where the 
major paid some $6,000,000 in cash and inside of three 
months had lost half the gallonage and most of the re- 
mainder dwindled away in the following six months be- 
cause the personality and the skilled management of the 
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mers really liked, 


The only thing that will prove that there is strong, 
substantial competition, is just that in itself; and it must 
be competition the court and the jurors, and the public, 
That competition can not be had by 
scuttling of the jobber’s price and eliminating his busi- 
ness as a competitive unit when he wants to retire. 
solution is well within the powers of the majors to bring 
. and it can be achieved in reasonable time if the 
majors speed up some of the changes and plans they are 


can plainly see. 


about... 


now engaged upon. 


former owner was wiped out by that ruthless paint 
brush and policy that substituted the major’s nationally 
advertised trade name and policy for one that the custo- 
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Our thought is the key which unlocks the doors 
of the world—Carlyle. 


Editorials are written to stimulate discussion, 
because it is only through broad and thoughtful 
discussion that a nation, an industry or a com- 
pany can arrive at sound decisions. 


NATIONAL PETROLEUM NEWS always welcomes 
comments on its editorials. 


Please write 
West 3rd St., Cleveland 13, Ohio. 


Warren C. Platt, Editor, 1213 








Equipment Jobbers to Hear 
Stokes Tomlin on May 14 


Principal speaker at the initial 
meeting of the National Assn. of Oil 
Equipment Jobbers will be Stokes 
Tomlin, distribution engineer, Shell 
Oil Co. 


Opening session of the convention 
will begin at 10 a.m. May 14 at the 
Brown Hotel in Louisville, although 
the steering committee will meet Sun- 
day night, May 13, and the registra- 
tion desk also will be open for early 
arrivals. The last sessions will be on 
May 15. 


Bulk of the two-day general ses- 
sions will be devoted to association 
organization. Tentative plans ap- 
proved by the steering committee for 
presentation to the convention prom- 
ise a quick start toward a progressive 
association program aimed at the im- 
provement of the economic function 
of oil equipment jobbers in serving 
the oil industry and its supplying 
equipment manufacturers. 


Tentative draft of constitution and 
by-laws to be presented upon regis- 
tration provides framework for a per- 
manent organization representative of 
all interested industry factors with 
proposed voting membership limited 
to oil equipment jobbers stocking rep- 
resentative inventories of equipment 
and replacement parts. 


Ban on Car Spares Hikes 
Output of Truck Tires 


NPN News Bureau 
WASHINGTON—Production of 
truck and other heavy-duty tires has 
increased about 10% as a direct re- 
sult of the recent elimination of spare 
tires from new passenger automo- 
biles, National Production Authority 
estimated last week, with a further 
boost expected to materialize from 
the new rubber order permitting such 
production in May to rise to 100% 
of last year’s levels. 


The agency reported that, during 
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the first week in which the fifth tire 
ban was made fully effective, truck 
and bus ‘tire output rose more than 
35,000 units to total of more than 
353,000 units and currently remains 
at about that same level. There also 
has been an increase of about 15,000 
units a week in production of trac- 
tor and farm equipment tires, NPA 
added. 


Increased rubber use for heavy 
tires and other essential industrial 
items is being made possible by boost- 
ing the civilian rubber allocation in 
May to 97,100 long tons from the 
April restriction of 89,100 tons. Pas- 
senger tire production is being re- 
stricted, as currently, to 90% of last 
year’s rate. 


April Is ‘Warm’ in East 
But ‘Cold’ in Midwest 


CLEVELAND — Weather in East 
Coast cities during the month of April 
this year was warmer (fewer degree 
days*) than either 1950 or normal**. 
In the Midwest and Southeast, how- 
ever, April was generally colder than 
normal. 

Month of April 


East Coast 1951 1950 Normal 
Boston (a) ........... 416 539 538 
WOOW WEE ccs vicocee 378 494 465 
Philadelphia .......... 328 463 378 
Washington (a) ....... 283 377 340 
AVOEBGO scccsscceee. 351 468 430 
699 518 
656 556 
° 696 566 
Minneapolis (a) ....... 675 834 0 
(CB) ccccccccess 573 559 410 
WE, BOUND ccccvccccscee 411 423 300 
AMETEED. cecccccccces 551 645 488 
Birmingham, ry (a) . 186 211 98 
Charleston, 8. C. ...... 58 128 81 


*Degree days are the number of degrees F. 
by which the mean temperature for any 24- 
hour period falls below 65 degrees. Thus a 
mean temperature of 50 degrees F. for a 24- 
hour period would equal 15 degree days. It is 
estimated that the average home oil burner 
will burn about a gallon of fuel oil for each 
three degree days. 

**Normal degree day are based on 
average temperatures from individual weather 
station files dating back to year records were 
first kept. 

(a) Indicates readings taken at airport 
office. Readings in other’ cities are taken at 
downtown (city) offices. 


AFL Union Signs 90% 
Of Self-Serve Group 


LOS ANGELES — Contracts with 
Petroleum Drivers and Helpers Lo- 
cal 248, affiliated with AFL team- 
sters union, have been signed by 90% 
of the members of Serve Yourself 
Gasoline Stations Assn., allowing for 
unionization of their stations, accord- 
ing to the association. 
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Association members willing to 
have their stations organized were 
given until April 30 to sign a three- 
party contract with union and asso- 
ciation. 

“Non-signers expose themselves to 
union action which can take place 
without notice,” the association bul- 
letin advised members. 

Meanwhile, the association said 22 
new members have been added since 
the union launched its campaign to 
organize multiple-pumps. The union 
had indicated to the association that 


it prefers to negotiate with multi-, ; 


pumps through the association rather 
than on an individual basis. 


API Asks Commerce to Make 
Lubes-Grease Sales Survey 


NEW YORK—API is going to ask 
Commerce Department’s Office of 
Domestic Commerce to make a second 
survey, with API funds, of a year’s 
sales of lubricating oils and greases, 
such as was made for 1947. 

API's board has made the money 
available, with the hope that the gov- 
ernment agency will undertake a 
study covering 1950 along the same 
lines as the earlier survey, showing 
sales by states and types of products. 


Data of the 1947 study, first of its 
kind, represented an estimated 95% 
of all sales by primary refiners of 
lubes and compounders, and got “ex- 
tremely favorable” reception. API cir- 
culated questionnaires to industry, 
Commerce did the rest, following up 
the basic report with a secondary re- 
port on miscellaneous aspects of the 
data gathered. 
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Oil Industry Wins 800,000 ‘Friends’ 
At Chicago Fair for 17¢ a Visitor 


By Leonard Castle, Midwest Editor 


It cost just 17c a person to carry 
the oil industry’s story to the public 
at last summer’s Chicago Fair of 
1950, according to a final report is- 
sued last week by Dwight F. Benton, 
general manager of sales for Stand- 
ard Oil Co. (Indiana), who served as 
treasurer of the sponsoring associa- 
tion. 


“The Oil Industry Service Center 
won thousands of friends for the pe- 
troleum industry,” Mr. Benton de- 
clared in his report to contributors. 
“We believe the support of those 
friends in the years ahead will bring 
profitable returns in the form of bet- 
ter public relations for our industry 
and will be a growing dividend on the 
financial investment you and other 
sponsors made in the Center.” 


In closing the books on the fair, 
Mr. Benton made refunds totaling 
$18,282.97, amounting to approximate- 
ly 11.5% of the original contributions, 
to the 19 oil companies and two allied 
trade associations which donated 
$160,000 to finance the service cen- 
ter and the industry’s part in the 
“Frontiers of Freedom” pageant. The 
total cost was about $141,000. With 
an estimated 800,000 individuals vis- 
iting the service center, the cost 
amounted to 17c per person. 

“The Oil Industry Service Center 
was a fine example of teamwork by 
sponsors, committees, and the center 
staff,” Mr. Benton said in his report. 
“Ray Shaw (president of Chek-Chart 
Corp.) did an outstanding job as gen- 
eral chairman, and all of us are grate- 
ful to him.” 


There was no question that the 
service center was one of the most 
popular features of the fair and that 
the visiting public left with a kindly 
attitude toward the industry. This 
was borne out by the fact that never 
were the attendants faced with criti- 
cal questions and comments about the 
industry. They answered hundreds of 
questions each day, but none of the 
queries concerned such subjects as 
whether the oil industry is a monopo- 
ly, or whether the big companies get 
together and fix prices. On the con- 
trary, the visitors evinced great in- 
terest in learning more about the 
industry’s operations. They sought ad- 
ditional information about the big 
wall murals depicting the various 
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functions of the industry, from pro- 
duction to marketing. 

Here are a few final statistics 
on the Oil Industry Service Center: 

Total paid admissions to fair, 
1,709,004; Estimated visitors at OISC, 
800,000; Dixie cups used at OISC 
water coolers, 200,000; Phone calls 
(5c) from OISC booths, 22,270; Road 
maps requested, 20,850; OISC post- 
cards used by visitors, 35,000; OISC 
stationery, 15,000; OISC envelopes 
used by visitors, 10,000; Movie show- 
ings at OISC theater, 856; Estimated 
attendance at OISC movies, 30,000; 
OTIC literature taken by OISC visi- 
tors, 533,500. 

cad * + 

Jobbers concerned with credit prob- 
lems will be interested in a new co-op- 
erative advertising campaign recently 
launched in Osmond and Plainview, 
Nebr. by two jobbers, Coleson-Holm- 
quist Co. and the Osmond Oil Co., and 
several service station operators. 

In a full-page advertisement, these 





ATLANTIC COAST 


jobbers and dealers called their cus- 
tomers’ attention to the increasingly 
serious credit problems they are fac- 
ing. The ad said, in part: 


“WE NEED YOUR HELP!” 


—Our Taxes and Licenses Have In- 
creased. 

—The Cost of Equipment and Re- 
pair Expense Have Increased. 

—Our Operating Expenses Have 
Increased. 

—Our Wages Have Increased. 

—The Amount of Capital Invest- 
ment Required to Engage in Busi- 
ness Has Increased. 


Petroleum Products Are Purchased 
by Us on Cash or Credit Terms of 
10 Days—Customers Who Have Paid 
Cash or Paid Charge Accounts 
Promptly When Due Have Kept Us 
in Business. 


CREDIT TERMS 


Credit Will be Extended to Quali- 
fied Customers on a Monthly Basis 
With Payment Due On or Before the 
10th of the Month Following the 
Month of Purchase. 

The feeling of the Osmond jobbers 
and dealers in drafting this advertise- 
ment was that customers generally 
will make a greater effort to keep 
their accounts paid up if they under- 
stand the jobbers’ problems. 





Nationalization of Oil Has Brought 
Industry's Degeneration, No Benefits 


By Raymond E. Bjorkback, Eastern Editor 


Iran’s lawmakers, in voting nation- 
alization of the oil industry, may 
have stored up heavy trouble for 
their government. The history of na- 
tionalized oil does not read like a 
success story. 


Once again, this is shown by what 
has happened to Rumania’s oil indus- 
try under state operation. 


A recent resolution by the Central 
Committee of the Rumanian Workers 
Party in conjunction with the Ru- 
manian government’s Council of Min- 
isters indicates that the Rumanian 
industry is falling far behind the 
schedule drawn for it by the Soviet 
Union. 


Calling for a long list of corrective 
measures, mostly aimed at absences 
from work, accidents and break- 
downs in production, the resolution 


recites in one breath that the so- 
called state plan for 1950 was “com- 
pleted only to the extent of 97.14% 
in extraction and 93.9% in drilling.” 


In the next breath, it reports: 

“During 1950 accidents caused the 
loss of much of what actually had 
been drilled.” 

The resolution cites the “poor pro- 
fessional qualification of workers” as 
one of the causes of technical acci- 
dents, and says steps to correct this 
deficiency “must” be made. 

But it dwells not so much on such 
measures as on the responsibility of 
Party and union organizations, which, 
it says, has not been carried out as 
zealously as desired. In this connec- 
tion, it says: 

“The regional committees, Party 
sectors and basic organizations in the 
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ason Money tightness I rather 
credit manager 
Another says his impression ig that 

mostly want the con- 
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think 80 says one 


Yet another reports his experience 
s showing that the consumer still 
remembers the 1947-48 “shortage” 

ter, wants assurance of supply, 
and feels he'll have it if he’s a budget 
customer 


taymond Bjorkback's Atlantic 
Coast column in May 2 NPN, p. 37 
was mistakenly headed Pacific Coast 
and given Frank Breese’s by-line 





OPS Names Local Price Specialist 
After Study of ‘Amazing’ Market 


By Frank Breese, West 


A team of Washington officials 
asoline price 
situation in southern California and 


came to grips with the 


went off shaking their heads. Before 
leaving, though, they took some steps 
calculated to help those who 


freeze 


were 


sught short by the pri 


time since the OPS 
ip in this region, a 
ialist has been desig 
James H. Lewis, former 
inse di Co Petr ileum 
have 
and met last 

The tean 
headed by OPS 
Judd 


inspect the 


been ap 


spent 


first 


at the re 
rash of vary 
lar grades and 
in 
Although 
constant 
differen y 
which enabled tt 
tail pri without 


Was never 


Coast Correspondent 


withdrew the allowances 
Some dealers quickly jacked up their 
waited too long. The 
lem has been to try to determine 
economic ceilings both for wholesale 
and retail merchants Sut 
because there is so much disparity, 
it has been difficult to find a start- 
ing point. In making the adjustments, 
OPS have consideration for 
wholesaler, retailer and consumer 


Mr. Lewis is expected to make 
recommendations on which Washing 
ton will regulations. The 
job carries considerable authority be- 


suppliers 
prices; some 
t 


gasoline 


base new 


cause, f 1 Washington's standpoint 
il price specialist is sup 

know more about the price 

si n than anyone else. As Rolan 
Preissman director of the 
transportation and public utili 
ties division, told NPN tecommen- 
lations made by the 


assistant 


fuels 


regional price 

ialist will be accepted as bases 

be followed within the broad limits 

of policy Actually Mr. Lewis will 

inswer to OPS regional director John 

H. Tolan, Jr., headquartered in San 

rancisco; will be responsible for 

Arizona and Nevada, and 

ordinate his work with the 
regional office 


ria 


Meetings of the advisory commit 

to be called “only for major 
! ‘ leclared 
The meetings are called by Washing 
ym and will be chairmanned by the 


egional oil price specialist 


l 
yblems Mr. Preissman 


ecific problems studied by the 


Washington team were the relation 
ship between prices imposed by In 
dependents and integrated companies 
the relationship between the whole 
sale level and the retail outlets and 
the position of the brokers and their 
commissions, according to Mr. Preiss 
man. Factors involved are the differ- 
ent ways of doing business and the 
areas served 

“In the near future, we should have 
basic regulations on which we can 
build, if we get industry's co-opera- 
tion,”” Mr. Preissman commented 

‘The situation is bad in Los An- 
geles, but each area thinks its situa- 
tion is the worst,” said Mr. Preiss- 
“The problems vary from one 
another 


man 
area to 


As OPS moved to establish working 
ceiling the self-serves were 
warned by their trade association to 
be on guard against price-slashing 
The association office reported price 
warfare in “minor localities” and cited 
one case in Glendale, Calif., where 
a major station that had dropped its 
price on regular to 22.4c per gallon 
drew a quick 21.9 from another major 
lealer across the street 

Self-serve dealers warned 
against being drawn into that price- 
cutting. “We can have a lot of it 
(price-cutting) or we can keep it 
localized,” the warning stated. “It 
is from now on strictly up to each 
man. Price-warfare can ruin your 
business 

Dealers were also warned by the 
association to expect a rise in whole 
sale rates momentarily 


prices 


were 


While worrying about prices and 
volume on one hand, the self-serves 
had a set-back in another quarter 
last week. They lost their attempt 
to get some relief from their station- 
sign plight A bill proposing an 
amendment to a restrictive law was 
killed in the state senate business and 
professional codes committee 

The law prohibits operators from 
displaying the slogan “serve yourself 
and save’ on the station signs. The 
self-serves sponsored an amendment 
that would allow them to use that 
slogan, arguing that it is the life- 
blood of their business 


A lot of people have a personal in- 
Standard Oil of California 
The number 
the 100.000 


terest 

«kKholders passed 
lowing the stock 
February and now 


rized 


t Is 100.554 


split aut 


West Coast distribution of the OTIC 
film “On Our Toes 


The regional Oil Information Commit- 


began last week 


gged the film with an explana 


tee plu 
tion that its aim is to help oil em 
ployes keep informed on the industry's 
ability to meet military and civiliar 


leferse requirements 
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12-1 Compression Engine, Growth of LP-Gas 
As Motor Fuel Reviewed for API Refiners 


By WILLIAM F. BLAND 
NPN Special Writer 


TULSA—A new experimental 12 
to-1 compression ratio V-8 engine 
the “19XX,” with from 29 to 40% 
better fuel economy than the 1951 
Cadillac (with 7.5-to-1 compression) 
was revealed here during the 16th 
Midyear meeting of the American Pe- 
troleum Institute's Refining Division 
April 30 through May 3 


Highlight of the eight group ses- 
sions was the paper, “Economic Re- 
lationship of Engine-Fuel Research, 
by C. L. MeCuen, general manager 
of the Research Laboratories Division 
of General Motors Corp 


Also featured at the meeting were 
papers dealing with liquefied petro- 
leum gas, the rapidly increasing de- 
mand for the product and its future 
role as a motor fuel. In this issue 
NPN presents the summary of a pa- 
per by Eugene S. Corner of Standard 
Oil Development and E. H. Berg of 
Esso Standard in which is discussed 
the future possibilities of widespread 
conversion to LPG as a motor fuel 
(p. 31) 

Also presented is the partial text FOUR OIL MEN get together between sessions of the API Refining Division meeting 
of a paper by Ernest Fannin, Fan- at Tulsa last week. Left tw right, T. J. Apjohn, PAD’s assistant director of refining 
nin's Gas & Equipment Co. which on leave from Socony-Vacuum; Charles M. Ridgway, manager of Pure Oil Research and 
deals primarily with the marketing Development Laboratories; M. P. Murdock, manager of central region sales for Ethyl 
of LPG (p. 32) Corp.; and Dr. D. P. Barnard, director of research, Standard Oil Co. (Ind.) 

Mr. McCuen, in his paper, said 
fuel requirements of the new 19XX 
General Motors engine are iso-octane 
plus 0.4 mil. tetraethyl lead, or an following Mr. McCuen's talk-—most of the Cadillac development” as not being 
estimated 103 octane. when the en- it taking issue with some of his stats representative of the typical or aver 
gine is clean. The present Cadillac ments as being overly optimistic age car He pointed out that Cadil 
has a corresponding clean-engine re- H. G. Vesper, California Research acs represent only 1% of the cars 
quirement of 85 octane, which in- Corp., pointed out that “Calculations on the roads He was talking for 
creases to the range of 90-92 as en have shown that. should the demand c Ss Teitsworth, also of Socony 
gine deposits build up. No informa develop for large volumes of gasoline Vacuum, who had prepared the dis 
tion was presented as to what the in the middle or higher 90's in octane cussion but was unable to speak be 
ctane requirement of the 19XX en- cause of illness 


rating the losses due to processing in 
gine would be after it had been in 


the refineries would be greater than Additional prepared discussions 
the savings possible through increas were presented by W. J. Carthaus 
Mr. McCuen reviewed the progress ing the compression ratios Care Deep tock Oi Sorp Clarence 
that } been le since 1930 in the should be taken, therefore, to see Thayer, Sun Oil C Cc. Tate 
lopment of " ve vehicles that in our urge to obtain maximum Phillips Petroleum Co., and J. T. M« 
He stated miles per gallon of gasoline we strike Coy, Tide Water Associated Oil Co 
up a proper balance between resources of D. P. Barnard, Indiana Standard 

metal, men and oil also commented 


ise for some time 


ae William Holaday, Socony-Vacuun Details of Papers A more com 
Oil Co., stated that “There are several! plete review of Mr. McCuen’'s paper 

re .. parts of the paper which while is carried in this issue of NATIONAI 
to 1000. ‘this fs dramatic, tend to mislead the read PETROLEUM NEWS, p. 28. The discus 
ease in economy 


se taiais tate: Ti ers.’ He suggested that the gain sion will be reviewed in a later issue 


verage has increased 


15 mpg. to almost 


in economy claimed in the paper Papers on LP-gas developments in 
would not be nearly as large if addition to those appearing in this 
weighted averages were used instead issue of NATIONAL PETROLEUM NEWS 
of arithmetical averages, thus “giving will appear in later editions 

the proportionate emphasis to the Air Pollution A new national API 
three most common makes of cars committee on smoke and fumes “with 


eT 


been 


Disagreement Voic 


dl There . Is ook issue with the em enough money and scientific talent be 
ymsiderable discus ym fron 


places upor hind it to find the answers to all our 


27 
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problems” was proposed 


moral responsibilities and 
weting by W. L. Stewart 


the manners of constructive 
for refining of citizenship; to assert their leadership 
ponsoring research, broadcasting 


the knowledge they already have. and 
pol ] probien ‘ ing the 


an evening dinner by at 


Stewart warned refiners that 


public know what they're 
juntarily oO poll 
biems 


and 


MILES / HOUR 


lew standards 
this date air pollution be expensive I 


n Los Angeles; but 


ts of money 


fineries verywhere 
and more work mn 


barrels of petroleum 


r the yl in 


» know ttendance the API Refining 
well as seS8Si0NS Was registered at 840, a new 
ollution record. The gathering at the Mayo 
he is Hotel exceeded the largest previous 
meeting's attendance in Houston two 


years ago by ; the id record 


being 608 TIME TO ACCELERATE 
10 TO 60 MPH 

Future Car and Fuel Development 

Discussed by Automotive Engineer 


*By ©. L. MeCUEN f 


less than 75 horsepower in 1930 
General Motors Corp t 
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» almost 120 horsepower in 1950 
nodels This has been necessary t 
I t ybtain the better performance Ie 
he automobile was mad ! 
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Speed of 40 mph, the average has 
increased from approximately 15 
miles per gallon to almost 20 mpg 
fro 1930 to 1950. This is more than 
a 30% increase in economy even 
though our automobiles have become 
larger and faster 

Whereas the lowest car obtained 
less than 10 mpg in 1930, the lowest 
in 1950 was almost 15 mpg. The best 
car in 1930 obtained less than 20 mpg, 
which is about the same as the aver- 
age of 1950 models 

A more fundamental! analysis from 
the standpoint of engine and trans- 
mission development would be based 
on ton-miles per gallon. At the 40 
mph cruising speed, ton-miles per 
gallon has increased from 29 to 42.5 
This represents a gain of 46% in the 
ability to move a ton a mile with a 
given quantity of fuel, or about a 2% 
increase per year. The values rep- 
resent the large gains that have been 
made in efficiency over the 21-year 
period 


TREND IN 
RESEARCH OCTANE NUMBER 
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Octane Trend Upward The trend 
in octane number has been upward for 
many years, as shown in Figure 5. As 
nearly as we can tell from available 
information, improvements in anti 
knock quality about the time 
of the large-scale commercialization 
of thermal cracking about 1920 

The stimulus for these developments 
has come from several first 
the desire on the part of the refiner 


to produce motor 


began 


sources 
more from 
which 


second 


gasoline 
other 
there 
the desire to 
bers at the same time in a 
competitive field in which the 
$ sensitive to the quality of the prod- 
uct. The desire uce high octane 
components for aviation gasoline 
has stimulated this progress, partic- 
ularly during the last war 
Motor vehicles burn over 24 
lion bbls. of gasoline a day 
These large figures are quoted be- 
they explain why increasing 
engine efficiency is so important. For 
every ome percent increase in effi- 
ciency, the total savings amount to 
350 million gals. of gasoline per year 
The 1950 automobile is well over 


petroleum 


was less 


products for 
demand; and 
improve octane num 
highly 
buyer 


to prod 
also 


mil- 


cause 
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30% more 
automobile 

If the average motorist had to do 
the same amount of driving annually 
today but with the 1930 car, it would 
take about 215 gals. more than he 
now uses and would cost him an ad- 
ditional $54. ... 

Research Conserves Gasoline—If we 
assume that we had the same amount 
of highway transportation as we now 
have but with 1930 automobiles, we 
have made savings of 249 billion bbls 
of gasoline per year with a retail cost 
of $2.5 billion .. . 

If the research and development 
which resulted in these large gains 
in economy had not been made, the 
petroleum industry would now require 
130,000 more producing oil wells add- 
ed to the 440,000 which were in oper- 
ation on Jan. 1, 1951 

To put it another way, we would 
require the additional output of 16 
100,000 b/d refineries. 


efficient than the 1930 


For almost 75 years, engineers have 
recognized that the fundamental 
method of increasing engine efficiency 
is to increase the compression ratio 


Of course, we recognize that in- 
creased compression ratios require in- 
creases in the octane number of the 
fuel. The automotive engineer has 
the problem of designing the engine 
for the lowest possible octane require- 
ments for a given compression ratio 

Anything we do to the engine 
which will allow it to operate without 
knock on lower octane fuels, we say 
increases the “mechanical octane 
numbers” of the engine. These are 
built into the engine by the automo- 
tive engineer... 

Research has demonstrated that 
high compression engines can be built 
without encountering insurmountable 
mechanical difficulties One prob- 
lem which still remains is that of the 
effect of combustion chamber de- 
posits on the octane requirements 
Deposits seem to be affected by me 
chanical design, fuel characteristics 
and lubricants 

The improvement macs 
Oldsmobile Rocket engin« 


n the 1951 
ymbustion 


chamber in comparison with the 1950 
combustion chamber is an outstand- 
ing example of what has been ac- 
complished in obtaining “mechanical 
octane numbers .. These two cy- 
linder heads were run thousands of 
miles on many experimental cars in 
order to obtain the octane require- 
ments at different mileage and de- 
posit accumulations ‘ 

The results of these tests are shown 
in Table 1. The average octane re- 
quirement values show that the 1951 
head at 8 to 1 had a slightly lower 
octane requirement than that of the 
1950 head at 7.25 to 1. This represents 
a gain of three-quarters of a compres- 
sion ratio, which would be equivalent 
to about eight octane numbers. What 
is more remarkable is that this higher 
ratio made possible a gain of ap- 
proximately two miles per gallon in 
fuel consumption an increase of 
about 10% 

Actually, Oldsmobile did not put 
the 8 to 1 head into production, but 
introduced the new combustion cham- 
ber design at 7.5 to 1. This was in 
deference to the national emergency 
and the anticipated possible control 
over the octane number of commer- 
cial gasolines. However, as soon as 
conditions permit, they are in a posi- 
tion to raise the compression ratio to 
8 to 1 using commercial gasolines 

Automatic Transmissions — Another 
important factor in modern automo 
biles is the effect of automatic trans- 
missions on octane requirement 
We have reached the conclusion that, 
with gasolines of the type we now 
have and are likely to have in the 
foreseeable future for automobiles we 
can expect only slight improvement 
in “mechanical octane numbers” from 
the use of automatic transmissions 


As an over-all summing up of where 
we came from, where We are and the 
state of our knowledge of what we 
can do in the future, we have taken 
a series of four Cadillacs and run 
them at our Phoenix Laboratory un 
der comparable test conditions 

The four Cadillacs represent vari 
ous stages of engineering development 


in the automobile industry The 


Table 1} 


Oldsmobile 1950 Production 


Deposit Miles 


19,000 


Oldsmobile Experimental 
11,500 
23.000 
13.000 
10,700 
4.000 
12,400 


7.25 to 1 Compression Ratio 


Octane Requirement 
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1951 car is «a standard Cadillac sedar 
representing present production stand 
ards. The last car is a 1951 Cadillac 
sedan with an experimental enginée 
f 12 to 1 compression ratio which we 
term the 19XX. The early cars rep- 
resent spans of 16 and 20 
which cover a sufficiently 
to obtain a long 


years 
ong period 
range view of the 
progreas made by this manufacturer 
he experimental car will serve 
monastrate the 
which can be 


to de 

gains 
present 
high compression engine program 


possible future 


made in our 


You will be particularly interested 
n the 19XX Cadillac, since it not only 
nas the experimental 12 to 1 engine 
but also has an 
Mati 
Detroit 


improved Hydra 
transmission developed by our 
Transmission Division 

The displacement of the 12 to 1 
engine was chosen for these compar 
ative tests to give about the same 
horsepower characteristics, and hence 
road performance as ig ob 
tained on the 1951 Cadillac 
the 19XX car. the 


‘ ompre asion 


the sare 


Thus, in 
experimental high 


engine demonatrates 


learly the fuel economies which are 
possible with this power plant-trans 
nission combination 
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Figure 6 is the plot of miles per 
gallon at various level road constant 
speeds for the four cars. If we take 
the cruising speed of 40 mph, you se« 
that the 1915 car obtained 9.5 mpg 
the 1935 car, 13 mpg; the 1951 car 
19.8 mpg; and the 19XX 27.6 mp 


Saves 30°, in Fuel 
experience, | ld be 


From all our 

mnservative 
to say that a saving 30% over 
present fuel consumption is possible 
with a combination of t Ll engine 


und new types of automatic 


trans 
missions 


A compar ! miles per gal 
illustrates the 
yains made when we correct the data 


lon, shown in Fi 


for differences in car weight 
Figure 
otane 


8 shows the results of road 
requirement tests on the 


Cadillacs in terms 


four 
of the primary re 
ference fuels, iso-octane and normal 
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Figure 
heptane. Thus the 1915 had an octane 
requirement of 60. The 1935 car 
had an octane requirement of 67. The 
1951 car used in these tests had an 
octane requirement of only 85 when 
the combustion chamber was clean, al- 
though experience indicates that fuels 
of 90 to 92 Research may be required 
after the accumulation of combustion 
chamber deposits in service 

The octane number requirement of 
the 12 to 1 compression ratio car used 
n these tests was equal to 100 octane 
plus 0.4 ml. TEL. We have estimated 
this to be equivalent to about 103 
wtane number 

Future Development We believe 
that commercial developments within 
the next few years will be found some 
where present produc- 

n designs of 7.5 to 1 compression 


between our 


atio and the compression ratios rep- 
resented by these experimental 12 to 
1 compression engines. The extent 
© which this trend can be applied 
commercially will depend upon the 
progress that can be made with “me- 
hanical numbers” and the 
extent to which technological progress 
in the petroleum industry permits the 
general distribution of fuels of higher 
«tane number. We are sure that 
normal competitive forces operating 


CADILLAC TEST CARS 


FULL THROTTLE 
OCTANE REQUIREMENT 


octane 


OCTANE NO 


sve nme Bb 2 
ENGINE RPM = 100 


Figure 8 


in a free economy will determine how 
high it is commerically possible to go 
in inc 
tans 


reasing compression ratios and 
number of fuels 


Sometime in the future, it may 
even be practical to increase compres- 
sion ratios above our present experi- 
mental 12 to 1 with still 
higher gains 


engines 
in efficiency 


If we can reach the present object- 
ive of 12 to 1 engines in production 
ears which will give us an additional 
30% increase in efficiency, large sav 
ings will result to our economy, to 
the petroleum industry, and to the 
to the automobile industry 


This means we can extend our 
transportation mileage 30° with our 
given oil reserves. Co-operation be 
tween the petroleum and automobile 
industries will bring this about. We 
can save the automobile drivers of the 
United States $2.5 billion a year in 
their fuel bill. The savings will 
amount to the huge total of 10.5 bil 
lion gals. annually. This is equiv 
alent to the annual gasoline consump 
tion of approximately 15 million 
vehicles, or the total vehicle registra 
tion in 17 western states. And this 
will not be a one-year venture, but 
the savings will continue year after 


year, after they are once made 


Book Describes Production 


Ou and Gas Production 


prepared 
npact ss s 
ttee, may be 

head 


Oklahoma City, Okla., §2.75 


Oil and Gas Production: An Intro 
ductory Guide to Production Tech 
niques and Conservation Methods 
tells how oil and gas are produced 
and how they may be conserved. Al- 
though written for readers technically 
trained in oil production, the book is 
understandable to those not directly 
involved in producing or conserving 
oil 


Penna. Grade Group Promotes 
$90,000 Research Campaign 


OIL CITY, Pa.--The Pennsylvania 
Grade Crude Oil Assn. is pushing a 
campaign to raise $90,000 to support 
this year’s oil production 
sponsored by the association 


research 


Solicitation of 
current drive 


funds during the 
will be handled by the 
production research business commit 
tee consisting of: G. W. Holbrook 
Wellsville N Y., chairman; six 
Bradford, Pa men—A. J 
South Penn Oil Co., R. J 
Healey 

mons, Simmons Oil Co., J. B. Fisher 
Kendall Refining C< F. W. Fesen- 
myer, Minard Run Oil Co., and C. E 
Streeter, association president; B. T 
Haskins, Ebenezer Oil Co., Wells- 
vile, N. Y.; and W. R. Reitz, Quaker 
State Oil Refining Corp., Oil City 


Saxe 
Brennan 
Petroleum Corp., A. C. Sim 
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Break-even Price Studies Developed 
On Bus, Truck Conversion to LP-Gas 


In order to determine whether 
widespread conversion to LPG may 
be expected in the future by bus and 
truck fleet operators, Standard Oil 
Development Co. and Esso Standard 
Oil Co. have made an economic study 
to establish LPG break-even prices 
relative to current gasoline and 


Diesel fuel prices 


In a paper prepared for presenta- 
tion at the API Refining Division 
meeting in Tulsa May 3, Eugene S. 
Corner of Standard Oil Development, 
and E. H. Berg of Esso Standard, 
define this break-even price as the 
highest price which can be paid for 
LPG in order to break even with the 
cost of operating with gasoline or 
Diesel fuel. 

The authors point out that the mile- 
age per gallon obtainable on liquid 
fuels in internal combustion engines 
is controlled—other things being 
equal—-by the Btu content per gallon, 
and by the compression ratios of the 
engines in which they are used 

They report, “Unpublished work 
carried out by Standard Oil Develop- 
ment Co. a number of years ago, as 
well as data reported in literature, 
indicate the Btu utilization efficiency 
with LPG in actual service to be 
approximately 10° higher than with 
gasoline. Accordingly, the best esti- 
mate for LPG mileage is that it will 
range from about 80 to 89% of gaso- 
line mileage in engines of comparable 
size and compression ratio.” 

The paper says relative fuel econ- 
omy on LPG can be increased appre- 
ciably by raising the compression 
ratio and presents comparative data 
used in computation of propane 
break-even prices included in the re- 
port (see Table 1). 


Table 1 
Effect of Compression Ratio of 
Propane Engine on Relative Fuel 
Economy 
Gasoline Engine: 6.5:1 Compression Ratio 
Diesel Engine: 16:1 Compression Katio 

Compression ratio of propane 

engine 
Mileage (miles per ga rela 

tive to gasoline, per cent 80 
Mileage (miles per gal.) rela 

tive to diesel fuel, per cent 56 66 73 

Cost Comparison—Mr. Corner and 
Mr. Berg declare that conversion of 
bus and truck fleets from gasoline to 
liquefied propane (or propane-butane 
mixtures) is attractive economically 
at current delivered price differentials 
of 3.5 to 6c per gal. Differentials of 
somewhat less than Ic to 3.5c per 
gal.—depending on the type of fleet 
service—-permit a rapid amortization 
of the higher investment costs for 
propane equipment provided 10:1 
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compression ratio engines are used 
with propane to obtain fuel economy 
(miles per gal.) equivalent to that 
provided by gasoline in a convention- 
al 6.5:1 engine 

These cost iteins, the authors point 
out, include bulk fuel storage facili- 
ties, vehicle conversion costs, or new 
equipment price differentials. Pro- 
pane has been credited for lower 
maintenance and oil costs, attribut- 
able to its excellent engine cleanli- 
ness characteristics. 

In comparison with Diesel fuels, 
however, the paper states that pro- 
pane is indicated to be competitive 
economically only in sections of the 
country where propane is available at 
minimum costs, and where bulk fuel 
storage costs are amortized over pe- 
riods approaching 10 years 

The paper continues 

“At the present time the price of 
propane has been frozen at a general 
level of 4c per gal. in the Guif and 
Te per gal. in New York Harbor. 
Assuming a 2c per gal. delivery cost 
to the operator's fuel storage tanks, 
the economic advantage of propane is 
clearly apparent on a fuel-only cost 
comparison basis, particularly if pro- 
pane is used in a 10:1 compression 
ratio engine, with gasoline available 
to fleet operators at 11 to 12.5c per 
gal. (ex taxes) . 

“The fuel-only break-even prices of 
propane relative to gasoline at 12.5c 
per gal. and to Diesel fuel at 9c per 
gal., are given in Table 2. In cer- 
tain states, however, tax rates on 
Diesel fuel and propane or gasoline 
are not equivalent; hence fuel-only 
break-even prices in those states may 
be outside the limits indicated in 
Table 2... 


Table 2 
Fuel-only Break-even Price of Pro- 
pane Relative to Gasoline 
and Diesel Fuel 


Compression ratio of propane 
engine 
Break-even price of propane (ex 
clusive of taxes) with gasoline at 
12.5¢ per gal. (exclusive of taxes 
Oe state and federal taxes 
4.5¢ state and federal taxes 
10.5e state and federal taxes 
Break-even price of propane (ex 
clusive of taxes) relative to diesel 
fuel at Se per gal. (exclusive « 
taxes) 
Oc state tax 1. bx 
propane 
Se state tax (4.5¢ total on pro 
pane) 
Ye state tax (10.5¢ total on pr 
pane) 26 


“Investment-Maintenance Costs 
Differentials in maintenance and oil 
costs, amortization of customer stor- 
age facilities, and amortization of 
conversion or new equipment costs 
have been combined with the fuel- 
only break-even prices of propane in 


federal of 


order to arrive at the true value of 
propane to the customer in compari- 
son with gasoline. 

‘For purposes of this economic 
study, it has been assumed that con 
version costs for these items will 
amount to $350 installed if compres- 
sion ratio is not raised, and to $500 if 
compres‘on ratio is increased. . A 
two-year amortization of these costs 
has been’ used for base cases 

With regard to new equipment 
costs, the Diesel engine has been 
taken to be $1,200 more expensive 
than gasoline engines for similar 
service Definite information on 
the cost of a new 10:1 compression 
ratio engine and its fuel tank, de- 
signed specifically for LPG use, is 
not available; but it is assumed that 
the differential will be about $200 
more than the corresponding gaso- 
line equipment, and, hence, $1,000 be- 
low the Diesel-powered unit New 
vehicle-cost differentials have been 
amortized over the life of the engine, 
estimated to be 5 to 7 years.” 

Regarding bulk storage facilities 
for the fleet operator's LPG, it is es- 
timated that about 15 days’ supply 
should be provided, on the average, 
at a cost of 7T5c per gal. of water 
capacity A 20% outage figure is 
used The authors also amortized 
this cost over a two-year period in 
their study 

The paper declares that results of 
calculations show that the net effect 
of all cost factors is such that the 
operating costs with propane—ne- 
glecting fuel costs-—will be from 0.9c 
to 3.9c per gal. more than the operat- 
ing cost with gasoline, and from 0.6c 
per gal. less to 1.9¢ per gal. more 
than operating costs with Diesel fuel 
The data are summarized in Table 3 
and presented in detail in Table 4 

The authors point out that interest 
on investment has not been included 
because of its small effect. 

Conclusions The paper presents 
the following conclusions: 

“(1) The conversion of large bus 
and truck fleets from gasoline to pro- 
pane will permit a rapid payout of 
new investment and conversion costs 
on the basis of propane prices being 
from a few tenths of a cent per gal- 
jon to about 3.5c per gal. below gaso- 
line prices, depending on the type of 
operation and amount of state taxes, 
provided a 10:1 engine is used with 
propane. Inasmuch as current price 
differentials are from 5c to 8c per 
gal. in favor of propane, the present 
trend toward the use of LPG as a 
replacement for gasoline may be ex- 
pected to continue 

“(2) With regard to the compari- 
son of propane to Diesel fuel at cur- 
rent price levels, propane is competi- 
tive under a short-term amortization 
of storage facilities only where it is 
available at minimum cost and where 
the total tax levied on Diesel fuel is 
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spproximately equal to that on pro Table 3 


pane However, propane « become : : i 
Pan ea Summary of Maintenance and Investment Differential-Cost Comparison 


competitive with Diesel fuel under 4 . : : 
other conditions, as follows of Propane Relative to Gasoline and Diesel Operations 


(a) A 10-year amortization perioa (10:1 compression-ratio propane engine; 6.5:1 gasoline engine; 
for storage facilities 16:1 Diesel engine) 

(b) Reduced storage-facility costs 
because f a provision for leas tnan 
15 days’ fuel requirement Type 


Miles per year 


(10:1 compression-ratio propane engine; 6.5:1 gasoline engine; 16:1 Diesel engine) 
City Bus Intercity Bus Long-Hau! Truck 
ao 144.0) 20,000 
nversior New Conversior 


{ operation 


c) A price lifferential between Conversion of new equip 
ropane and Diesel units approacning Differential operating costs 


p 
$2,000 re pane over gasoline (cents per ga 


pane over Diese ents per ga 


TABLE 4 


Maintenance and Investment Differential-Cost Comparison of LPG, Gasoline, and Diesel-powered Equipment 


Kase: Gasoline Operation 


4 ity Bus—— - ——Intereity Bus— —Long-Haal Trock—— 
(aso (aso 
Propane line Dieset Vropane——— line Diesei 


Type of operation (aso 
ruc Propane——— line Diesel 


Miles pe 
Miles per 


Farm Offers Answer to Balanced Summer— Winter LP-Gas Load 


*Ry ERNEST FANNIN tribution may be built up t point and careful observation, we can safe 
. s welvy approac n al > asis ay thi luring OF more the 

nin's Gas & Equipment Co . : y approaching a ae pes om ag se me _ 

as may be humanly possibk 100,000 farm tractors already in us« 

. n gasoline to LP 

Farm Potential . 
ist look to the farm 

asibly the widest poten 


; 


1950 figure wil 


perhaps doubled 
not too much 


of LP 


engines 
engines 


Three Questions—_There are 


mechanica 
n whict come 


nerating 
, ers mind when he considers 
ng his tractor to LP-gas 
What e the t ] ost? 
How uch 
ng expense 
Shall I have equal or mor 
power 
, Cost Factor—_There is a wide vari 
sone, it is ot responsibility t pov of the ore: Preemyeres — nage at a tie gy — peony nage een 
and cultivate metho f equalizing the average fuel used per year varies a a ee en eee eee 
‘ne Rete den Chat ; ; om a jes ten ta A sont a “ combustion farm equipm« nt to the 
1 1eSs al 10 use of LP-gas. The range is from 
than 4,000 gals less than $50 to as much as several 
In the absence of actual tabula hundred dollars, depending upon type 
tions, which obviously are not readily of carburetion selected and the labor 
»btainable, but based upon reports involved in its installation. Whatever 
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the cost—whether it be the lesser or 
the higher figure, or some amount in 
between—there is apt to be sales re- 
sistance, because the customer has 
been used to paying only a few dol- 
lars for a gasoline carburetor. 

Furthermore, suitable storage tank 
must be provided, and this represents 
a substantial investment when a com- 
parison is made with the tank used 
for gasoline storage. A convenient, 
economical method of refueling tanks 
used on mobile-type installations, 
with a minimum of delay and effort, 
is an important factor 


Maintenance Availability_T here 
may be some doubt in the customer's 
mind as to whether he will be able 
to obtain expert technical service in 
the event of a breakdown or failure 
of equipment during a critical period 
when the availability of the unit is 
extremely important 

In our own operation, and in the 
application of LP-gas carburetion, we 
have practically eliminated the hit- 
and-miss diagnosis of the gasoline 
carburetion service man who may be 
called upon to make repairs or ad- 
justments on an LP-gas-powered rig 
Simply, when we convert a tractor, 
we install a small auxiliary gasoline 
storage tank of our own manufac- 
ture, with a capacity of 2 or 3 gals 
(according to tractor size), and a 
shut-off valve in the fuel line. If 
there is a failure in the system, or 
if a lack of power develops, it is a 
simple matter to cut in the gasoline 
for checking purposes. Our theory is 

and the farmer can readily see our 
thinking—that, if the tractor then 
performs satisfactorily with gasoline, 
only an adjustment is necessary to 
accomplish the same result with the 
LP-gas carburetion system 


Providing this auxiliary gasoline 
fuel tank is accomplished with a com- 
paratively small cash outlay, and it 
pays dividends in customer satisfac- 
tion not only for checking or testing 
purposes, but also because the op- 
erator always has an emergency sup- 
ply of fuel which may be used to 
propel the tractor from the field to 
his bulk filling plant in the event of 
overtime operation and resultant de 
pletion of fuel in the mobile LP-gas 
tank 


That New Investment—It is read 
ly apparent that the farmer must be 
sold on the idea of a capital invest- 
ment in equipment to do a job which 
is now being done with gasoline—a 
fuel to which he has long been accus- 
tomed and which, we must freely ad- 
mit, has served him well 

What. then, do we have to offer 
that farmer when we approach him 
with the idea of converting to LP- 
gas carburetion? 

1 More dollars in the bank 
through savings in the cost of fuel. 

2—A 
flexible 


clean, dry, easily applied, 
energy which propels his 
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tractor efficiently, and which main- 
tains an even, maximum power long- 
er between overhauls because of neg- 
ligible carbon formation and conse- 
quent excess wearing of affected 
parts. 


3—Elimination of sludge in the 
crankcase, which in itself has a di- 
rect bearing upon engine life 


‘4.Many additional hours of op- 
eration between oil replacements be- 
cause of the absence of sludge and 
other foreign matter incident to gaso- 
line carburetion 

5—Farm engines have a long serv- 
ice life, averaging 10 to 20 years for 
tractors. When a conversion is made 
to LP-gas, either on a new tractor 
or one in reasonably good operating 
condition, it is reasonable to expect 
that no replacement will be necessary 
during the normal life of the tractor. 
Therefore, it is a one-time long-time 
investment. 

6—To make this investment to the 
farmer, and in order to prove to him 
conclusively that it may be retired 
through savings in operating costs 
within a reasonable period of time— 
based upon tractor usage and annual 
fuel consumption—certainly we must 
show him a price differential of not 
less than 4c per gal., and preferably 
5c or more, in the delivered cost of 
LP-gas compared with gasoline 

Fortunately, this differential exists 
in almost every section of the country 

with an average of approximately 
5c. In some sections there is an even 
more favorable differential: 5c per 
gal. works out nicely; 4c will get 
some of the business. If the differ- 
ential is less, the opportunity to in- 
stall conversions becomes more re- 
mote 


Incentives to Conversion Various 
methods have been worked out by 
LP-gas operators as an aid or incen- 
tive to farmers to go ahead and con- 
vert their tractors with particular 
reference to those who may not be 
inclined to make a cash investment 
or who, for some reason, are not in- 
clined to do so 

There is the so-called “equipment 
account,” which has been used ex- 
tensively in our own and other op- 
erations throughout the country. Un- 
der this plan we install the conver- 
sion at no immediate charge to the 
customer. He does, however, agree t 
use our fuel in his farm operation, 
and pays for this fuel at a price 
equivalent to charges currently in 
effect for non-highway 
which now averages approximately 
5c per gal. in excess of our price for 
tractor fuel 


gasoline 


He continues on this basis until 
the 5c differential (credited to his 
equipment account) offsets the origi- 
nal cost of the carburetion equip- 
ment, at which time he is given a 
bill of sale to it. The price then 
drops to the current delivered cost 


of LP-.gas tractor fuel, viz., approxi- 
mately 5c per gal. less than he had 
been paying while he was acquiring 
full ownership of his carburetion 
equipment 

Mechanical cotton picking .. . has 
proved exceptionally satisfactory, 
from an economy and efficiency 
standpoint, when the equipment has 
been powered with LP-gas 


Table 1 
Cotton-Picker Costs 
buel Consumption— 


19 gal. in 12 hours at 13¢ per 


in 12 hours at 1%¢ 
per gal 


Save 6c per gal., or in 12 hours 
Overall cost per 12-hour day 
Labor (based on §250 per month) 
Fuel (LP-gas) 

Oil (for picker and tractor) 
Water (for picker and tractor) 


Total 

Depreciation (based on $5.00 per 
for 6 years) 

Repairs (breakdowns in genera!) 


Cost for picking 10 bales by machine 
Actual cost for picking 1 bale by 
machine 


Cost for picking 10 bales by hand 
Actual cost for 1 bale picked by hand 


$420 00 
$ 42.00 

Table 1 is submitted as a matter 
of possible interest. The comparative 
costs were compiled by John E. Beggs, 
cotton farmer of Casa Grande, Ariz., 
a district served by our operation, 
and whose carburetion equipment 
was installed by us 


Deaths 


Samuel Pearce, 52. division retail 
marketing assistant for Socony-Vac- 
uum Oil Co., Inc., died April 30 at 
his home in New York, N. Y. Born 
in London, England, he spent his 
early years in California, and upon 
coming to New York in 1924, joined 
the Sobol Brothers chain of gasoline 
service stations 

. > . 

Rubert J. Lindquist, 48, financial 
vice president of Standard of Indiana 
died May 5 at St. Luke’s hospital in 
Chicago He had suffered a stroke 
at a luncheon following the com 
pany’s annual meeting May 3 

. . . 

John C. Burne, 51, bulk sales man 
ager for New York division of Esso 
Standard Oil Co., died at his home 
in Bronxville, N. Y., May 5, after a 
With the company for 
more than 30 years, he served as oper- 
ations manager for PAW Eastern 
Seaboard office during World War Il 

* 


short illness 


C. Hamilton Wright, Southeastern 
regional manager for Sun Oil, died 
May 6 at Jacksonville, Fla Mr 
Wright joined Sun in 1927 as a motor 
products salesman. He is survived 
by his wife and two sons, J. Hamil- 
ton and C. Foster Wright, and two 
brothers. One brother, Willard W 
Wright, is general sales manager of 
Sun 
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Fuel Oil Distributors Warned of Need 
For Summer Fill-Up, More Efficiency 


By RAYMOND EF. BIOKKBACK 13th annual convention of Fuel Oil 
NPN Staff Writer Distributors Assn. of New Jersey here 

ASBURY PARK, N. J.-The fuel May 3-4 
il distributor should have his hands The days of success without con 
full in the summer ahead, making siderable efficiency are just about 
sure hes on good financial and oper over in the fuel oi) business cau 
footing and pushing a storage tioned Kirk B. Shivell, marketing 
up program, speakers advised the ounsel for Coastal Oj] Co., Newark 


LIKE / VIKING WARRIORS OF OLD 


Just as Viking means rugged war- 
riors, so does Viking stand for 


rotary pumps that are rugged. 





Designed and built for service, 


Viking pumps have proved de- nk Ob 
pendable and long-wearing. CULE PLANTS 


Note the simple “gear-within-a- 
gear” construction, with only two 
rugged moving parts and no 
small, intricate pieces to wear 


and get out of adjustment. You'll ne. 312 
BARGES, TANKERS 


then know why Vikings are so TERMINALS 


famous for long, dependable ser- 


vice. 


For information on 
Viking pumps, write 
today for free Bul 
letins 1500R and 
4058 


* - 
Viki Pume Company 
ite Cedar Falls, lowa 


The distributor should have ‘the 
kind of bookkeeping and auditing sys- 
tem which really gives a clear and 
complete picture of your business at 
all times,” advised Norman Brassler 
Paterson bank official, suggesting 

The more operating figures you 
have, the more successful your en 
tire range of operations will be,” and 
Don't wait to see your banker about 
your finances after you are in dif 
ficulties.” 

D. B. Hodges, director of PAD’s 
supply and transportation division 
said there is “no doubt there'll be a 
tight transportation situation next 
winter if it is a closed winter, or cold 

Fill every drop of storage you 
can he suggested We should get 
tanks full as far toward the end of 

ne as we can while facilities are 
vailable in the summer.’ 

PAD itself will be conducting a 
frozen storage terminal program 
Mr. Hodges said 

W. Scheumann, Cities Service 
an encouraging note, declar 
ing 


Continued research on the prob- 
lems relating to No. 2 fuel produc 


tion and quality as being carried out 
by the industry should mean continued 
availability of supply and satisfactory 
performance to the ultimate con 
sumer 

H. B. Van Cleve, president of Mari 
time Petroleum Corp., urged the dis- 
tributors to participate in the Oil 
Industry Information Committee pro- 
gram 

Zoth Mr. Shivell and Mr. Brassler 
lescribed working capital as one of 
the day's most pressing problems for 
the fuel oil operator 

Mr. Shivell urged much better 
operation and management than has 
been the rule in the past 


Hard Competition Passing along 
another’s observation that “many men 
now in the fuel oil business may 
within the next five to 10 years, be out 
of business,”” he pointed out that, in 
addition to the problem of working 
capital, increased operating difficul 
ties and costs are plaguing the fuel 
oil distributor 

And,” he suggested, “the industry 
is just beginning to know what com- 
petition is 

A dealer “cannot depend on fatter 
margins handed down by the indus 
try he said. Nor can dealers hope 
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to solve their problems by playing one 
supplier against another 
At the same time, he observed 
“As Independent operators become 
more efficient, they may come to 
dominate the retail fuel oil market to 
a greater degree than they do now 


Beasley Named Secretary 
Of Florida Marketers 


ST PETERSBURG, Fla.—-New sec- 
retary of Florida Petroleum Mar- 
keters Assn. is Clifford Beasley, of 
Gainesville, Fla. Mr 3easley, who 
fills the vacancy left by Fred R 
Breckur of Jacksonville, is also ex- 
ecutive secretary of Florida Institute 
of Accountants 

He was chosen at the association's 
May 4 meeting in St. Petersburg, 
where pricing and ‘supply 
headed the list of discussion topics 
Next association meeting will be held 
Aug. 17 at Lakeland 


problems 


Oil Credit Men to Meet 
Special to NPN 
BOSTON—A_ petroleum industry 
credit conference will take place here 
on Tuesday, May 15, during the an- 
nual convention of the National Assn 
of Credit Men. A feature of the pe- 
troleum meeting will be a talk on 
“Your Customer’s Working Capital 
and His Gasoline Tax Liability” by 
Henry F. Long, Commissioner of Cor- 
porations and Taxation for the Com- 
monwealth of Massachusetts. D. E 
Burroughs, general credit manager 
Shell Oil Co., Inc., and the president 
of the American Petroleum Credit 
Assn., will preside 


There will also be a panel discus- 
sion of current credit problems, direct- 
ed by D. A. Grant, Socony-Vacuum 
Oil Co., Inc., Chicago, and L. E. Jones, 
Arkansas Fuel Oil Co., Shreveport, 
La. Arrangements for the petroleum 
credit conference are in charge of 
Cc. M. Mathewson, Cities Service Oil 
Co., Boston 


New Distributor Organized 


NEW YORK—Distributorship of 
Cities Service products in Syracuse, 
Onondaga County area, N. Y., has 
been taken over by a new company, 
Service Oil Corp., with J. L. O’Brien, 
formerly manager of oil heat depart- 
ment for New York 
division, as president. The avea for- 
merly was supplied by a Cities Serv- 
ice subsidiary now dissolved, Service 
Oil Co. 


Cities Service 


The new operation includes five con- 
trolled service stations and a number 
of dealer and commercial accounts 
Other officers of the company are 
Ed Cary, vice president and secretary, 
and F. H. Gilbert, treasurer 
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Burner Shipments Jump 


WASHINGTON Shipments of oil 
burners and burner units during 
February this year totaled 59,176 
which was 61% higher than the 
36,814 figure for February, 1950. How- 
ever, shipments were down 8% from 
the 64,370 total for January of this 
year 

In addition to these statistics, Cen- 
sus Bureau reports the following 
February data for oil-fired 
equipment (January comparisons are 
in parentheses) 


other 


Oil-fired warm-air 
ments 24,957 (26,639) 


furnaces -ship 

Oil-fired floor furnaces 
3,089 (4.342) 
6,204 (5,380) 


shipments 
end-of-month inventory 


Kerosine, 
heating 


gasoline and fuel oil 
shipments 90,518 

102,117 (97,542), 
unfilled orders 319,877 


stoves 
(77,922), inventory 
end-of-month 
(232,212) 
Kerosine, gasoline and fuel oil 
cooking shipments 15,311 
(16,445), inventory 32,133 (29,972) 
unfilled orders 27,711 (36,081) 


stoves 


The diet 


AND MAKE MORE MONEY 


this method of 
oil changing is 


TIMES 
BETTER 





tt is faster — takes but 2 
minutes — saves time, thus 


increasing profits 


tt is Cleaner. No need to get 
——a 

under the car 
tendants' morale 


improves at- 


it Costs less. Portable — no 
pits needed; no electricity or 
oir required 


th impresses customers 
by its speed and cleanliness — 
keeps them coming bock 





you'll never lose an oil change 


Seon you'll see it everywhere 
tent it better to get the jump on 
competition 


Send for complete information today 


CHISHOLM INDUSTRIES, INC. 


includes 2 sizes stee! 
suction tubes and 
1 flexible tube 


FAST OIL CHANGER 


Puts more profit in Every Change 


SELL MORE OIL — MAKE MORE PROFIT 
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Gasoline Supplies Tighten; East's Prices Ease 


A tightening of 
but 


gasoline supplies in refinery markets 
the East 
early May 

fuel still 
spot according to refiners on 
Fast However, the trend in the 
Midwest was for fuel oil buyers to slow up on tank car 
purchases listillate 
An unconsigned barge of 
FOB dockside 


a number of 


with a tendency to easier retail prices in 


marketers in 
bunker CS 


was refiners and 


Nos. 2 


reported by 


Orders to buy and oils 


excess of 


were in 


the 


offerings 
Gulf and th« Coast 
and prices were easier in many areas 
No. 1 fuel offered at 10.125« 
reportedly was turned down by 
terminal Quotations for 
Chicago district ranged 


Chicago 
river ope rators 


transport lots of range oil in the 
11.5 to 11.8 
the first time this year 
Mid-Continent several major 
the Oklahoma, North 


unlimited quantities” 


from 

For 
mn the 
portedly 


arkets for 


per gal 


gasoline buying was heavy 
marketers re- 
and East Texas 
of both premium and 


and 
were in 
regular grades According to sales of 
tank 


during the 


reports, gasoline 


totaling almost 2,000 
the Mid-Continent 

The 
recently 
that the 
recent 
decided 


regular-grade 


cars were closed at points in 


first few days of May 


“octane situation” was somewhat more stable than 
It was learned by NPN 
Co., following its most 
NPN March 28 
octane specifications for 
In March 


for 


according 
Great Lakes Pipe Line 
survey of 


to reports 


shippers (see 


p. 39) 
has against lowering 
transmitted in its lines 
full number 
the « 


ratings for 


gasoline 
cut its 
one-half 


ifter having octane ratings one 


and number for 


the 


premium regular 


reducing 


ompany 


maidered necessity of again 


egular grade because of government restrictions on the 


lead 
NPN 
f cycled 


of tetraethyl 


there has been sub 


the Midwest 


tank car 


Reports to also indicated 
tantial 


the 


buying « gasoline in and 


that amounts available this 


sum 


hipment may be extremely limited 


iy some large refiners have come around 


characteris 
that 


hat cycled gasoli has excellent’ 


nding with 1: ed and already 


gasoline 


contract unts ranging 100.000 


nthiy hav nadk These 


up t 


SAIT¢ 


sources 


t. Resear testing 85-86 Oct. Re 


arch was hard” to find for spot 


argo lif ry arn *p-gradk miun were 


uid to be 


gasolines 

almost 
Fast 

paradox 


long th Coast, gasoline was described by som 


irces as a closely held at firm prices for 


barge shipment, but with increasingly widespread pric« 


retail Easier retail for gasoline were 


New 
of New Eng 


cutting at prices 


reported in eastern Pennsylvania, northern Jersey 


and at many points along the southern edge 


land 


Price cutting on gasoline, prevalent in Allentown, Pa 


36 


since last December, recently has spread over a largé 
area bounded roughly by Reading, Wilkes-Barre, Easton 
and Philadelphia, according to NPN sources. While the 
total area is not in a state of “full-fledged war,” spotty 
price cuts also have been disclosed at stations in Bethle- 
hem, Bath, Nazareth, Palmerton, Mauch Chunk and the 
Hunting Park section of Philadelphia 

The center of the 


was said to be in Allentown 


“war” and spot of sharpest cuts still 
where private brand stations 
gasoline at 14.4« 


prices, 


reportedly were retailing regular-grade 
brands 15.4c. These 
below “normal In the 
private 
16.4¢ 
major 


major company some sources 


are 5« 


said 
of Philadelphia 
brand stations have been posting 
cut to 15.5« 4.9c under 
sections of the The 
federal] taxes 


the 


Hunting Park section 


where some brand and 


major 


one major brand 


station brand prices in 


other city above prices are all ex 


6.5c state and 


Aside 


domestic 


there 
general 
the 


from gasoline price 


developments of a 


wars were no 
nature 


British 


price 


Changes, however, were made in prices in 
Isles and Canada 

In the British 
prices for 
the U 


page 39 for details) 


the third increase this year 
principal 
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ATLANTIC COAST 
Demand for Fuel Oils Hangs On 


May bri easing in wholesale 
districts along the East C 
continued to outpace supply in large metropolitan areas 
Gasoline was quiet, and for the most part closely held for 
barge movement, although retail were reported 
easier, especially at Philadelphia 
While declines were scored in 
transportation from the Gulf, the 


fuel oils in 
and demand 


Early ught no 


terminal ast 


prices 


some rates for tanker 
cost of shipping stil! 
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Summary of Daily Gasoline Prices (May 1 through May 7) 


Friday Thursday VW edureda) 
May 7 May 4 May 3 May ? 
Midwesern (Group 3 basis 
N. Tex. (For enpe. to Tex aN. M. dest’ ns) 12.75-13.25 12. 75-13.25 12.75-13.25 3 13.3 
W.Tex. (For shpt. to Tex.&N.M. dest'ns) 12.5 12.5 12.5 
ne igs (For ae, to Tex.4N.M. dest'ns, 12 12 12 he 
Cent (Truck Tnsp.) .. 12 12 i2 12 


p32 basis is) 
mM. to Tex.&aN M. dest'ns) 
Mt. to Tex.AN.M. dest'ns) 
B Tex.( For ehpt. to Tex.tN.M. dest'ns) 

Meter Gasoline 88 Oct. KR (Premium): 
Oklahoma (Group 3) ° 
Midwestern (Group 3 basis 
N. Tex. (For om to Tex aN. M. dest’ns) 
W.Tex. (For eh to Tex. &N.M. dest'ns) 
Bg Tex nep.) 

Cent. W. Tex. (Truck Tnap.) 

Metor Gasoline 86 Oct. KR (Premium): 
Oklahoma (Grou rer eeccecsces 
N. Tex.( For shpt. to Tex.@N.M. dest'ns) 
W. Tex “= shyt . Bay &N.M. dest'ns) 
K. Tex D eeccs 

Gustine | m4 = K (Regular) : 
Oklahoma (Group 3) . . ° 
Midwestern (Group 32 basis) 
N. Tex.(For ehpt. to Tea. &N M “dest'ns) 

W.Tex.(For ehpt. to Tex. &N.M. dest'ns) 
E. Tex, (Truck Tnsp.) ° 
W. Tex. (Truck Tnsp.) e 

Moter Gasoline #2 Oct. K (Begala = t 
Oklahoma (Group 3) .. oe ; 7 37 75 0.375 75 7 75 10.375-10.75 
Midwestern (Group 32 basis) - 

N. Tex. (For shpt. to Tez. &N M “dest ns) 1 

W.Tex. (For shpt. to Tex.&4N.M. dest'ns) li 

BE. Tex. (Truck Tnap.) ose 2 1 
W. Tex. (Truck Tnsp ) ) 5 10.7 

Meter Gasoline 80 Oct. K (Reguiar) : 

Oklahoma (Group 3) . 43)10.3 
Midwestern (Group 3 bas ) y 
N. Tex.(For shpt. to Tex.&N.M. dest'ns) 
W.Tex.(For shpt. to Tex.&N.M. dest'ns) 
Tex. (Truck Tnsp.) ° 
Cent. W. Tex. (Truck Tnsp.) 
Meteor Gasoline 66 Oct. M & below: 
Oklahoma (Group 3) ... ° ecco 
Midwestern (Group 3 25-9. 875 


(20107 2) 10. 75-11.25 
1 1) 


75-10.625 


9.625-10 


52: 875 ).625-9.875 
N. Tex. (For shpt. to Tena aN. M dest'ns) (26, ‘ 10.8 


2% (2)9.s0-1u.8 «a9. ie 9.75-lu.s 
W. Tex. (For shpt. to aay &aN.M ost as) 10.375-10.5(3) 10, 78: id. 5(3) 10.375-10.5(3) 10. 375-10 513) 10.375-10.5(3) 
(Truck Tn ° 9.875-16.5 oe Ay ga : Sian 5 9.875-10.5 9.875-10.5 
° 1 


Tex Prock  rhap ) 0. 9.5-10. . 9.5-10.5 
Motor Gasoline 93 Oct. KR (Premium 
New York harbor 14.75-15 14. 75-15 14.75-15 
New York harbor ‘barges 14.66-14.9 14.66-14.9 
Philadelphia . 15 ees 15. 15-15.2 
1 


Philadelphia, barges aap 5 15 66 
12.9-15(2) 12. 9-15(2) 
12.8 12.8 


a 


Baltimore 
Baltimore, barges oe 
Meteor Gasoline 90 Oct. K (Premium) : 
mow York harbor oe ease . 3. (2)13.85-14 (2)13.85-14.36 (2) 13.85-14.35 
New York harbor, barges oeceneewanse x . is rica (2)13.75-14.25 (2) 13. 75-14.28 
Philadelphia . oes secccesones 5.1 15.15 15.15 15.15 
Pr aSadaoeta, barges” 5 


EReese 


5.05 
Baitim . eee eee -14. ihe 14.05 
Baltimore, Darges .. vee 12.8-13 28-1 12.8-13 
Moter Gasoline 86 Oct. KR (Regular : 
New York harbor ee 6a (3)12.85-13.6 
New York harbor, ‘darges esececoscce GE 
Philadeiphia . cei 
Aare pg barges 
Baltim ° 
Baltimore barges 
Motor ¢ 
Western Penna., Bradford-Warren: 
90 Oct. R (Prem) . ‘ eeccee 13. 75-14(2) 13.75-14(2 75-14(2) 13. 75-14(2) 13. 
86 Oct. R (Regular) ‘ ceseecee (2)1Z276-13 + (2)12. 75-13 (ia teas (2)12. 75-13 (2)12.75-13 
Western Penna., Ol) City: 
90 Oct. R (Prem) . aves 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 
86 Oct. R (Regular) 006 cove 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 12. 75-12.9(2) 
Western Penna... Pittsburgh: 
90 Oct. R (Prem) .. sees 13.9(2) 13.9(2) 13.912) 
86 Oct. R (Regular) ° ; 12.912) 12.912) 


NOTE: Research octane ratings indicated by the letter ‘‘R’’, are minimum ratings 
the letter 


13.75-13.9 
12. 75-12.0(2) 
13.9(2) 
12.912) 12.912) 
Motor method octane ratings, where used, are indicated by 





was sufficiently high to prevent suppliers from making even at bids substantially above the generally quoted $2.15 
general offerings of No. 2 and bunker “C” fuels. Traders barge price for No. 6 

at New York Harbor declared that the only product that The position of light residua]l fuels was described as 
ould be bought to extent of 100,000 bbls was kerosine “somewhat more plentiful” than for No. 6, although most 
and to assemble that quantity meant purchase from sever- of the material available at New York was comprised of 


al sources. “blends” that would settle out without frequent agitation 

Trading was limited to several barge sales of No. 2 Offerings of 0-10 p, t. No. 5 fuel meeting the specifications 
fuel at New York at 9c per gal., the price generally posted of utility buyers were in short supply, trade sources said 
Although Canadian buying at New York so far this sea- At Philadelphia, revival of gasoline price cutting, both 
son has been relatively light, there still was sufficient de- retail and wholesale, was indicated in reports of some 
mand for No. 2 fuel to take up the offerings and then sources. No change in prices of primary suppliers was 
some reported, with two suppliers quoting 13.7c tank cars 

Bunker “C” fuel was said to be as tight as at any time truck transports for 86 oct. Research gasoline. A barge 
during the winter. Suppliers at New York and Philadel- terminal operator reported offering the same grade at 


phia reported finding no “extra” offerings in the market 12.7¢ in truck transport lots 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum 
mary of Daily Gasoline Prices appearing on page 
s7 and the price tables appearing on pages 40-45 
of this issuc 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 
X" is adjacent to the low; if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X 
to the right of the new price 

Parenthetical figures indicate number of com 
panies queting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 43, all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary suy 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 











GULF COAST 
Product Offerings ‘'Grabbed Up 


Offerings, when made, were “grabbed up” by buyers, 
according to early May reports from the Gulf. In addi 
tion to a large number of inquiries from domestic and 
foreign buyers for cargo lots of gasoline, gas oils and 
heavy fuel, some refiners reported “standing orders” from 
Midwest barge buyers for heating oils over the summer 
months 

Quality” gasoline and heavy fuel still were the hard 
est products to find, but refiners also said that heating 
oils, considering the season, were “extremely tight.” 
Kerosine and No. 2 fuel, when offered, mostly were held 
for “premiums” of 0.5c per gal 

Trading for prompt shipment of necessity was quiet 
for the majority of refiners said they had little or no 
material to offer tegular customer buyers reportedly 
were making arrangements for heating oils earlier than 
usual in the belief that the supply in hand was better 
than the hope of lower prices of easier transportation 
later on 

Sales included a cargo of kerosine, a similiar quantity 
of No. 2 fuel, and a small tow barge of bunker “C” fuel 
at $1.90 per bbl The prices and lifting dates on the 
heating oils were not disclosed. Quotations reported by 
refiners for kerosine ranged from 8.5 to 9c, and from 
7.5 to 8c for No, 2 fuel 

Refiners’ and buyers alike declared that regular gaso 
line testing 85 oct. Research and above was difficult to ob- 
tain. One offering of S83 oct. Research regular gasoline 
was disclosed, with price said to be lic, mid-way in the 
range of refiners’ quotations for that grade and 0.25 
over the low. One trader said he was interested in swap 
ping No. 2 fuel in order to obtain gasoline, adding that 
top-grade premium gasoline was “almost unheard of.’ 

An inquiry from one buyer for export called for about 
300,000 bbis. of gasoline, kerosine and 53 d.i,. gas oil. Hav 
ing received the inquiry, one trader said he did not 

bother to pursue it for in his estimation it could not 
be filled 

Quotations of refiners were reported unchanged, and 
firm for all products 
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CENTRAL MICHIGAN 
GasolinePrices Shaded’ as Demand Slows 


Reports of price “shading” in gasoline cropped up in 
Central Michigan during the first week of May as heavy 
spring rains de layed demand by keeping farmers from 
their fields. * 

Light fuels were steady despite warm humid weather 
Heavy fuels were seen in “close” supply for the next 60 
days ‘because of high industrial] demand and increasing 
call for road oils and asphalt, Prices were unchanged 

Although there were reports that prices on gasoline 
offered to a few jobbers were being shaded because tra 
tors were unable to operate on farms, not all refiners were 
having storage trouble. Two refiners were “short” of gaso- 
line, one of whom said he was unable to increase his out- 
put because of tightness in naphthas for blending 

In the Detroit area an unbalanced supply situation was 
created by continuance of the Detroit Street Railway 
strike that “backed up” 500,000 gals of regular-grade 
gasoline weekly 


MIDWESTERN Chicago-E. St. Louis Area) 
Buying Wave Tightens Gasoline 


A wave of buying in gasoline noticeably tightened 
supplies in the Midwest during the first week of May 
as refiner-buyers sought to augment their own produc- 
tion. Sources said large one-year contracts had been 
closed, and although refined gasoline was of principal in 
terest, cycled grade also was in big demand for use as 
blending material 

Two large sales of No. 6 were disclosed; otherwise, open 
market trading was quiet. Middle distillates were des- 
cribed as “dormant” even upon active solicitation by sell 
ers 

Gasoline was in good demand at pipe line and river 
terminals, according to refiners. On a broad basis, refiners 
said urban demand for product moved along with the 
season, but that rural demand had been marking time 
for two weeks or more 

Most sources commented that light fuels were “weak 
with discounts, to resellers ranging up to 0.625c per gal 
below published prices on offerings of Nos. 1 and 2 fuels 
tefiners, however, said the long range view of distillate 
fuels pointed to fact that some large refiners probably 
will be buyers of these grades within 60 to 90 days if next 
winter's requirements are to be met. An inquiry for 500 
000 gals, each of range oil and No. 2 fuel and another for 
250,000 gals. of each product, for shipment over next 
heating season, were disclosed 

Recent sales of No. 6 fuel were disclosed by two mar 
keters. One reported selling 20,000 bbls. to a railroad at 
$1.75 per bbl., Group 3. Another sold 30 cars of max. 1% 
sulfur No. 6 to an industrial consumer at $1.75. Some rail- 
roads said their cost for No. 6 this month was unchanged 
from April at $1.75, Group 3, unless a lower price was 
quoted to other railroads during the month. Four Mid 
west refiners quoted No. 6 at $1.75 


CHICAGO DISTRICT 
Domestic Fuels Quoted at Higher Prices 


Domestic fuels were quoted at higher prices in Chicago 
district last week as river terminal operators reported 
facing summer months in better storage positions on these 
grades now than early in April 

Open market gasoline sales showed tendency to gain 
Over-all, however, trading was on the slow side. Refiners 
said spring demand for gasoline had started and ship- 
ments to lake terminals and bulk plants were brisk 

Heavy fuels moved slowly, and inventory levels gener 
ally were higher than the week previous. Prices for heavy 
fuels were steady with a number of suppliers said to be 
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averse to making any long-term deals or selling any 
appreciable amount on a spot basis. 

Range oil was quoted at 11.5 to 11.8c, FOB Chicago 
District, up 0.25c on the low. No. 2 fuel prices ranged from 
10.5 to 10.875c, up 0.1lc on the low Sales of both prod- 
ucts were disclosed at the lows 

Reports of gasoline sales indicated spring demand was 
increasing, but activity remained below expectations for 
early May. Sales of cycled regular-grade gasoline were 
disclosed at 12.25c, FOB Chicago District. Sales of refined 
regular were reported at 12.625¢ and 12.75c. 


WESTERN PENNA. 


Demand for Lubes Continues Heavy 


No easing in lubricating oil supplies was indicated in 
Western Penna. the first week in May, in face of steady 
demand from government, foreign buyers and exporters, 
and from manufacturers of branded motor oils. At the 
same time, refiners for the most part reported that job- 
ber-compounder inquiry was slow. Petrolatums remained 
tight and August sales were disclosed. Home heating oil 
buying slowed to near standstill with warm weather, 
and industrial sales were slower with some refiners. Most 
sellers reported pick up in gasoline buying. 

Only lube trading disclosed was small-lot sales of 
neutrals and bright stock at generally quoted prices 
Exchanging in lubes was quiet as few refiners had any 
uncommitted material. Cylinder stocks, especially, could 
not be obtained, it was said. Tight supply in lubes was 
reflected in urgent request to refiners from government 
to supply “additional” 1,000,000 gals. of 1100 aviation oil 
to cover requirements through June. 

Increasing scarcity of drums was reported by refiners 
and lube exporters. Lack of containers was causing de- 
lays even in small shipments for export. Pinch was af- 
fecting foreign petrolatum sales especially, it was said, 
with some refiners selling in tank cars to buyers who 
normally take drummed material. 

While refiners generally reported slowing in fuel oil 
sales, prices remained firm, and some stated they still 
were buyers of small quantities. 

Sales of scale wax at 6.25c, the generally quoted price, 
were disclosed, and most refiners said they were re- 
ceiving fairly active inquiry. However, some sources 
declared that wax was “soft in some directions,” and un- 
confirmed reports persisted of sales at 6« 


MID-CONTINENT 


Open Market Demand Comes to Life 


Open market demand for Mid-Continent gasoline, de- 
layed several weeks by an unusually late spring, sud- 
denly came to life during the first week of May. Several 
large buyers were in market and, according to reports, 
over 2,000 tank cars of regular and premium had been 
sold during the past week. Little change in status of dis- 
tillate and residual fuel was reported, although three re- 
finers in Oklahoma and East Texas lowered their quota- 
tions. 

Large gasoline sales during week “cleaned out” sur- 
plus supplies, several refiners said, and many believed 
market would be “very tight” within two weeks if present 
heavy buying continues. Buyers generally were said 
to be bidding 0.25c “under published prices,” and most 
sales reportedly were made at 0.125c to 0.25c per gal 
“under the lows.” 

Local gasoline demand was described as “very good” 
in all areas except Kansas, where rainy weather was de- 
laying farming operations. Meanwhile, although refined 
gasoline was picking up sharply, cycled material still 





Gasoline Index 


Cents Per Gal 
Dealer T.W Tank (ar 

May 7 45 11 67 
Month Ag » 47 11. 
Year Age 5.6 11 te 

Dealer index is an average of dealer tank wagon prices 
ex tax in S) cities 

Tank car index is weighted average of following wholesale 
markets for reular-grade gasolin FOB refineries or ter 


minals: Okla. Midwestern, W. Penn.. Calif. N. ¥. Harbor 
Philadelphia, Jacksonville, Boston and Gulf Coast 











was available to resellers at 1c per gal. “under published 
prices,” it was said. 

No. 6 fuel in Oklahoma ranged from $1.75 to $1.80, 
down 20c per bbl. on the range high, after two refiners 
reported reductions in their quotations. In East Texas, 
range highs for 86 oct. research premium and 42-44 kero- 
sine were down slightly when one refiner quoted lower 
prices 

Demand for light and heavy fuel remained relatively 
light, marketers said. However, with bulk of low sulfur 
No. 6 production contracted for at $1.75, prices reportedly 
remained “firm” at that level. High sulfur fuel was avail- 
able to resellers in some instances at $1.55 per bbl., ac- 
cording to reports. 

Burning oil “discounts” offered by sellers failed to stir 
up much interest on part of buyers. Nos. 1, 2 and 3 were 
offered to resellers at prices ranging up to 0.625c per 
gal. “under the lows,” but no sales were disclosed. 

Lubricating oils remained in good demand, with one 
large inquiry for bright stock reported by one refiner 


British Product Prices Rise 


LONDON-—-Third increase this year in maximum prices 
for principal petroleum products has just been granted by 
the U. K. Ministry of Fuel and Power. Latest boost is in 
amounts ranging from 4d. (0.29c) to 4d. (0.87c) per 
imperial gal., which is equivalent of one and one-fifths 
U. 8. gals. 

Increased maximums authorized by the Ministry effec- 
tive May 1, are due mainly to rise in tanker freight rates 
over recent months, and also incorporate certain other 
adjustments following a review of costs of distribution 
Freight element in the maximum selling prices for pro- 
ucts is now based on a two-year time charter rate as- 
sessed at six-month intervals by a panel of London 
tankship brokers. 

Largest in current increases, 4d., are in distillate fuels 
with motor spirit (gasoline) prices up \d. in bulk, %d 
at retail. New pump price in inner delivery zones (Lon- 
don, and other main importing centers) is 3/6%d 
(49.54c) per gal. Prices in outer zones (15 to 40 miles 
from inner zones) are \d. (0.29c) higher than inner zone 
prices; general zone prices (remaining territory with 
some exceptions) are %d. (0.58c) higher than inner zone 
prices. 

Following table shows maximum prices per imperial 

(continued on p. 48) 





Crude Oil Prices 


Royalite Oil Co., Ltd., reduces prices for ab- 
sorption gasoline purchased in Turner Field, ef- 
fective April 24 (see p. 36). No changes reported 
in U. 8. crude prices during week ended May 5 
For complete crude price schedules see p, 50-51 
of April 25 NPN 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT MAY 7 


Prices herewit r repre m Platt's OILGRAM Daily Ov fc iber private use only and pot for resale or 
Price Service nal Petroleum News whose r tion o u uring periods of short supply, some sellers 
resentatives in i » I ices devote their time ea iv Y t withhoid quotat to new customers or the 

es everywhere > t + 4 sive OILGRA the prices they otherwise 
m general and which they confine to their 
are Sales prices or quotations or genera flers " sate onty and such prices appear in the price tables. 
by pipeline terminal operat and by Octane ratings are ASTM: Research Method ratings, indicated by letter 
current sales and shipments r the bus 4 m mur r gs; Motor Method ratings are indicated by letter 
except Tank Wagon pr prices are for for furt! of price conditions appiy to any NPN—OILGRAM 
k tran prices applying office or see back of any OILGRAM Price Service invoice 
transport lots only. so designated; FOB re 

ents per gal.. except per bbl. where § sign is For complete price service delivered daily from nearest OJLGRAM 

ne in cents per pound, ex all fees and taxes publishing Ne Y¥¢ Cleveland and Houston, address Piat 
products lawfully produced and transported; re 1 In 213 jest 3rd St Cleveland (13), Ohio Apnpnua) 

ported aa received by O/LGRAM and Nationa! Petroleum News but not subscription rs in $150 per year, payabie in advance 


GASOLINE CENTRAL MICHIGAN 
(FOB Central Michigan refineries) MIDCONTINENT LUBES 

ORLAHOMA (Greap 3) 60 Oct. R Prem FOB Tulsa basis. Bright Stocks, vi 
RI a6 Oct. R Prem 3. Neutrais, vis. at 100°, 0-10 p.p 
KR Pre 11 2 S4 Oct R Reg Neutral Oils—Conventional 
n P 82 Oct. R Reg 
et. R Res Str. run gasoline, Pale (Oils Col. 
et, KR Reg 0.375-10.75 Detroit shpt 2 60-85 vis 
ct R Ree (By 10.622 56-110 vis. 
ot. M & below 9.63 a 

OH1O-—Quotations of 8. O. for delivery te BO 
IWEST (Group 3 basis) Ohio paints ‘ 200 
oO ' en 250 
250 


300 


ms ¢ Rt 


r 83 Oct. R Reg 14.0 
re i 


L 
fF 

rR 
R 
K 


Res 17 ; OALIFORNIA 
M & be s Los Angeles <« 

TEX. (For shpt. te Tex. M. 7 4 rer ! 150-160 vis. D 
93 Oct KR Prem : < ' e l 0-10 PP 
90 Oct. R Prem 10-25 p.p 
a4 Oct. R Prew 12-12 . 120 vis. D 
S4 Oct R Prem 0 Cet ! > 17 0-10 D.p 
4 Oct. KR Reg >* 0 Oct. I . , 


- Oct —~ Reg ef Valley dist 
Oo Oct. R Reg ‘ 
60 Oct. M & below 9.78 - Ste 3 
- “ . P Neutral Oils—Selvent 
W. TEA. (For shpt. to Tex N.M,. . 170-180 v 98 vi 
93 Oct. R Prem pag mm, & V. °* 
" Oct KR Pre oo an via., 90-95 v.! 
48 Oct R Prem 00 vis 6 vi 
86 Oct. R Prem ‘ 
Oct, R Reg LUBRICATING OILS Cutnte Siete 
Oct R Reg 600 s.r., olive green 
Oct. R Reg z WESTERN PENNA. 
Oct. M & below Prices are for sales made, or offers reliably SOUTH TEXAS (Neutral Otis) 
TEX. (Truck Tramspt.) reported, to jobbers & compounders only (Vis. at 100° F, FOB refineries for domestic 
Oct. R Prem Viscous Neutrais—No. 3 col. Vis. at 70° F. 200 and/or export shipment.) 
Oct t Pre Vis. (180 at 100°) 420-425 f PALE OILS: 
Oct 5 
het : 15-91 7 0 pt vis. COLOR 
, 2 oe . 10 pt 30.! 
Oot . , 100 1%-2% 12.5(4) 
Oct R Re , P 1S p.t , 200 No 
Oct ona" 7 m 300 No 
60 Cet 9875-108 = 1 gheapiecsiennichnminngin 500 No 
o> & No. 
OENT, W. TEX. (Truck Transpt.) 10 p.t No 
Oct. R Prem 15 p.t No 
Oct. R Prem — & 
4 ~ - > “- Bright Stocks 
Oct. R Reg 145-155 vis. at 210°, 540-550 0 
Oct. M & below 95 r 10 pt 
15 pt 
ARK. (For shipment te Ark. & La.) m pt 
KR 11 


Bright Steck—Solvent 
150-160 vis. 0-10 p.p., 95 v.1 


Oct Prem 
Oct. R Pre . Cylinder Stocks 
Oct. KR Ree 075 600 SR. filterbd’! 
Oct. M & below 9 625 650 &R 
@00 
ANSAS (For Kansas destinations only) 630 1 
Oct. R Prem 
Oct. R Prem (2)11.6-12 4626 
Oct. R Pren 116.11 625 
Oct. R Reg 11-11 625 
Oct. R Reg (2)10.6.10.8 Tank Car 
Oct. M &@ below 9.6-10.875 LUBE Fluorescent color for Buyers 
WESTERN PENNA 


solvent extracted and 
oo oct, “R Prem. COLORS additive lube oils. — 
cn GASOLINE Petroleum Colors 


PATENT CHEMICALS. INC 
PATERSON 4, N. J 
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(SOUTH TEXAS cont'd.) 
RED OILS: 


. 6 12-12.544) 
&6.. (2)13-13.514) 

. 6. 1416) 

. &6.. 15:6) 
5&6. 16/6) 
BO cccce (2)17-17.514) 
5&6 (2) 18-1914) 





.-How to throw ‘em 
for a loss! 


“Git there fustest with the mostest” 
applies in business as in sports. 
You can out-play aggressive compe- 
tition by offering your customers 
more. When you add the “100% Pure 
Pennsylvania” indicia to your lub- 
ricating oils, whether canned or in 
bulk, you've scored an important 
selling point. 

Nationally known, advertised and 
preferred for years, 100% Pure 
Pennsylvania products move faster 
and earn better profits for you. 
Their dependable performance earns 
good will, too! 

It costs you nothing to find out 
how much you can gain by market- 
ing Elk-refined 100% pure Pennsyl- 
vania products. If you will indi- 
cate your estimated yearly needs, 
we'll outline a touchdown play that 
will set your competitors back! 
Write, wire or phone for details! 


ELK REFINING COMPANY 
KANAWHA VALLEY BUILDING 
Phone 2-816) 
Charieston 1, W. Va. 


Refiners of Highest © 
Pennsylvania Grade Petr 


Bright Stocks 
Neutrals 
Cylinder Stocks 
Waxes 


PRODUCTS,” 
S., ° 


> 
Stannr® 


Charter Member of P.G.C.0.A.—Permit No. 25 








Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MAY 7 


KEROSINE, GAS & FUEL OILS 


OKLAHOMA (Greap 3) 
41-43 ww 
12-44 wow 


e ‘ 
“3 & above Di! 
1 fuel 
vo. 2 fuel 

3 fuel 

6 fuel 


MIDWESTERN 
41-45 wow 
‘2-44 wow 
Range oil 
58 & above D.I 
No 1 fuel 
No. 2 fue 
No. 6 fuel 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 ww 8.75-9.5(2) 
244 ww 9-10 

58 DI 8.25-10 

8 

eecece $1.75 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 ww . ° cece 
42-44 ww . . ee 9.25-10.5 
58 & above D.I. diesel . $5 

Ne 1 fuel § 2 
No, 2 fuel 
No, 6 fuel 


EK. TEX. (Truck traspt.) 
41-43 ww 

‘2-44 wow 

58 & above D.I. diesel .. 
No. 1 fuel . 

No. 2 fuel 

No. 6 fuel 


$1.75-1.80 


9-8 25(2) 


, . 
8.25-9.25 

9.1% 
a 

(4)$1.75--1.8542 

CENT. W. TEX. (Truck trnspt.) 

41-43 wiw . 

58 & above D.I. diesel 

U.G.1. gas ot] 

No. 1 fuel 

No. 2 fuel 

No. 5 fuel 

No. 6 fuel 


KANSAS (For Kansas destinations only) 
44 «ww 319.510. 5a 
2 & below Diesel 625 
& above Diese 
1 fuel 
2 fuel 
4 fuel 
5 fuel 
6 fuel 


9.3-9.8Thn 
(2)9.2-10.25 
S.6-9.8752 
$2.325-2.40 
$1.75-2.00(2) 


. (For shipment to Ark. & La.) 
42-44 ww. . . 

Tractor fuel .. . 
Diesel fuel 52 & below... 
Diesel fuel 56 & above 
Ne fuel 


Cw 
~ 
oF 


pst 
eo 


) 

No. 3 fuel 

No, 4 fuel 
> 


eenececee 
ee 


No. 5 fuel 
No. 6 fuel 


% 
Sabu 


- 
res 


WESTERN PENNA. 
Bradford-Warren: 
Kerosine 

No 

No 

No 

36-40 gravity 


ou City: 


(2)11-11.5 
(2)10.75-11 
(3)10.5-10.78 
10.5 


36-40 fuel ...... 10.5 


Pittsburgh: 
Kerosine 

No. 1 fuel 
No, 2 fuel 
No, 3 fuel 
36-40 fuel 


11.625-11.78 
11.125-11.625 
11-11.378 


10.5-11 


CENTRAL MICHIGAN 

(FOB Central Michigan refineries.) 
Range oll 

46-49 ww. kero 

P.W. distiliate 

No. 2 fue 

No. 3 fuel 
U.G.1, gas ¢ 
N ) fue 
No. 6 fuel 


OHI0—Quotations of 8.0. Ohio for delivery 
Ohio points: 


No. 2 fuel 
Diesel (Light & Med.) 


OALIFORNIA 

San Joaquin Valley 
oA, ww. . ° 
Heavy fuel (PS 460) 
Light fuel (PS 300) 
Diesel fuel (PS 200) 
Stove dist, (PS 


Los Angeles 

0-43 ww . 
Heavy fuel (PS 400) 
Light fuel (PS 300) 

Diesel fuel (PS 200) 

Stove dist. (PS 100) 


(2)12-12.5 
$1. 75-2. 00 
$2. 15-2 20(4) 
8.25-11.4 


San Francisco: 

0-43 ww 

Heavy fuels (PSB 400) 
Light fuel (PB 300) 
Diesel fuel (PB 200) 
Stove dist. (PB 100) 


(Group 3 & Breckenridge prices are to biend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufae- 
turing district.) 


FOB GROUP 3 
Grade 26-70 5( Quotations 
FOB BRECKENRIDGE 


Grade 26-70 5( Quotations) 





New York 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


Boston 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MAY 7 
CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 


stors tank car I 
FOR refineries K 


waterway 


2. y caters 
*rices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operate 
OB their terminais Ships bunkers prices are e&ciusive of Lghterage 


93 Oct. R 90 Oct. KR 86 Oct. K 83 Oct. K gs wa 
District Prem. Gasoline Prem. Gasoline Reg. Gasoline Reg. Gasoline Ne, 
Motor Gasoline . 510. 1-10.242) 
ayer - , ») N. ¥. Harbor 14.75-15 (2)13.85-14.385 (3)12.85-13.6 50188 
. jo barges 14.65-14.9 (2)13.75-14.25 (2)12-13.4 . ‘ 
84 Oct ” ; Albany 14.95-15.2(3) 14.96-15.2¢2) 13.7(7) 
62 Cet 1 12 7 saltimore 12.9-1542) 12.9-14.05 11.9-13.5(2) 
s ° barges 12.5 8-12 
Light Fuet Otis 0 Rouge 
. . 4 barges 
4 2+ Boston 14.95-15.7 z 
vue estor 13.3-14.475 : 3-13 10.4(5) 
+. : . 125 . 
Heavy Fuel Otis a ee 3 9.25-10.25 
N 5. low sulfur 5 » barges 2.25 ‘ 6-6.8 


¥ » high sulfu Jacksonville 
No, 6. low mu Miami 


No. 6 high sulfur Mobile 
New Haven : 
New Orleans 11.25-11.3 
4 barges 2 11.2-11.25 
Norfolk .* 
WAX Pensacola 
Pnijadeiphia 
do barges g - 10.1410) 
WEATERN PENNA. (7.C., io Bulk) —— en 11.145) 
.vergia i , . 
White Crude Seale Portiand . 5-15.3(2 ‘ ° 10.4(9) 
122-124 Amy +. 2542 Providence ¢ ’ : 1 t . aes 
124-126 s ¥ i q 3.3 3 . (7) 
&- \ avannah ‘ ’ 10.9(7) 
SRABOARD - 
Meiting points are AMP, 3° higher than N.C 13. 15-14.55(2) 1315-132 12. 15-12.55(2) 12.15 10.5(7) 
emMP Prices are for carload lots; domestic 
Prices are FOR refinery seale in bags or 
bbhis fully refined, siabs loose. Export prices 
are FAS, scale in bags or bDbis., fully refined 
i bags or cartons 


Diesel Ott Light Dieeat 
Orude Seale N. ¥. Domestic N.Y. Export Gas House Neo. 6 Fud Stiips’ Bunkers 


No.6 Fuel Shore 
14-6 wh 7.512) 7.512) No. 3 Fuel Gas OU (®10 p.t.) (15-60 p.t.) (60 cet., 65 4.1.) (45 cet., 45 21.) 


N.Y. Harbor(19)9.1-9.2 9.2-9.6 (12)$2.93-3.26 $2.57 (6)9.5-9.6(2) $3.90(5) 
oe do barges (18)9-9.25 9.5 (12)2.90-3.16 mM“ ° ° 

o Albany 9.4(12) 9.8 3.45 ee 9.814) 

6.95(3) Baltimore... 9.2110) 9.3 2.93(2) 9.6(5) 3.90(4) 

6. S8¢2) ) barges 9.115) 2.90(2) 
8.25 
> ta 
8 


25 Baton Rouge. a4 a8 as 3.49 
do barges ** . 
¢ Boston 9.3114) 9.7 9.715) 3.94(3) 
75(2) Charleston 9.415 15D 3.9012) 
od) Houston 8.625-9 ; (2)8.5-9 3.4916) 
11.25 do barges . 812) ee ee ° 
Jacksonville 10.1(8) ; 10.116) 4.24215) 
Miami . 0 4 10.1() 4.242(3) 
Mobile ° 9.5 ee 
NAPHTHAS VENT. ew Guenn prey : 378. 
& SOL $ New Orleans : ° ° ° 8.7-0.1(m 3.4943) 
. do barges . 
(FOB Group 3) Norfotk 2.93 257(2) 9.64) 3.90(3) 
Moddard solvent 11. 37543) Pensacola . 5 5 ie 
Cleaners naphthe 11.875(2) Philadelphia 2.9514) 2805) 9.6(8) 3.90(5) 
VM«&P. naphtha 11.875(4) do barges z tic a 
Mineral Spirits 10.875(4) Pt. Everglades ‘ oe 10.1(5) 
Rubber solvent 11.875(3) Portland 94 (3)9.8-11.2 
Lacquer diluent (2)12. 125-12. 625 Providence ¥( > O45 2945(2) 9.713) 
Benzo! diluent (2)13. 125-13 625 Savannah 2.5512) 10.145) 
Tampa 
WESTERN PENNA Wiim'ta.N.C 
on Ony 


Stoddard sclvent 


Pittsebargh 
Stoddard solvent 153) Neo. 6 Fual No. 6 Fuel 
No. 6 Fuel Neo Salfur Max. 1% 
ON10-Quotations of 8 0. Ohio for delivery te Ne Sulfur Guarantee Sulfur 
Ohio points Guarantee Barges Barres 
VM4&P Naphtha 17.0 N.Y. Harbor. (12)$2.15-2.25 (13)$2.15-2.25 (2 23 $2.30(3) 
Mineral Spirits & Stoddard Solvent 16.0 Albany 7 
Rubber Solvent Baltimore 
Baton Rouge 
®. TEXAS (Track Truspt.) Boston 
Btodda: . . Charieston 
tddard Solvent Corpus Christ 
Houston 
OENT, W. TEX. (Truck Traspt.) Jacksonville 
Mtoddard Soivent Miam 


1544) 230 21514) 
5 . 1.85(2) 
2015) 2.2015) 
10(3) 1013) 
SS 85(3) 
85(7) 85(11) 
0816) 0916) 
06<(2) e613) 
90 

15 

85(3) 

1514) 

10 

1518) 2.334) 2.3014) 


90 

15(2) 
8514) 
. 1544) 
10 

15(7) 
05(3) 
20 

175(3) 
1015) 
99(5) 


KANSAS (For Kan. Dest'n, only) Haven 
Orleans 


bo bo bo po pO ho be 


Stoddard Solvent 


wr tee pete ep 


ATLANTIC COAST i 
v.™M.ar rt Everglades 
Naphiha Pp 

Providence 


Harbor ? Savannah 
Pr adeiphia 1 


06(2) 

20 

17545) 17512) 2.355 2.325 
1314) 2.1014) 

02(5) 1.9914) 


New York 


$2 BO PO PS BS PS = 8 = Be po te pe 


bo to be pe PO Pe 


pr ppp 


Research octane ratings, indicated by the letter “'R’ 


are minimum ratings Motor Method 
ne ratings. where used. are indicated by the letter 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MAY 7 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and’ are by refiners only to 
other refiners, export ls, OF tanker terminal operators, The figure in parentheses after each 
price indicates the ber of ¢ es quoting that price 
Aviation Gasoline 

Grade 115/145 (MIL-F " 17.25-17.75 

Grade 100/130 (MIL-F 16(2)-16.78 

Grade 91/95 «(M F-5572 14.5-15.76 

Grade 80 (MIL-F-5572 14.5-14.75 


Motor Gasoline 


10.5-11 
10-10. 25-10.75 
Kerosine & Light Fuels 
41-43 kerosine 8.5(2)-9(4) 
N Fue 7.5-816) 


Diesel & Gas Olls 
43-47 Dies 
‘ 


Heavy Fuels 
N 5 Fuel, 0-10 p.t 
Bunker C Fue 

“arch oc 


$2.35(2)-$2.50 

1 , $1. 75(2)-$1.85(3)-$1 .90 

ane ratings. indicated by the letter “R'', are minimum ratings Motor Method 
ngs where used. are indicated by the letter ‘‘M"’ 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Oi] Co., Ine. 
(Prices are per bbl. of 42 U. &. gals, exclusive of loca] pert or other governmental charges. 
wales taxes, etc, if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
degree of gravity applies for gravities below and above those shown.) 


Type of 
Crude 


API Effective 
Gravity 
438 
34-369 


FOB Point 

Arabian Ras Tanura, Saudi Arabia 
Qatar Umm Said, Qatar 

Arabiar : Sidon, Lebanon 

Iraq : Tripoli, Lebanon 


per bbi. 


April 1, 1961 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge or truek transport lots; aviation 
MIL-F-5572, unless otherwise noted.) 
iMatrict 
New York, N. ¥ 
Boston, Mass 
Portiand, Me 
Philadelphia, Pa 
Baktimore, Md. . 

Norfolk, Va ° 
Charleston, 8. C 
New Orleans, La. (Baton Rouge) 
Houston, Tex. . 





Grade 91/98 


LAKE PORT TERMINALS 
Buffalo Cleveland 

90 Oct. R (Prem.) 

84 Oct. R (Reg.) 

Kerosine ) 

Diese! Fuels ‘3 10. 35-10 .% 

No. 1 Fuel 11.35-11 

N 2 Fue 10 .35-10 .§ 

No. 5 Fuel 8.6514) 

No 6 Fuel 8.414) 


PETROLATUMS 


WESTERN PENNA 
Bbis.. carloads: tank car, 1 to 
ow White 


PACIFIC COAST 


(In Ships’ Bankers, Diesel Fuel Bunker C Furi 
or Deep Tank Lots) (P.8. 200) (PS. 400) 


San Pedro, Calif. §3.44(5) (4)81.70-1.85 
San Francisco 3.654) (3)$1.75-1.90 
Portland, Ore 3.8614) (3)$2.00-2.15 
Seattie, Wash 3.8614 3/82 uO-2 15 


MEXICAN BUNKER PRICES 


UC. 8. DOLLARS PER BBL. OF 159 LITERS 


Tampico 
Veracruz 
Minauuan 


Guaymas 
Manzanillo 
Salina Cruz 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transpert trucks) 
Com. In- Com- Indus 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N. ¥. Harbor 7 7 
Philadelphia 
Raltimore 
Hastings 





28 YEARS OF RELIABLE 
OL PRICE REPORTING 


This, in just @ few words, is the story of 
Platt’s OILGRAM Price Service. 


Since 1923, it hos been recognized 


source of oil price information, and with 
good reason. 
- « « » OILGRAM hes the lorgest staff of 
oll price experts employed by any off 
Price reporting agency. 

. OILGRAM is the most complete, 


ninety out of every one hundred oil men 
who once subscribe renew their subscrip 
tions yeor ofter year. 

\t you ore dependent upon daily oil prices 
im your marketing operation, you should 
be on OILGRAM Price Service subscriber. 
We invite you to occept o week's Trial 
Subscription with ovr compliments. There 
is no obligation on your port whatsoever. 


A letter of request on your compony 
letterhead is all that is required. 


Write today to: 


Platt’s 
OILGRAM 


Price Service 
1213 W. 3rd $t., Cleveland 13, Ohio 


HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETERS 


Maine to South Caroline 
FIFTH AVENUE NEW YORK 20 ~ Y 
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* effect May 7 1951 as posted by principe marketing 
Tank Wagon Prices ther headquarters offices, bul subject to later correction 
Inapection fees per gal., included in both gasoline and kerosine priv es 
Prices for gasoline do not include taxes; they do, however, include uniess otherwise specified, are as follows 
mepection fees as shown Mm nezt column Gesohne tases, shown nm 1/406 om gasoline Ark 1/20c; Filia. 1/8 Iu 3/ 100 Ind 
ooperate colmmn, tmelude 1.50 federal, end state tazes, Giso city and 3 ; Kans, 1/100c; La. 1/32c; Minn. 5/200c; Mo. 1/25c; Neb. 2/100 
tames as mdwated in footnotes Kerosine tank wagon prices 1/20c; N.C. i/4c; N. D. 1/20; Okla. 2/25e; 8 C. 1/8c; 8. D 
; levied are imdicaied tn 1/40c; Tenn. 2/5c; and Wisc. 3/100 : 
“{ any, are shown m footnotes. These prices in Kercaine inspection fees only: Ala. 1/2c; lowa 1/50c; Mich. 1/5« 
Atlantic White Flash CA CHEVRON 
(Regular) Av. 80/87 Gase- 
TT. 


ESSO 
STANDARD STANDARD 


San Fras., Oal . Atlantic City, N. J 
i. Newark 

los Angeles T.2 

Fresno f Baltimore, Ma 

i enix t ‘ . Cumberiand 

Ke de P Washington, D. C 

Portiand, Ore ‘ Danville, Va 

Beatle, Wash 2 , ) Petersburg 

Spokane 


“ii 
: 


SeSSeSeerean. 
ve 
i 


Philadeiphia, Pa 
Pittaburgh 
Allentown 
Erie 
Scranton 
Altoona 
Emporium 
Indiana 
Uniontown 
Marrisburg 
W Uliamsport 


er, Dei 


Tacoma 
Boise 
t Lake 
Honolu 
Pairbanks 
mingtor Juneau 
Mase 
Springheid 
% eater 


ecocrreoerocoe#euvee? 


River 


L 
Furnace Ol) Stove OU 
‘ T.T 
rtford Coan 


TT. 
(400 gals. or more) 
San Fran., Cal : 10.9 12.4 Columbia 
Los Angeles 10.4 Spartanburg 
Fresno 9 11.5 q : Orleans, La 
Phoenix Rouge 
eves ve Alexandria 
Portland, Oreg Lake Charles 
Hagerstown i h Seattic, Wash Shreveport 
Richmond ye Sposane 3 New Iberia 
; Tacoma 2 Kr l Tenn 
Jacksonville, Fla 15 f Sait Lake, | 1 
Honolulu, T. H 19 
. Fairbanks, Alaska 34 15 1 
Philadeiphia, Pa t ; 21 Mineral Spirtte V.M.&P. 
Pittsburgh, Pa T.W. T.w 
7.5e gas tax applies to motor fuel 
avgeas taxes are 1.5c federal, 2.5c state 
onolulu--7.5c gas tax applies to motor fuel 
only; avgas taxes are i.5e« federal 
torial Standard Diesei/furnace 
ex lc territorial liquid fuels tax 
prices are ex Hawaiian groes ir of 
1% to resellers, 2.5% to consumers 
Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gallons-and-over price 1.0c for 40-199 gal 
ma; O5¢ for 200-399 gallons, except for de- 
liveries to Marine trade in Alaska (excluding 
Chevron Aviation 80/87) where 0.5c differential 
applies to 40-309-gailon delivery; for less thar 
40 gallons add 4.0¢ gallon, except at Honolulu 
add 4.5¢ for less than 40 gallons to Marine 
Notes trade and leas than 100 gallons to Shoreside 

Kerosine—Thru Penna Del., add Je per trade Prices for Chevron Aviation 80/87 at 
gal. for t.w. delivertes of less than 25 gals Salt Lake City apply to all quantities in excess 
at one time Atlantic City & Camden, N. J of 40 gallons Prices for Chevron Supreme 
Add tc for deliveries for 100-299 gallons; & Premium) are 2.0c gallon higher than Chev 
for deliveries of leas than 100 gallons ron (Regular) for quantity delivered, except at tar tw. prices are for de 

Gasoline TW. prices are to dealers & con Salt Lake which ts 1.5¢ lon higher For , - . > men —e 
sumers; kerosine TW. prices to consumers 5 S ‘ ver peated t - —~ Rp A BR, 

ral Spirits prices also apply to Stod 6c over posted t.w. prices. Balt 
5.0c gallon for less than 40 gallons shington prices are for t.w. de 
and leas than 100 gallons (Shore : ‘ 19 gals., no discounts 
Paso (sasoline i Add to Chevron Aviation 80/87 quant Kerosine & N 1 Atlantic City prices are 
(Regular Grade) Kero vered prices, 2.0c¢ for 91/98, 5.0c for for deliveries of 300 s. of more; for de 
Gasoline § Gasoline sine 100/130, and 8 Gc for 115/145 " a 100-299 aie. add lc te prices 
T.w Kerosine—T.T. prices, except at Salt Lake  Galivertes of ‘tenn than 1260 gals 
City, apply to deliveries of 40-199 gals. For mae 
“ther deliveries: less than 40 gals add 4c 
200-309 gals. ded Se; 400 
feduct 4 tank car-truck trailer 1 
Sait Lake City posted tank truck price is for 
im 40 gal. deliveries 
rd Diesel/Furnace Ol] & Standard 
T.T. prices are for deliveries 
more, except at Salt Ake City 
7 ther deliveries: 40-199 gals.. add ic; 200-399 
- add 0.5¢ less than 40 gals add Se 
jal ake t.t. prices apply for any quantity 
x 
* ‘ Fire-Chief Gasoline 

(*) Price ta for Eeso Extra 3™ TEXAS (Regular Grade) Kerosine 
Taxes Dealer Gasoline Dealer 

Gas provincia Tw. Taxes Tw 


Gee Se SOaSeSeeeaeoae 
8Oe~SeoeweHoCeeneoewnw 


=~ or eaea- 


Charleston 


PSS eFC eeeeGunasraavessee 
SGOoereeeooooVeeseoeoerrerovereeouserarurs 


Pee eo’ 
rwWOW SS SHAK OCAaweYwW 


co3aeuvseeeuave 


©v 


17.0 18.5 

Balt ) i 19.5 
Washington, D. C 19 5 
FUEL O11S8—T. 

Ne. it Ne 
Atiantic City, N.J 3 12 
Newark, N 3 
Baltimore 
Washington 
Norfolk, Va 
Danville 
Petersburg 
Richmond 
Roanoke 
. tte, N. C 


Phila re 
Pittsbureh 
Allentown “Ne. 4 No.6 
Erie 
$3 454 $2.706 
3.39 2.04 
Indiana . = ‘ 9 
Unionto 


13.4 
13.4 
Springfield. Mass 


Worcester 
Hartford 


w 
2 
2 
1 
2 
6 
2 
8 
. 
6 
6 
¥ 
4 
2 
4 


rosine prices do not ir 


less than 40-gallon deliveries, add 4.5¢ gallor 
and-over price, except at Hono 


prices shown 


are Continental's 
Current sellir 

from those shown 

conditions. ) 


— * ; in Dal ‘ 14.0 
et oe *- : ne Fort rth 14.0 5.5 
undivided deale 


HUMBLE Humbdie Gasotine Gaso-  Kerosine 
Regular time Tank Ke 

on Retail Taxes Wagon tail 

Dallas, Tex 9.0 «66 12 1 

Fi. Worth 19.0 i 3 17.4 

Houstor “ 19.0 . iv ar 5.5 column includes these city 

@an Antonio. 4.0 19.0 5.8 17 .¢ t t rq swell, 0.5c; Santa Fe 

Notes ly also to all classes r 1 ; 

T.W. prices are to a asses of dealers and im delivery of 50 
consumers 


© OW OOO A1 dtd ADT) 
ewenNNenonwnrnwneaece. 


nsumers and dealers. 


44 
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Tank Wagon Prices (Continued) 
SOCONY VACUUM 


Gasoline 
Tares 


i 
‘t 


New York city 
Manh . 5.5 
Bronx 5.5 
Kings 
Queens 
Richmond 
Albany, N. ¥ 
Binghamtoa 
Buffalo 
Jamestown 
Mt. Vernon 
Plattsburg 
Rochester 
Syracuse . 
Bridgeport, Conn 
Danbury .. 
Hartford 
New Haven 
Bangor, Me. 
Portiand oe 
Boston, Mass 
Coneord, N. H 
Lancaster 
Manchester 
Portsmouth 4 22.3 
Providence, R. I i . 13 10.3 10.9 
Burlington, Vt » ee 4 il 11.4 
Rutland ° es “y" 12.0 
Tank Wagoa Prices Boffaio N. ¥. City Rochester 
Minera) Spirits ° esse ces 18.5 17 H 20.0 
VM ar. Naphtha 20.5 18 21.5 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to she of gasoline (ex tax) 
Discounts: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more 
Mobilfuel Diesel—All points, 0.5¢ for t.w. deliveries of 800 gals. or more 
Mobilheat—Mt. Vernon t.w. less 0.5¢ for deliveries of 300 gals. or more 
Notes: 
Gasoline t.w. prices are to Consumers and Dealers 


wece: ovoer 
eenanen4nece- O@ 


SEEEEeoEegEn=- 


wom wi 


ae 
eee rt er) Pe et eee 


woe 


Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c 


a Effective May 1 


OHIO STANDARD 





e: 

ve 
Fe 
{ 


i 
i 


kror 
Canton 
Cincinnati 
Cleveland 
Columbus 


8 


Mansfield 
Marion 
Portsmouth 
Toledo 
Youngstown 
Zanesville 0 23.0 26.0 
Taxes: Hangar operators can purchase 
A-10 to supplier 
Discounts: Esso Aviation 
& 


Cd 
cooocceooe 
Seserty 

cocococecoo 


BURESSEE ESSE! 


ecocococececo 


5 
5 
5 
5 
5 
5 
5 
5 
5 
5 
5 
5 


REBRERSREEEBBE 
+ 
coceooocococs 
vovaruaeeeeee 
 waaneeenenea= ” 
VeEreEeeseeeee 


-on contract to hangar operators and resellers, 2c off consumer t.w 


Kerosine, Nos 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals. 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 
contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5¢; 


Naphthas— To 


5000 or more gals., 1. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 
Notes: Renown 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted 
Red Crown (Reg. Grade) 
Red Or'n. Red Or'a. 


Chicago, > 
South Bend, 


Des Moines, la 
St. Louls, Mo. 
Wichita, Kans 
Omaha, Nebr 
Fargo, N. D 
Huron, 8. D 
Milwaukee, Wisc 


weoecee s 


4x2ee 
@orvenwen. wo 


1-99 gals bevcvcce . 1-749 gals. 
100-149 gals. ° . ° 750 gals. 
150 gals. & over . 
150-399 gals see 
400 gals. & over ee 
Taxes: 

St. Louts, Mo. gasoline tax includes ic city tax. Des Moines, Ia., kerosine and furnace oil 


prices do not include 4c state tax, State sales, oceupation, consumer & use taxes to be added 
where applicable 


MAY 9. 1951 
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prices are FOB bulk terminals. 


8 if 
o BF 


SSSSVSssss 
SCEUEVEEeEEEerres 


13 
20 * 


SVEEVeEEeEEeEEeeee 


20 13 2 
aviation gasoline less 4c State Road "Tax by supporting purchase with State Tax eases Form 


» 0.5e higher. Prices at 


1000 to 2499 gals., 0.75c; 2500 to 4909 gals, 1c 
0.5¢; 250 to 499 gals., ic; 500 gals 
third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations. 
a Effective May 5 


or over 1.5¢ 


Kentucky 
Standard 


Covingtor Ky 
Lexington 
Louisville 
Paducah 
Jackson, Miss 
Vieksturg " 
Birmingham, Alia 
Mobile 
Montgomery 
Atianta, Ga. 
Augusta 
Macon 


fi 


couurneseeecotwtawoee 
SOaSeeeZeoeneZennee 
SSS eeeeeaorreger 
aces ee ee aueareHas 


Gasoline tax column includes these city @ 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, le city & le county; Pen- 
sacola, ic city. Other taxes not included in 
prices: Georgia, kerosine, ic; 
kerosine lc; Mississippi, kerosine 0.5c. 
Notes: 

Consumer t.W. prices are same as net dealer 
prices 
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STATISTICS 








GASOLINE STOCKS DISTILLATE—KEROSINE STOCKS COMBINED 





BARRELS 


MILLIONS OF BARRELS 


MILLIONS OF 


1947 1948 1949 1950 FEB. MARCH APRIL 1948 1949 1950 FEB. MARCH APRIL 
APRiL 1951 APRIL 1951 




















Gasoline Stocks Distillate and Kerosine Stocks Combined 


Fast of Rockies West of Rockies East of Rockies West of Rockies 
Bois Bbis Bbis. Bbis. 
1947 (April 30) 84,786,000 16,204,000 (April 30) 28,916,000 10,977,000 
1948 (April 30) 91,734,000 18,095,000 (April 30) 35,907,000 11,402,000 
1949 (April 30) 109,159,000 16,192,000 (April 30) 62,351,000 7,932,000 
1950 (April 30) 108,655,000 19,402,000 (April 30) 40,588,000 10,325,000 
1951 (April 30) 120,324,000 17,150,000 (April 30) 51,665,000 7,929,000 
1951 (March 31) 124,642,000 17,544,000 (March 31) 48,307,000 8,148,000 
1951 (Feb. 28) 120,335,000 16,908,000 (Feb. 28) 51,390,000 9,347,000 


RESIDUAL STOCKS CRUDE OIL STOCKS 








MILLIONS OF BARRELS 
MILLIONS OF BARRELS 





4 
1948 1949 1950 MARCH APRIL 1947 1948 1949 1950 FEB. MARCH APRIL 
APRIL 195) APRIL 1951 

















Residual Stocks Crude Oil Stocks 


Past of Rockies West of Rockies Fast of Rockies West of Rockies 
‘ Bbis Bhis Bbis Bbis 

1947 (April 30) 16,589,000 19,866,000 1947 (April 30) 211,422,000 30,241,000 
1948 (April 30) 21,540,000 21,761,000 1948 (April 30) 210,488,000 24,018,000 
1949 (April 30) 30,046,000 29,622,000 on pra ot oor sap ane Popa 
1950 (April 30) 23,039,000 16,940,000 1951 (April 30) 212,571,000 29,908,000 
1951 (April 30) 19,877,000 16,203,000 1951 (March 31) 205,722,000 30,234,000 
1951 (March 31) 20,102,000 17,180,000 1951 (Feb. 28) 205,026,000 30,221,000 
1951 i Feb. 28) 21,430,000 17,979,000 *Includes Foreign 


46 


NATIONAL PETROLEUM NEWS 





STATISTICS 





RUNS TO STILLS—CRUDE PRODUCTION Crude Runs to Stills 


Fast of Rockies West of Reeckies 
wae TO SsTmis ba ba 
(April) 3,912,700 794,300 
CRUDE PRODUCTION : " (April) 4,676,200 863,700 
J y (April) 4,246,400 894,400 
(April) 4,353,000 840,200 
(April) 5,240,000 940,000 
(March 5,461,250 923,000 
(Feb.) 5,576,400 985,900 





Crude Oil Production 


East of Rockies West of Rockies 
bia bia 
1947 (April) 4,068,000 906,300 
1948 (April) 4,540,300 943,300 
1949 (April) 4,069,000 942,300 
1950 (April) 4,110,600 857,800 
1951 (April) 5,086,72) 964,100 
1951 (March) 4,994,150 964,800 
1951 (Feb.) 4,968,100 961,900 


MILLIONS OF BARRELS DAILY 


(Figures used for charts and tables are from Bureau of 
7 Mines’ reports for 1947-50 and for February 1951. Others 
1947 1948 1949 FEB MARCH APRIL for 1951 are from API weekly statistics—figures used 
APRIL 1951 are for date nearest to end of month and will be revised 

as Bureau of Mines reports become avaliable.) 











Gasoline Consumption by States in January 1951 Crude-Products Price Spread 
(American Petroleum Institute Figures) Declines le Bbi. in April 


Tax Katee ——_—_—__——_——_Moath of ——______—__ 
January December 1950 January 1951 January 1960 
Coats Gallons Gallons Galioas ro NPN News Bureau 
Alabama 44,970,000 50,696,000 42,577,000 


asteeen, : 21'398, 080 21,024,000 18221 680 ee NEW YORK — Spread between 


Arkansas ‘ 32,669,000 25,981,000 26,441,000 ' crude and products price averages for 


California 4 350,338,000 346,713,000 255,792,000 35.5 the nation as a whole narrowed lc per 
Colorado 33,219,000 32,312,000 28,158,000 


Connecticut 3.970.000 39 561.000 35,757,000 ; bbl.—from $1.14 to $1.13-—during 
Delaware S 156,000 7,805,000 842,000 ‘ April in report issued May 7 by In- 


Dist. of Columbia 408,000 16,466,000 .211,000 
Florida 7 504,000 5,907,000 5,420,000 
Georgia 5,974,000 73,074,000 396,000 
Idaho 3,366,000 2,095,000 9,882,000 
Illinois ; 75,028,000 £9, 843,000 .114,000 
Indiana 2,303,000 736,000 2,808,000 
lowa 966 000 605,000 55,854,000 
Kansas 54,541,000 52,326,000 ORS 000 
Kentucky 7 539,000 326,000 062,000 


dependent Petroleum Assn. of Amer- 
ica. For area East of California, 
spread was unchanged at $1.02 per 
bbl 

Decline in national spread was due 
to reductions of 0.04c per gal. in av- 
erages for gasoline, kerosine and 
Louisiana § 688,000 706, 000 711,000 +1 light fuels; heavy fuel average was 
Maine 5 7,025, 000 5.58 167,000 ; unchanged Cast-of-California kero- 
Maryland g , 000 ‘ 5 33,000 " - 
Massachusetts 000 5 000 +134 sine average was off 0.05c, light fuel 
Michigan 3 ; 000 87,27 32,757,000 average 0.04c, with gasoline and 
Minnesota > 5 000 62,000,000 53 000 , m 
Mississippi 7 24.000 38,715,000 543.000 + 35 heavy fuel averages unchanged. Crude 
Missouri ; 000 607,000 208,000 a4 oil price averages were unchanged in 
Montana 7s. 000 2.915,000 : 000 ‘ , k h , 
Nebraska ) 3 73.000 33,476,000 542,000 + 21.5 ot instances 
Nevada : ~ IPAA's average for April 1950, and 
New Hampshire 382,000 701,.Q00 2.000 
New Jersey 3 337.000 ‘ BO, 000 + 16.9 March and April 1951 follow 
New Mexico 7 19 oon , 50,000 
New York 215 ooo 3 : 87.000 ‘ ” 
North Carolina 7 7 - s 000 : . ” 
North Dakota 1 5 395 @00 , 20 6 Table I1—California Included 
Ohio si 346 000 g 000 
Oklahoma - 7 
Oregor 6 36,330,000 2 28,000 


— tens bo 
FRww o w 


wo, 


Refined products in 6 Aprit March 
Kefinery Markets iene = 1951 

Motor Gasol ‘ ( 11.48 

Kerosine ({ q 4 

Light fuel 

Heavy fuel 


Pennsylvania ‘ 79,303 ) 72,819,000 58,788,000 


Rhode Isiand 2,640,000 2,889,000 
South Carolina $8,100,000 , 28,000 35,069,000 
South Dakota + 428,000 085, 000 563,000 
2 Average above 4 products 
Tennessee 7 1,422,000 428,000 322,000 . . 
Texas 2. 204,000 273.596, 000 454,000 ; ents per = 
” re pe rb 
Utah 5,240,000 5,711,000 648.000 ‘ vale Pet n 8&8 
Vermont , 135,000 6,718,000 5. 083, 000 Ss bb 
Virginia 7 6.495.000 69,414,000 207,000 
Washington 5 g 7.000 377,000 36,527,000 
West Virginia , ‘7,000 29.331.000 25.515,.000 
Wisconsin 000 70.906, 000 931.000 
Wyoming 9 8.274.000 202,000 


Table [l—California Excluded 


Refined products In & April March Aprii 
. - - Kefinery Markets i9se = 1861 1961 
Total 46 States and D ; 70% 207,426,000 749,000 Motor Gasoline ‘c gal.) 10.07 11.27 11.27 
Daily Average + 103,465,000 £31,000 Kerosine (c gal.) «49 3 6.33 
Change from previous year Light fuel (c gal.) 7 41 
Total Change + 515,677,000 Heavy fuel ( gal.) } 440 
Percentage change in Daily Average + 19.16% 
e oes Average above 4 products 
* Not available at time of publication Cents per ga 
** Consumption in Oklahoma during December 195) was 55,978,000 gal Dollars per bb 
? These are state tax rates per gallon. In addition there is the federal tax of 1 Se per gal Crude Pet n 
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DISPLAYED: Advertisements set in 
$13.50 per column inch 
UNDISPLAYED: “for Sale Wanted to 
Business Opportunities 


special 


eharge $7.50 per insertion 


type er 


ellaneous 
tienes set in type this size without border—30 coats a word 


CLASSIFIED 


Positions Wanted’’—15 cents a word. Minimum charge $3 per insertion 
words 


with border— 


Box number counts 2 
preceding date of issue 
All classified advertisements are payable in advance 


Help Wanted 
classilica 
Minimum 





Copy must recch us by Wednesday 


No agency commission or cash discounts on classified advertisements 





Business Opportunity 


rOR SALF 
Mia 


BON S14 


Wanted to Buy 


WANTED To HUY 12 gailor 


Cleve 


1) 
eted xing kettle BEA 
Lt BRI ANTS, ENG 2614 ©. eth se 
land, Uhie 





WANTED 
Drum Storage Racks 


We are interested in buying 
Drum Storage Racks 4 tiers high, 
400 drums. 


Send full information to 


sufficient to store 


HICKOR OFF, CORPORATION 
1945 Kichards Road 
Teiede 7, hie 


Attention: &. Kuttan 








Position Open 





Orrick ENGINEER 


The \ Refining ‘ 
Brazil quires an engineer 


MK. F T ADDISON 
The Atlantic Refining Co 
240 South Broad St 
PHILADELPHIA 1, PA 








For Sale 


ron SALP ‘ 
” gallon ve 
‘ “ ‘ ' BRUCE 
MACKETT (0 621 West Seth st Ransas 
(ity, Me., Hitand 1585 


a ese 
a ' all 


SERVICER STATION 
I ei Y ae ‘ 


rOR SALF 1041 
r ‘ auf 2 


om ga 


m> Oo THE STANDARD CYCLE AND 
TO SUPFLY ©CO., Winsted, Conn 


s 
al 





SPECIAL OFFERING 


FOR SALE 
USED STEEL 
STORAGE TANKS 


2—12.000 gallon hortzonta 1” dian 


eter x 20 0” long 


4— 20,060 gallon capa 


NEW HALL-MARSHALI-WOOD, ING 
66 Chureh Street, New Vork 7, N. ¥ 
Phone—( ortiandt 7 4080 








For Sale 


FOR SALE: Two 5000 galion Tandem 
Trailers with Tractors easona bie 
r. ©. BOX 166, Springfield, Missouri 


FOR SALF 





FOR SALE 


Now dismantling complete re- 
finery. All equipment to be 
sold on site of 
Waverly Oil Works 
54th Street & A.V.R.R. 
Pittsburgh, Pa. 


WEINSTEIN ©O. 
P. O. Box 4015, Arsenal Station 
Pittsburgh, Pa. 
Phone Sterling 1-9388 








An advertisement in NPN’‘s Class- 
ified Section will bring you quick, 
effective results at low cost 

WRITE TODAY 
NATIONAL PETROLEUM NEWS 
1213 West Third St. 


Cleveland 13, Ohio 

















British Product Prices Rise Again 


contimued from 


May 1 for 
nner zones 


page 


Inner Zone Prices 


Masimum 
«al 


re 
> 


> UO} 


rdinary grad 
grads 
Vaporizing oil 


(Diesel 


superior 


Gas Oil 
Fuel Oi 
Heavy fuel oil 
Aviation spirit 
Oil companies are free to sell 
established by the Ministry 


100 oct 
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bulk 


d 
&d 


below 


deliveries, ¢ vil price 


from week 
*latt’s 


Vrices Amount of 


tnereas 


id wd 


While not 
bureau's 
maximum prices 


May 1 


responding week a 


comparable 
wholesale 
based on 1926 was down 0.1% at 


Oil Price Index Unchanged 


WASHINGTON 


Bureau of Labor Statistics wholesal: 


index for week ended May 1 remained unchanged 
ended 
Ougram 


based on 
with 


index, 
below 
100) 


April 24 
quotations, is < 
(1947 equals 


Complete 
mpared 
year ago 


May |! 
1951 


basis with above oil index 
index for other commodities 
183.4 for week ended 


price 
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On STATE woToR FUELS 
260 /OR Cucise Taxee 


ORIGINAL INVOICE 


BOOK OF CARDS is carried by motorist instead of the usual credit card in system developed by General Petroleum. Cards are pre- 
punched (indicated with black rectangles above) for processing in a business tabulating machine 


How Credit ‘Cheks’ Work 


Trial Run Shows Motorists Like Speed and Convenience of Method; 


Dealers Approve Chance to Cut Chargebacks, Time Lost at Island 


By FRANK BREESE 
NPN Special Writer 


For a month last year, eight Gen- 
eral Petroleum executives lived with 
the uncertainties of a political candi- 
date awaiting election returns On 
their recommendation, General Petro- 
leum had introduced the “credit 
checks” system on an experimental 
basis in the state of Oregon 

Members of the standing credit 
card committ were Herm Alber, as 
manager of tail merchandising; W 
E. Stevenson, manager of the credit 
department; Frank Meunier, advertis 
ing manager Clarence Schlaegel, 
manager of special service, and Har 
id Grant, manager of marketing ac- 
counting For this study, three tem- 
porary committeemen were added 
Frank Kirkman, manager of training; 
Ken Oulie, manager of research, and 
Thomas R. Irby, assistant manager of 
marketing accounting 

Within a month, the eight GP men 
were satisfied that the experiment 
was a huge success Within two 

mths, they were ready to recom- 
mend that the system be adopted 


MAY 


throughout GP territory in place of er, about 6 x 3 inches in size, which 
the credit card system. By that time GP has promoted as something cus- 
customer acceptance had been great- tomers will be proud to own. Checks 
er than they had hoped for are printed on a light cardboard 
General Petroleum calls it the stock No carbons, duplicates or 
‘Mobil Credit Chek” system. A cus- triplicates are needed. No credit card 
tomer carries a book of pre-punched is involved at all. Since the custo- 
tabulating cards instead of the usual mer's name and account number are 
credit card. When he makes a pur- already printed and punched on every 
chase, he gives the book to the deal- check, the chore of copying the cus- 
er who writes in the quantities pur- tomer’s name, address, account num- 
chased and the amounts in dollars ber, etc. is eliminated. All the deal- 
and cents The customer signs the er has to do is enter the sale and 
card, and the dealer tears it from get the signature 
the book. A stub record remains in Customers with more than one 
the book. The business transaction credit card automatically receive an 
can be consummated in less than a equal number of “Mobil Credit Chek 
minute, compared to 149-24 minutes Books Separate books are supplied 
with a credit card, according to GP upon request for each car or truck 
findings the customer owns All Mobilgas 
At the end of the day, the dealer dealers and all dealers of other com- 
rubber-stamps his accumulation of panies in the U. 8S. and Canada who 
checks or endorses them by hand, as accept Mobil credit cards now accept 
he prefers, and turns them in for the “credit cheks” 
credit in the usual way. From then How System Works—Mechanically, 
on, machines do the work. The cards there are two steps before the books 
are sorted, grouped and processed by are mailed and six steps when the 
IBM equipment Monthly statements purchase checks come back First, 
are printed mechanically the typewritten name, address and 
Check Folder—The book of checks account number on an approved ap- 
is carried in a black leatherette fold- plication for a credit check are trans- 
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lated 
chek 
ard 
It interprets 
printed 
of the 


count 


into punches 
Next, the 


goes to an 


on file card and 
and address 
interpreter 
the punches 
type ac 
giving name 
When the 


ous 


naive 
machine 
into a 
the top 
and ac- 
checks com¢ 
the amount 
is punched 
check with a key 
Next, after proof 
checks go 
which picks 
the 


lime if ross 

check 
number 
in from var dealers 
each 
credit 


machine 


f purchases on 
the Mobil 
punch 
that 
to a 
out 

same 


onto 


totals aré 
sorting machine 

checks 

account 


correct, the 


those belonging in 


Another machine is 
Mobil checks the 
cycles which determing 
month groups 
their statements. At the 


used to 
various billing 
the time 
will receive 
same time 


sort 
into 
of 


customer 


REVOLUTIONARY 
4° AND 6" 
TRUCK TANK 
VALVES 


OFFER WEIGHT SAVING OF 
AS MUCH AS 50 TO 100 LBS. 
PER VALVE 


COMBINATION 
CROSS AND 
CHECK VALVES 


SYrondard 4 


valve weighs only 29! 


it produces a tape which reflects total 

amount of current charges of each 

cycle represented by the “cheks” 
Then 


current 


the card 
charge 
that 
unpaid balance 
with the 
address 


punched with 
goes to a collator 
matches it with any 
card on hand and also 
original account name and 
card, placing them in order 
imorinting and statement (The 
collator used to count checks 
in packs of 20 or 25 to insert in book 
covers.) All the checks are 
filmed while being processed 
ords can be checked quickly 
copy of a two-year-old card 
located in 10 minutes in the 
film files 

The company 
with books of 


the 


machine 


for 


is also 


micro- 

Rec- 
photo- 
can be 
micro- 


has 
20 and 


experimented 
At present 


25 


@ New, exclusive, lightweight 


added strength, greater efficiency 


Increase pipe sizes on vour tank truck 


ving 


itmest 


to speed time. and thus 
and 
Philack Iphia 


durable. re 


up unl 
For 
ise these new 

They're 


have 


economy 


Valve 


sist 


Co. valve 


abuse and been tested to 


pressures of O00 [I 


leakage 


per sq. in, without 


hew ecret i ther revolutmonar 


construction, They are made with our 
exclusive, patented, lightweight pressed 


bodies | 


castings and at 


teel whi h eliminate he av\ 
the 


An 
keeps the 


sane tirne ive 
vided strengt! 
bolt 


flanges 


increased number 


hehtweight. round 


secure! tight these 


" 
Valve 
won t leak even at high pressure 
S.A} 


} valves have eight 


the valves twelve 





90 ANOLE 
VALVES 
6" valve weighs 


nds! Ma 


CROSS VALVES 


Same as angie volves, but with addition tlet 





PHILADELPHIA VALVE COMPANY 


3415 Aramingo Avenue 
Philadelphia 34, Pa. 


PACIFIC COAST DISTRIBUTORS 


Marketing Equipment F rem t, San Frar 


1 anta Fe Avenue Angete 
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GATE VALVES 


6” sizes in either heat-treated 


nie galvanized molieable iron 4 


valve weighs only 146 pounds, 6” only 





pressed steel bodies also give! 


the practice is to start off with 
checks and reload with a packet 
25 

now 


20 
o! 
The signal calling for a refill is 
tabbed on the 10th card. Ore- 
gon's experience showed this to be the 
most convenient warning point 
GP not prepare a supply of 
and addressed books and 
them. This has been suggested 
as an expedient. However, it would 
place a heavy burden on the machin- 
ery and create a storage problem 
Through the collator method, the 
company can now keep a steady day- 
to-day flow regulated by the custo- 
mers paying habits. The first mail- 
ing to all credit card customers costs 
ic per customer; refills every four 
months will per customer in 
postage 


does 


store 


run 3 


As a time-saver, the 
cut down the 
by half for 


system is said 
customer's waiting 
three reasons 


to 
time 


(1) Only a few entries need be 
made at the time of the purchase 


(2) The book is 
eliminating delay 
pad of 


in the 
the dealer 
tickets 


handy 
while 
charge 


car 


locates a 


troublesome carbon 
GP 


than 


3) Handling 
eliminated 
quicker 


observes 
using 


copie Ss 1s 
that it's 
cash 


even 


As a safety 
said to help the customer for two 
reasons. First, if a book is lost, the 
customer simply advises the company 
and orders a new book. Of the many 
thousand customers in Oregon, where 
a 10-month experiment was con- 
ducted, not one suffered any loss 
from the books lost or misplaced, ac- 
cording to the company Second 
forgery is discouraged by the prac- 
counter-signing the checks 


factor, the 


system 1s 


tice of 


As a convenience, these reason: 
cited 

t's a compact book that fits neatly 
into the glove compartment. 

New books are sent automatically 
in a continuous stream. Extra books 
may be for extended trips 

It's convenient for all users 
because chance of mis 
credit card, and wo- 
shift it when changing 


are 


obtained 
more 
there is less 
lacing it than a 
reed not 
purses 
The 


others 


folder 
of ownership and 
identity and 
credit pur- 


carrying 
gives pride 
helps in establishing 
credit reference for 


poses 


impresses 


other 


Covers of the credit “chek book 
help prevent use by unauthorized per- 
sons, allows the owner more safety 

The credit book eliminates errors 
gives the customer a complete, legible 
record of of purchase when 
checks are returned with statement 
permits control of credit 
by lesired and gives 
tecti from misuse by drivers 

The stub portion of the check pro- 


location 


close use 


others if pro- 
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vides a record of purchases, in one 
handy place, makes it easier to bud- 
get expenses, helps a fleet owner's 
bookkeeping, enables a customer to 
figure gasoline mileage easily, helps 
some fleet owners to maintain records 
and to figure operating expense for 
each vehicle 

Only one disadvantage has been 
voiced, the bulk of the book itself 
GP finds that objection usually is 
overcome after the customers become 
accustomed to keeping the book in 
the glove compartment. GP says the 
size has not deterred use of the book 


‘Selling’ the Dealer—Before pre- 
senting the system to the public, GP 
had to convince the dealers it would 
help them. Three general advantages 
were outlined: elimination of charge- 
backs, time and effort-saving and in- 
creased business. 

Promise of chargeback elimination 
got the dealer's attention like a draft 
board notice. One of the most un- 
pleasant surprises a dealer ever ev- 
periences is that unexpected charge- 
back. It means the irritation of try- 
ing to run down the motorists and 
often of writing it off as a loss. Two 
of the main causes for chargebacks 
are cut out—illegible name or num- 
ber, and sales on out-of-date or “wild” 
cards Dealers are still liable for 
chargebacks when unauthorized prod- 
ucts are credited; but 
thing the dealer can 
wants to. 


that’s some- 


control if he 


Advantages of Method—As a tim: 

and effort—-saver, four reasons are 
given—(1) Less time is required for 
writing (2) The book is always at 
the car, eliminating necessity of go 
ing to an office for a pad of charge 
tickets. (3) There are no loose car- 
bons to fumble with. (4) The time 
in copying from a credit card is elimi- 
nated 

Dealers were told they could expect 
at least the same volume as before 
at the start, and an increase as the 
system became established GP re- 
ports that in addition to getting new 
business, a number of occasional cus- 
have converted int 
exclusive customers.” It is 
noteworthy that one of the 
ments tells dealers this device 
dealers meet competit 


tomers been 
“100% 
argu- 
“helps 
n from ‘serve- 
yourself’ stations 
Dealers are 


ploy sales 


strongly urged to en 
promotion and sales ef- 
forts in selling customers on the new 
plan. They are meth- 
ods of selling and educating the pub 
lic in its use They were advised 
that about half the commercial ac- 
counts would require minor changes 
in bookkeeping methods. The deal 
ers's own book work has been simpli 
fied, though They can stamp the 
station name, number, and address on 


instructed in 


all the day's checks at one 
with a rubber stamp. The one piece 
of stiff paper is easier to handle 
than the two light sheets of the 
charge ticket No added work in 
listing is required since both charge 
tickets and credit checks are listed 
together on the same “report of 
charge tickets collected” form. Deal- 
ers are requested to Keep at least one 
pad of charge tickets available in the 
station to take care of the custo- 
mers of “exchange” companies 


time 


Deferred payment plans for tires 
and batteries are still in effect under 
the same terms and conditions. Sales 
under these plans are recorded on the 
reguiar deferred payment charge 
ticket; and a blank, unsigned credit 


check is attached to the charge tic 
ket as evidence of credit authoriza- 
tion. Deferred payment sales to cus- 
tomers who do not have a “Mobil 
Credit Chek Book” are handled under 
the existing policy for deferred pay- 
ment geales to non-credit card custo- 
mers. 

Dealers continue to receive the 
state motor vehicle fuel tax refund 
on off-the-road equipment as before 
The original credit checks are re- 
turned with the statement 


Benefits for Distributors—Dealers 
are urged to turn the checks in 
promptly so that customers won't 
run out of checks. This is stressed 
as an important point. 

For indirect marketers (consignees 


Say goodbye 


to old fashioned 





OKHEIM 


Power mp 


builds business among farmers — 
industrial buyers — fleet operators 


Replacing worn-out equipment 
with compact low-cost Tokheims 
is a good way to make new friends 
and customers~— and to assure your 
firm of continued patronage of 
present buyers. You'll also realize 


substantial savings in delivery and serv- 
ice costs. A Tokheim installation usually 
permits larger gallonage per stop—hence 
fewer stops per customer. High quality 
construction keeps maintenance costs 
at a minimum. Don’t miss this merchan- 
dising opportunity. See your Tokheim 
dealer today. Write factory for literature. 


General Pre 


Check Features! 

1/4 HP motor 

Delivers approximately 10 GPM 
Underwriters’ approved 

39” high 

Easily installed. 

Built-in check valve 

Built-in by-pass volve 

Meter optional 





ducts Division 


TOKHEIM OIL TANK AND PUMP COMPANY 


1650 Wabash Avenue, Fort Wayne | 


Indiano 


Factory Branch. 1309 Howord Street, Son Francisco 3, Colitormea 





CREDIT CARD 





GROUP APPROVAL-—A lot of planning preceded the introduction of the new “Mobil Credit Chek” system. Left to right: T. R 
Irby, Herm Alber (chairman), C. C, Schlaegel; W. F. Stevenson; Frank Meunier; H. H. Grant; A. K. Oulie: and Frank Kirkman, at 


a session of General Petroleum's credit card committee 


bber these advantages are cited systen were conveyed through a tions a customer might ask so the 
special sound film entitled “Report dealer and his men would have the 
Sales should increase for two rea P . : : 4 
- ne from Oregon The company’s deal answers firmly fixed in 
re ustome wil at “ , 
Fe CUSIOMErS W nde er publication “Mobil Dealer News 
through the added 


: conven carried detailed stories 
The system will help ob 


mind 


Company Opinion—In a memo pre- 


: pared for a meeting of credit man- 

e — pe ag f handling agers, GP had the following to say 
reasons were 4 fo ‘ e checks were staged Men about acceptance Customer accept 
work 1) As the ie of who had never seen the books before ance on the whole is more favor 
able than originally estimated, and 
surveys have shown that the long- 


» sows : ale ° were invited to participate in a den 

mstration after the explanation A 

ling in e of running average for exhibition trans r the average customer uses the 

actions was 50 seconds. With credit hek book’, the more favorably in 

Spreading the Word—P — it takes te an minutes he is toward its us¢ The 

an , stations. servic« atior landle the same transaction. In some maiority of customers hav 
ase the men ympleted the cr 


t k transact 
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+ seconds glove compart 
vailability 
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enthusiastic users Oregon dealers 
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SERVICE STATION WINNER in 


Brand Name Retailer of the Year 


Schuon's station in Ann Arbor, Mich 


‘Dealer of Year’ Winner Hikes Volume 


By Brand Selling, Using Supplier Aid 


A Michigan dealer has won the 
title of “outstanding service station 
operator” of 1950 largely by using 
two well-known sales methods 

1. Pushing his supplier's complete 
line of gasoline, motor oil and TBA 
products 

2. Making full use 
merchandising aids 


of his supplier's 


He is Thomas Schuon, Gulf dealer 
at Ann Arbor. Mr. Schuon was of- 
ficially honored as “Brand Name Re- 
tailer of the Year’ April 11 by Brand 
Names Foundation, Inc. During 1950, 
he sold more than one-half million 
gals. of gasoline through five pumps 

double the station's gallonage when 
he took over in 1949 

How Schuon Operates 
is Mr 
he sells 

a. I make “full use of manufactur- 
er’s national promotions, by tying in 
with them at the local level, plus 
prompt, courteous and dependablk 
service to customers My company 
spends a lot of money on advertis- 
ing, and the only way I can properly 
benefit from it is to tie in these ac- 
tivities with promotions at my sta- 
tion 


Following 
Schuon's description of how 


b. “Displays, to be successful, must 
be changed often, or they become 
part of the surroundings. I make it a 
point to see that all displays, both 


inside and outside the station, are 
changed regularly.” 

c. “I pick out timely and seasonal 
items, and then contact the Gulf rep- 
resentative for merchandising ma- 
terial and information on the prod 
uct. When the representative arrives 
I have all my employes present to 
listen to the sales story of the prod- 
uct. . . I haven't the time, money or 
facilities to seek out the services I 
receive free of charge.” 

d. “When my Gulf salesman in- 
forms me of the product for the com- 
ing month, I stock up heavily in or- 
der to build mass displays at key 
points in the station. Then I offer 
prizes to the employe who sells the 
most of the featured item.’ 

e. “Last year on one of my radio 
spots, I had the announcer tell the 
public to ‘go to Tom Schuon's Gulf 
Service and ask Harry about the 
particular product that was being 
featured at that time.’ This served 
two purposes. It brought customers 
into the station, and made Harry con 
scious of the featured product so that 
he would know all the answers when 
the customers asked him.” 


Training of Attendants_Dealer 
Schuon uses training movies, sound- 
slide films, cue charts, and product 
literature. He quizzes employes on 
this material. “I guess I'm a pretty 


contest sponsored 


by Brand Names Foundation is Thomas 


difficult guy to work for,” he points 
out, “but my customers demand serv 
ice, and a knowledge of what they 
are buying 

Operating from 6 a.m. to 1 am 
the station has a staff of four day 
men, three night men, and a book- 
keeper. Services include minor re 
pair and tune-up work, battery and 
tire service, wheel balancing, wash- 
ing, greasing, emergency road re 
pair, and free tire repair and lubri- 
cation for children's bicycles 

Mr. Schuon offers no discount to 
his sizeable commercial vehicle trade 
but depends on good service to hold 
this business. He also feels that the 
bowling and softball teams he spon- 
sors help to make his station well 
known 





Brand Sales Winners 


Runners-up to Thomas Schu 
on's Ann Arbor station in the 
Brand Names Foundation con- 
test were five service stations 
scattered from coast to coast 
Awarded “Certificates of Dis- 
tinction” for brand name pro 
motion in 1950 were 

Mason Sunoco 
tion, Camden, N. J 

Doug's Sohio Service Station 
Troy, Ohio 

Enright'’s Richfield 
Station, Los Angeles 

Bob Cochrane's Kendall Serv- 
ice Station, Kenmore, N. Y 

Buffalo Bill Stations, Inc 
Cody, Wyo 


following 
Service Sta- 


Service 
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ONE OF FIVE outlets opened by Ada Oil Co 


Battery of Promotional Guns Used 


To Open Five Stations on Same Day 


By MARVIN CC. REID 
NPN Staff Writer 


Ada Oil Co., distributor of Phillips 
products, probably didn’t set any new 
opening day records when the com 


service stations s 


April 


pany opened five 
multaneously in Bryan, Tex 
t would be difficult today to 
resident of Bryan or nearby 
Station (combined population 
approximately 15,000) who hasn't at 
least heard of the new stations, since 
Ada used practically all known pro 
motional and advertising stunts 
The five outlets (four are switch 
overs from another major brand) are 
all dealer operated and of convention 
al design. They are relatively small 
three three 
and the other.a combination tire re 
capping and service station—two. All 
are located on highways or 
streets going through Bryan 


having four pumps one 


main 


Ada had two other stations in 
Bryan prior to the opening, and sinc« 
the small college town has over 30 
stations selling many brands of gaso 
line, only 8,000 gals. of gasoline were 
sold by the five on opening day 

Rain the previous day also cut 
down on the gallonage After 
a long, dry spell many farmers 
stayed home on the day Ada picked 
for opening to plow their fields. On 


figure 


54 


however, the weather 
partly cloudy and warm 


opening day 
was ideal 


Executives Help Out-George Mey- 
er, vice president and general man 
ager of Ada, called in many of his 
salesmen and district managers from 
various parts of the state to help 
get the new stations off to a good 
start, and adequate help was avail 
able at all stations to give each car 
a complete check from bumper to 
bumper 

K. S. Adams, Jr., president, Mr 
Meyer, E. F. Gerber, sales manager, 
and others from Ada’s sales force 
flonned uniforms, caps and aprons 
and pitched in to help out at each 
station 
advertisements 
and spot radio announcements in- 
formed citizens of Bryan, College 
Station and Brazos County that the 
new stations were opening and that 
free gifts awaited each customer 


Telephone Solicitation— Letters tell- 
ing of the openings also were mailed, 
and on opening day, 15 girls from 
a sorority house telephoned each per- 
son in the directory, with an invita- 
tion to come out and visit the new 
stations 

At night, searchlights were used 
at the two stations on the north and 
south side of town. This little pro- 
motion stunt also showed how much 


Large newspaper 


April 21 in Bryan, Tex. Dealer is E. L 


. Smith 


power it packs, at least in Bryan 

E. L. “Bama” Smith's station is 
located between the two where the 
lights were used During the day, 
he had more customers than the 
other two located on the North and 
South side (all three are on one high- 
way going through Bryan), but that 
night, motorists passed up Smith's 
station and got in long lines at the 
two using the lights 


Each customer was asked to sign 
for a drawing to be held later for 
free gasoline and lubrication coupons 
This also enabled Ada to get a good 
mailing list 


Handouts—Gifts distributed by the 
stations were cleaning fluid, lighter 
fluid, bubble gum and balloons. The 
driver of each car was first offered 
the cleaning fluid, but if he showed 
he didn't care for that, he was given 
a can of fluid for his lighter. A clown 
at each station saw that the children 
were adequately supplied with bubble 
gum and balloons 


The gifts were given customers or 
visitors, regardless of whether or not 
anything was purchased 


No cut in gasoline prices was made 
for the opening 


All of the stations are dealer op- 
erated, and all five dealers had never 
handled Phillips products before 


The five new stations brought the 
total number of service stations that 
Ada has opened within a 125-mile 
radius of Houston during the last 
six months to 35. Four more—three 
in Houston and one in El Campo 
Tex.—-were slated to be open by May 
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usually in the rear bucket box with a 
small side door on righthand side 
to allow hose and nozzle to be with- 
drawn. On some units, the reel is 
mounted in the righthand side cabi- 
net; however, this mounting is not 
looked on with favor in snowy terri- 
tories. 

The reel should be fastened to a 
firm foundation, and the bucket box 
floor usually has to be reinforced with 
angle iron to properly support the 
reel which, with its load of hose and 
oil, is considerable. A flimsy mount- 
ing allows the reel to sway with con- 
sequent damage to piping and meter 

It is important that the elbow, to 
which the hose is connected on the 
drum of the reel, be of correct form 
so that first layer of hose is not 
flattened or kinked. If this elbow 
is not correctly designed, the hose 
may be flattened enough to restrict 
the flow and the hose damaged at 
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VA YEAR 
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BRING NOZZLE ENO” 
UP TO REEL BEFORE 
REWINODING 


Selecting and Installing Reels, 


Nozzles and Hose on Truck Tanks 


This is the fourth in a series of articles written especially for NPN 
by an oil equipment jobber on fuel oil delivery truck maintenance. Pre- 


vious articles have discussed 
April 18, p. 58); 


truck tank size and selection (see NPN 
power take-offs and pumps (see NPN April 25, p. 52); 
tank truck piping and meters (see NPN May 2, p. 39). 


The following 


discussion covers hose reels, hose and hose nozzles. 
The last in the series of articles will delve into tank truck meter 
testing and the question of necessary spare parts. 


By RALPH T. GOULD 
Gould Equipment Co. 
Portland, Maine 


There are many different ideas on 
where to locate a truck tank reel, 
how to drive it and what size to buy. 
The most commonly used method of 
rewind is the electric drive which is 
now available with explosion proof 
motor and fittings. Reels also can be 
purchased with power take-off drive, 
hydraulic drive (using the oil in the 
tank) or air motor drive. Ninety per- 
cent of the reels sold are for electric 
drive since operators have found that 
no special size generator or battery 
is needed. Hand reels are no longer 
purchased in quantity and some reel 
manufacturers now offer kits to con- 
vert their hand reels to electric drive 
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The hours saved by a driver using an 
electric reel in place of a hand reel 
will pay for the added cost of the 
electric drive in one season. 

The swing joint that allows the 
reel to rotate on an oil-tight joint 
has been so improved in past years 
that many seasons’ use may be had 
without even tightening the packing 

Many concerns like to mount the 
reel on the rear of the tank out in the 
open. This accomplishes several re- 
sults. With an open reel, the hose 
can be taken off either side of the 
truck. The reel is mounted high 
enough to clear snow banked along 
the curb. The hose lasts longer on an 
open reel. The driver has two fewer 
doors to open at each delivery. The 
only real objection to this reel mount- 
ing is a lack of streamline appear- 
ance Reels mounted inside are 


this point. 

The new reels with the direct chain 
drive from the motors are much 
quieter than the former design with 
a reduction gearing from an auto- 
mobile starting motor; they are also 
provided with solenoid push button 
switches. 

Reels are provided with lubrication 
points at each end of the shaft bear- 
ing and as the reel is operated rather 
slowly, lubrication is only needed two 
or three times a season. 

Reels should be purchased in a size 
that will hold the number of feet of 
whatever size hose the truck tank is 
to carry. Reel manufacturers rate 
their reels as to hose capacity and 
furnish dimension prints. Usually, 
no price differential is charged for 
the larger reels, and the price of 
either the bucket box or side cabi- 
net reel is the same 

Oil Hose—It is a fundamental that 
the larger the diameter of your oil 
hose the more gallons per minute 
your unit will deliver. The driver 
usually wants a very long and small 
hose from the standpoint of easy han- 
dling and less weight. This desire 
on the driver’s part sometimes gets 
to extreme where 150 ft. lengths of 
1” hose are used with the consequent 
high discharge head and slow flow. 

In choosing the hose, the usage to 
which the unit is put must be con- 
sidered. If the truck tank will pri- 
marily deliver small lots of kerosine 
into drums, the speed of delivery is 
not so important; and, usually, the 
drums are located in places that are 
difficult to get at, the use of small, 
long lengths of hose in this type of 
delivery may work out for the best 
In this sort of delivery, most of the 
driver's time is spent getting out and 
rewinding the hose, and the small 
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amount livered at each stop ) r ity b 


not for high pumping speeds handling 
On a unit delivering to 275-ga easured 


tose for the larger trucks 
fuel oil only All hose is 
by inside diameter, and to 


tanks and larger, the minimum size show the resistance of various lengths 


hose ahould be 1% inside liameter f differe 
with preference to the next size larger I 
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INTERNATIONAL 


SUPER-GRIP 


RE-ATTACHABLE COUPLINGS 


nt size hose to dischargs 


ressure, the following table has been 


Designed for use on Commercial Hose, 
Propane, Butane and other Extremely 
High Pressure Applications 


Big flat grips exert pressure over large areas 
of the hose. An effective seal between hose 
and coupling is obtained without pinching. 
Weakening the hose at the coupling is 
avoided; wicking retarded and long hose 


life assured 


Easy to assemble, no special tools are re- 
quired. Simply tightening the coupling con- 
tracts the flat spiral grip. On every test, high 
pressure LPG hose burst before the coupling 


showed signs of leakage 


For safety, assurance against leakage, and low 
cost maintenance, specify Super-Grip cou- 


plings. Write for catalog and prices. 
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INTER-FLO-A_ versatile 
unit thot fits std. 1.0. hose 
with verioble O.D. Outside 
bross sleeve is ovoilable 
in gredveted bore sizes 











STREAM-FLO COUPLING 

A non-lecking, non-wick 
ing one time coupling thot 
provides unrestricted flow 


AL HOSE co. 


A Division of The Gebriel Co CLEVELAND 3, OHIO 





The pressures shown in this table 
are the losses of the hose alone 
Seside this pressure loss, we have the 
piping and manifold, the meter-air 
release and strainer, the reel and 
nozzle Assuming that the average 
pressure loss in pounds per square 
inch through this equipment is 
another constant 20 Ibs., then it will 
be seen that to deliver 40 gals. per 
minute through 125 ft. of 1” hose a 
pump pressure of 86 Ibs. would be 
necessary, To obtain the same gal- 
lonage through 125 ft. of 14%” hose 
would require 35.7 lbs., while 125 ft 
of 144” hose would require but 30.4 
Ibs If you are using 1” hose, try 
stepping; up to 14%” size and you will 
note an appreciable higher delivery 
assuming that your pump and other 
equipment are not at fault 


Good oil truck hose must have 
many qualities to be acceptable for 
use on home oil delivery service It 
should be light in weight, but of suf- 
ficient strength to stand the pres- 
sure under which it will operate 
It should have a tough cover but also 
this cover should be so cured that 
it will not mark up property against 
which it is dragged. The inside of 
the hose must stand continual soak- 
ing in kerosine and fuel oil without 
discoloration to these products and 
not be disintegrated by any burn- 
ing oils. It should be soft to handle 
in cold weather but not so soft that 
it will collapse on the reel. It should 
be purchased in one continuous length 
so that couplings will not catch on 
stairs and door frames or other pro- 
jections 


Some companies use a three-foot 
whip end on the nozzle end of the 
hose which is the part that receives 
the most wear. This end can be 
easily replaced; however, the extra 
weight of the additional pair of 
couplings involved make it unpopu 
lar with the driver 

All oil hose should be reversed on 
the reel once each season as the end 
attached to the reel hub is used the 
least Switching hose, like car tires 
makes for longer life of the hose 
Oil hose now last from 3 to 6 years 
when well treated 


The use of electric reels that re- 
wind the hose for the driver has led 
to some additional carcass wear. If 
the operator brings the nozzle end 
up to the truck, before starting re- 
winding, he will halve the distance 
the hose has to be dragged by the 
reel over the ground 


A place where hose is subject t 
much wear is the bottom of the box 
where it is mounted, This place is 
usually a harbor for sand and dirt 
mixed with oil. This abrasive works 
on the loose coils of the hose while 
the truck tank is being driven over 
the road, and the resultant scouring 
scrubs the surface off the hose If 
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the bottom of the reel box is kept 
clean, this wear will be minimized 
Another way to cut down this type 
of wear is to set the locking device 
on the reel which will hold the coils 
of hose more tightly and prevent the 
nozzle from coming out and dragging 
a long length of hose behind the 
truck. This is not an unheard of oc- 
currence. 

As the average length of oil hose 
costs around $100, it is well to take 
all precautions possible to avoid its 
abuse and assist the hose in lasting 
a normal life. Hose should be coupled 
either with non-reattachable or the 
reattachable couplings that do not 
diminish the internal diameter of the 
tube. Do not use the “steam hose” 
type cast coupling when re-coupling a 
hose as it reduces the internal di- 
ameter and the clamps tear hands 
and clothing 

Usage dictates that, on all except 
truck tanks delivering range oil in 
small lots, that the 11%” hose in 
100 ft. lengths is the most practical 
Second choice would be 1\” hose 
in 100 ft. lengths. Those who insist 
on using long lengths and smaller 
hose will have to temper their de- 
mand for speed of delivery to their 
hose choice. 

Hose manufacturers usually guar- 
antee their hose for one year against 
defective material and workmanship 
When a length is returned for credit, 
a ball of the diameter of the hose 
is inserted in one end and rolled 
through the length of hose to test its 
keeping true sizes. Then the hose is 


and internal constriction of the tubs 
However, none have yet been able 
to build a hose that will take every- 
thing a rough handling has to offer 
Examine the opening that the hose 
goes through when being unwound 
and rewound on the reel Often 
sharp metal edges will be found that 
wear and tear the hose brutally 
These can be filed smvoth 

The Nozzie—The point of delivery 
being the nozzle that goes into the 
customer's tank, this device is im- 
portant in itself beyond its size and 
cost. First, it should be of an inlet 
size at least as large as the hose to 
which it is connected Second, it 
should maintain its diameter through- 
out the body of the nozzle to the tip 
of the outlet tube, and be so con- 
structed as to cause minimum pres- 
sure drop through its internals 

All manufacturers have tested 
their nozzle for pressure drop and 
know which one will deliver the most 
oil for the size and design. The 
choice of nozzles is wide, there prob- 
ably being 50 truck tank nozzles of- 
fered for sale of different makes, 
shape and design. As with the hose, 
the driver craves something small 
and light. There are units that were 
carefully planned as to pump, piping, 
meter and hose, on which a driver 
has placed a pet nozzle that is suit- 
able for a 15 gpm gasoline service 
station pump with the orifices down 
to %&” 

Most nozzle manufacturers offer 
lightweight nozzles in aluminum al- 
loys that should be used. These are 


that blow back is eliminated One 
of these uses a series of pipe fittings 
which secure the nozzle to the tank 
and the driver can sit in the cab 
and make out his slip 


Alarm Safeguard—Recently here in 
Maine, a driver made such a con- 
nection to a tank at a brand new 
bank building; he sat im the cab and 
wrote while 300-gals. of fuel oil were 
pumped out through the tube vent 
over new shrubbery and grass. One 
of the best gadgets yet brought out 
for the oil man is the Ventalarm 
which gives the driver some warning 
when he is nearing the tank's ca- 
pacity. 

There are other automatic devices 
that are being developed for use on 
truck tanks; however, it is believed 
that the place for the driver is at or 
near the nozzle while it is delivering 
fuel oil. 

Another driver here in Maine has 
shown need of something more au- 
tomatic than has yet been dreamed 
of. He was on the third floor filling 
a barrel with kerosine with his hose 
all coiled through the halls and en- 
tries on the way up. When the 
barrel was full, he let go of the 
nozzle trigger but to no effect-—the 
oil just kept coming. When the lady 
of the house ran out of pails and 
pots, he finally had presence of mind 
to stick the nozzle in the sink and 
scamper down and shut off the truck 
A ball-bearing from an old style 
reel had come along the hose and 
lodged under the nozzle disc 


subject to pressure tests for leakage 
and swelling and the outer carcass 
examined for faults in the curbing taste and are 
of the hose Most manufacturers flow 


available with tube brought out at 
different angles to suit the oilman’s 
engineered for fast 
There are devices on the mar- 


If you buy the best nozzle from a 
pressure loss standpoint that your 
supply man sells, and still one that 
the driver will accept, then you have 


have solved the problems of oil dis- ket for making a close contact be- done the best you can about the 


coloration, separation of hose plies 


tween the nozzle and the fill pipe so 


nozzle problem 


Clearing House Gives Quick Data on Poor Fuel Oil Credit Risks 


Some 20,000 names of heating oil customers in the 
Seattle, Wash,, area, who have at some time allowed their 
fuel oil bill to become delinquent, are on file in the office 
of Robert G. Elmslie, who is managing director of the 
Oil Heat Institute of Washington, and also of the local 
Fuel Oil Dealers Assn., and the Burner Dealers Assn 

The names are set up on a Linedex system, a device for 
holding large numbers of names typed on narrow strips 
of card stock, in an easily accessible position for quick 
telephone reference. Members who wish to check on the 
credit standing of new customers simply telephone the 
office, and they can learn immediately if the customer 
has been listed as owing an overdue fuel oil bill to 
another member 

The office provides member firms with smal] printed 
forms on light weight yellow card stock, already made 
up with an interleaved carbon. The original, prominently 
identified with a large “1” is mailed in to the office; the 
duplicate marked “1 is attached to the ledger sheet in 
the bookkeeping department of the reporting member 
So placed it acts as a handy signal of an overdue ac- 
ount, and reminds the member to mail in the duplicate 
ard when payment is made 





Addiew 
Firm Reporting 
Amovet 
Owing § 


Deore Paid and Cleared 


Bemorts 











THIS PRINTED FORM is the basis for the Seattle clearing 
house of delinquent heating oil accounts 
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OFFICIALS OF PHILLIPS PETROLEUM get together for a picture at Bartlesville. Left to right, W. W. Keeler, director, vice 

president and assistant to the executive vice president; Paul Endacot, president; K. S. Adams, chairman of the board, chief execu- 

tive officer, and chairman of the executive committee; Stanley Learned, executive vice president and assistant to the president; J. E 
Bogk, chairman of the operating committee; and C. C. Tate, manager of the refining department 


A. A. Stambaugh, chairman of the Sam H. Casey has been elected a Wilmeth will supervise the move- 
board of Standard of Ohio, and Glenn member of the board of directors of ment of petroleum products handled 
EF. Nielson, president of Husky Oil Pan-Am Southern Corp. Mr. Casey by the ympany 
have been elected to the board of is assistant to the executive vice * . . 
lirectors of the API president John L. Locke, president of North- 
Mr. Stambaugh is a member of the Lawrence H. Norman, former as- western Blaugas Co., St. Paul, and 
s at-large group and will serve sistant manager of bulk sales and his son John L. Jr., helped to cele- 
intil the 1952 annual meeting Mr purchases, has been made assistant 
n will be with the Rocky Moun to vice president R. L. Aycock. 
. . 


brate the company's 40th anniversary 
recently. Founded in 1911 by Frank 
Y. Locke, the company is one of the 
oldest distributors in the bottled gas 
industry and pioneered in the intro- 
duction of liquefied petroleum gas 

. > . 


tain region refining group His term ° 
will expire at the 1951 annual meet Leo J. Wilmeth, Jr. is new man- 
ng The API's board now has 11 ager of supply and distribution for 
members Beact Petroleum Co., Tulsa Mr 


A. G. Anderson, Socony-Vacuum's 

general traffic manager, was moder- 

EXECUTIVE VICE ator of a panel discussion at a trans- 

PRESIDENT of portation meeting of the U. 8S. Cham- 

ber of Commerce, May 1 Mr. An- 

derson is president of the National 
Industrial Traffic League. 

> . > 

Richard D. Montgomery has been 

appointed a vice president of Rich- 

Gulf - Southwest field Oil of Los Angeles. Mr. Mont- 

OC, by retiring gomery had been manager of the 


vice chairman C. J Production department since 1937 
. > > 


Pan-Am Southern, 
Roy J. Diwoky, 
left, is briefed on 
his duties as vice 
chairman of the 


Guzzo, Gulf's divi 
sional manager at Fred A. Wolthoff, assistant credit 
New Orleans manager at Hartol Petroleum, has 
been elected to the board of directors 
of the New York Credit and Finan- 

cial Management Assn 
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Jay W. Wilson, a veteran manager 
for Standard Oil of Indiana at Kan 
sas City and now retired, strongly 
believes that oil men not only should 
have more pride in their oil industry 
but that they should do a much bet- 
ter job of talking it up. So he asked 
Edditor Platt of NPN to use that as 
his subject when he spoke to the 
Kansas City Oil Men's club at its 
April meeting 


Editor Platt did not spend much 
time with statistics to show how big 
the industry has grown nor with for- 
mula to show how good its products 
are. He asked the oil men to look 
around and see how good they them- 
selves are and what they have done 
for their neighbors all these years 
He told them to look at some of the 
fine new buildings the oil industry 
has erected or caused to be erected 
in Kansas City and the oil cities and 
towns on south to the Gulf. He told 
them not to overlook the churches 
oil men have largely built, nor disre- 
gard the Sunday schools in them, 
schools of record breaking size 


He said if oil men would do this 
they would see how hotly competitive 
the industry is, not only between 
companies but between the individ- 
uals for each is striving to do some- 
thing better, that he may have more 
satisfaction and enjoyment from this 
world 


KANSAS CITY OIL MEN'S CLUB president Jay W. Wilson and Warren C. Platt, edi 
tor of NATIONAL PETROLEUM NEWS who was the speaker at the club's regular 
meeting April 16 


Harry B. Britton has been appoint- 
ed a vice president of Trans-Arabian 
Pipe Line Co. Mr. Britton joined the 
company in 1947 as a consultant 


MEDAL OF FREEDOM with Bronze Palm was presented by Secretary of the Air Force 
Thomas K. Finletter, left, t© Harold Wilkinson, right, president of Asiatic Petroleum 


Corp., and Sheli Caribbean Petroleum Co., while Mrs. Wilkinson looks on. 


Mr. Wilk- 


inson was official British petroleum representative in Washington during World War 


II and served as petroleum adviser to the British Joint Staff Mission 


The award was 


presented at the Pentagon Building in Washington, April 14 


Millard H. Poole is manager of 
Sun's newly established Ohio Valley 
marketing region Mr. Poole has 
been with the company since 1922 
and was formerly manager of the 
central marketing region at Pitts- 
burgh The new region will have 
headquarters in Cincinnati and will 
include the Cincinnati, Columbus, 
Dayton, Huntington and Indianapolis 
marketing districts 


dames E. Banta, former merchan 
dising manager for Sun's Middle At 
lantic region will succeed Mr. Poole 
at Pittsburgh 


W. W. Rems, former manager of 
the Philadelphia district, will become 
merchandising manager at Philadel 
phia, succeeding Mr. Banta 


E. T. Lillard replaces Mr. Rems as 
manager at Philadelphia, and William 
Kuipers will take Mr. Lillard’s place 
as district manager at Malvern, Pa 


Robert Marvel, formerly with the 
Middle Atlantic regional staff, will 
succeed Mr. Kuipers as branch man- 
ager at York, Pa 


M. 8S. Wilson, treasurer of Williams 
and Pifer Lumber Co., Marlinton, 
W. Va., which branched into the oil 
business in 1937, is president of the 
First National Bank of Marlinton 
E. H. Williams, president of the com- 
pany, is manager of Grounds of the 
Pocahontas Fair, and E. 8S. Wilson, 
secretary, is secretary of the Lions 
Club 
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WILLIAM MAICHEL 


DEWEY MAICHEL 


Harrison, Montana 


WILLIAM AND Dewry MAICcHEeEL got into the oil market 
ing business in 1928 because they thought a little healthy 


competition would be good for the whole community 


At that time, Maichel Brothers had been engaged in 
extensive farming activities for about five years and 


were, themselves, large users of petroleum products. 


When they decided to enter competition in the mar- 
keting business, they started with a local brand. That 
didn't supply any competition at all. So they switched 
to a major supplier and began to get a foothold in the 
community. They stayed with this supplier for a lot of 
vears and did very well for themselves 


And, incidentally, the other distributor didn’t do 
badly, either. Proving, of course, that competition is 
still the spice of business life 


In 1948, Maichel Brothers changed to Conoco Prod 
ucts. They liked Continental's extensive advertising 
program that includes national magazines, newspapers, 
farm papers, billboards, radio and television. They 
wanted to be able to call on the long experience of 
Continental marketers. And particularly they wanted 
the extra business of the hundreds of fishermen who go 
to the Madison River valley each year, guided from 
their distant homes by Conoco’s famous Touraide 
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Besides adding oi! marketing to their farming business 
the Maiche! Brothers are also agents for farm machinery, 
and they own a grain elevator to which they may soon 
add a 40,000-bushel storage bin. 


William Maichel is chairman of the Harrison school 
board and a member of the Masonic and Odd Fellows 
lodges. Dewey Maichel is a member of the Elks lodge 


Continental Oil Company salutes the Maichel Brothers 
two men who have again demonstrated that compe 
tition is the basis of American business success. It is men 
like these who have contributed so greatly to Conti 
nental’s own growth and development 


And we'd like more jobbers like Maichel Brothers. We 
believe that, right now, there is a new opportunity for 
many independent jobbers to build more business by 
selling Conoco Products. If you are interested in a job 
bing contract with Continental, why not write to the 


Continental Oil Company office nearest you or to 
Ponca City, Oklahoma? 


If you are not within reach of Continental’s gasoline 
supply, we would be happy to give you information 
about the possibilities of increasing your profits by sell 
ing the spectacular new Conoco Super Motor Oil in any 
of the 48 States 
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Jewell E. Mason, head of Mason Oil 
Co tutledge, Mo., tells us how he 
started in the oil business in 1925 
friving a 300 gal. tank truck for Are 
hart Oil Cx He says his only cus 
tomers were two visible pumps in 
front of a garage In 1935, Mr. Ma- 
son and a friend purchased the Are 
hart Company using their homes as 
security This partnership was dis 
solved in 1945 and Mr. Mason changed 
the company name to Mason Oil 

Mr. Mason has carried a TBA lin« 
for 10 years and markets LP-gas. He 
operates a hardware and appliance 
business along with his oil business 
and last year delivered one 
gals. of light fuel oil 

. . . 

R. J. Coughlin, Westland Oil Co 
Minot, N. Dak., is reopening a tire 
recapping plant in Minot 

. 


million 


Hans S. Moller, Jr., has been ap 
pointed assistant secretary of Stand- 
ard of Ohio 


RECEIVING KEYS to club rooms of the 
new Upper Midwest Oil Men's Club at 
Hotel Radisson, Minneapolis, are the of 
ficers. Left to right, R. T. Seidel of Shell, 
vice president; F. J. Schiefelbein of Mid 
west Oil Co., president; J. J. Manning of 
Wayne Pump Co., treasurer, and H. I 
Horning, executive secretary of the North 
west Petroleum Assn., club 
Miss Jody Miller, representing 

Radisson, presents the keys 


secretary 


Hotel 


John P. Askren, former zone man- 
ager for Pure Oil at Madison, Wis 
has been made zone manager at Min 
neapolis. Ray D. Jolicouer, formerly 
sales manager at Madison, will take 
Mr. Askren’s place as zone manager 

Fleyd W. Bules and Frank H. Al- 
len have been appointed regional 
managers, retail sales, with head 
quarters in Chicago and Robert G. 
Emmett has been made assistant op- 
erations manager of retail marketing 


Cc. M. Bretz, Bretz Oil Co., Ch 
burne, Tex., started in the oil busi 
ness with Gulf Oil in 1914 and in 
1927 became a commission agent for 
Ohio Oil. In 1941, he bought Ohio 
Oil's property in Cleburne and has 
operated as an Independent jobber 
ever since. He now owns seven serv- 
ice stations and a warehouse 

Mr. Bretz says he would like to 
build a new super service station this 
year if he can get a permit 





UPPER MIDWEST OIL MEN'S CLUB—Members of the newly organized club look over their headquarters at Hotel Radisson in 
Minneapolis. Clubrooms consist of a lounge, part of which is shown here, and a dining room. The Upper Midwest club was formed 
in place of the Northwest Oil Men's Club 
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E. M. Davis, president of Davis Oi! 
Co., Chicago, was featured in a story 
in the March issue of the Cities Serv 
ice magazine, the Empire 

Mr. Davis started his company in 
1940 with a few trucks and is now 
doing a volume of 90,000 gals. of 
gasoline annually. His latest project 
is a combination truck and service 
station in Chicago. The station of- 
fers complete garage services for 
trucks plus a weighing station 


James Tanham, retired vice presi- 
dent of Texaco, left May 8 for Paris 
to become chief of the Industry Divi- 
sion of the Economic Cooperation 
Administration's mission to France 
His job will be that of working with 
the French on methods of increasing 
productivity 


Donald Bartholomew, a jobber in 
Lawton, Mich., has purchased a 2,000 
V 0 COMM } sO . » 4 - - 

AVIATION IMITTEE F THE API AND APIC recently made an inspection gal. tank delivery truck. He lists him. 
self as president, vice president, gen 
eral manager, bookkeeper and janitor 
He is president of the Wolverine 
Business Men's Club, a member of 
the village council and a vice presi 

manager of Pure's aviation department and vice chairman of the APIC committee dent of the Chamber of Commerce 


cour of the San Diego Naval Air Station during annual meeting of the two groups 
Left to right: R. F. Bradley, manager of California Standard’s aviation division and 
chairman of the APIC Aviation Advisory Committee; E. E. Lothrop, secretary for the 
two committees; W. D. Parker, manager of Phillips Petroleum’s aviation sales division 
and chairman of the API Aviation Technical Service Committee; and D. H. Young, 


To oil men everywhere, the name Bennett 


A tradition gained from 84 years of experi- 
ilding fine equip t lies behind 
the craftsmanship and know-how built into 
this famous family of Bennett Products. 


( Ki mound ft duly pean 


ence in b 





In the critical period ahead, moke yours 
the best — Bennett. 


MODEL 200 UNIVERSAL BARREL PUMP 
measures opproximoately 1 pint per stroke. 
MODEL 506 BARREL PUMP 
quvort stroke pump with self-closing return 
drain. 
MODEL 10086 SKID TANK PUMP 
for fast transfer of gasoline, kerosene and 
fuel oil. Measures approximately 10 gallons 
per minute. 
MODEL 1000 GALLON STROKE PEDESTAL PUMP 
dispenses kerosene from underground tonks. 
MODEL 656 HIGHBOY 
60 golion quart oil dispenser with self-cios- 
ing return drain. 
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WOOD  es1. 1867 


OM. in Principal Cities Joun Wood.Company 
BENNETT PUMP DIVISION 
MUSKEGON, MICHIGAN * TORONTO, ONTARIO 
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1951-52 OFFICERS of the Assn. of Eastern Petroleum Credit Managers (left to right): R. G. Bannister, Cities Service, Philadelphia, 


vice president; W. A. Foote, The Texas Co. 


, Buffalo, vice president; J. ¢ 


Stacks, Atlantic Refining, Pittsburgh, president; H. D. Van 
Tassel, Esso Standard, New York, vice president; F. Raymond Kraemer, credit and financial consultant, Mineola, N. Y., 


secretary 


treasurer. Not present when photo was taken was Dudley R. Meredith, executive manager of Credit Assn. of Western Pennsylvania, 





COMING MEETINGS 


MAY 

National Assn. of Ol} Equipment Jobbers, first 
meeting, Brown Hotel, Louisville, Ky May 
13-15 

National Association of (Credit Men, Petroleum 

industry meeting, Statler Hotel, Boston, May 
15 

Of} Heat Institute of New England, annua 
meeting, Bradford Hotel, Boston, May 16 

Virginia Petroleum Jobbers A spring 
meeting, John Marsha Hotel Ric hmond 


May 17 
Virginia O11 Men's Asen., spring meeting, Johr 


P atten Hotel, Chatts Ter May 20 
Empire State Petroleum > . fotel 
Statier, Buffalo, May 20-22 
Ol Industry Information Committee, 
Palace Hotel, Denver, May 
American Petroleum Institute, 
Marketing mid-year meeting Net 
Plaza Hotel, Cincinnati, OF May 
Third World Petroleum Congress, The 
the Netherlands, May 28-June 6 
JUNE 
Sectety of Automotive Engineers 
ng. French Lick Springs Hote 
Indiana, June 3-8 
independent Ol Men's Asen of New Engiand, 
annua onvent Hotel Stat 
June 12-13 
South Carolina Oil Jobbers Asen., Ocean F 
Hotel, Myrtle Beach, 8. June 12 
Pennsytvania Grade Crude Ol) Asan 
meet Hotel W 1 Penr 
June 14-15 
American — for masts Bntestate, 
meeting, Atlantic t J 
American Seciety 
twenty-third annua 
Gas Power Divisior Baker 
June 25-29 


Brown 


Hague 


aULY 
Georgia Independent Ottmen's . Asse.. 
convention and annual ¢ irnament 
General Oglethorpe Hote Savanna 
13-14 
National (11 Jobbers Council, « 
Atlantic City, July 17-1 
AUGUST 
Seciety of Automotive vn ees West Coast 
meeting Olymp Beattie 
13-15 
National (Congress of Petroieum 
Hotel Sherman, Chicag Aug 


ast Aug 


Retailers 


MAY @ 1951 


assistant secretary-treasurer 


Charles E. 
Spahr is now a 
vice president of 
Standard of Ohio 
Mr. Spahr has 
been manager of 
the transporta- 
tion department 
since September, 
and previous to 
that was general 
assistant to the 
vice president in 
charge of trans- 
portation 

Before joining Sohio, 12 years ago 
he was assistant to the vice president 
of Phillips Petroleumi's engineering 
department 


Mr. Spahr 


He served as a major in the Army 
juring World War II and supervised 
construction of the 570 mile Chitta- 
gong-Tinsukia section of the India- 
Burma-China emergency fuel pipe 
line 

> > > 


R. E. Doty, vice president in charge 
of national sales for California Oil 
Co., Barber, N. J., has been made re- 
sponsible for all RPM distributors 
outside of the Calso gasoline market- 
ing area 


P. A. Best, assistant to the presi 
dent of California Oil, has been ap- 
pointed manager of the operations 
and distribution department 

Other appointments at California 
Oil 

R. C. Davis, former district man- 
ager at Philadelphia, has been made 
district manager at Barber 

W. L. Wait, formerly district man- 


ager at New Orleans, is now district 
manager at Philadelphia 


E. F. Clegg will succeed Mr. Wait 
as district manager at New Orleans 
He was formerly with National Sales 
Organization 


R. L. Gage will be with the dis 
tributor retail development depart 
ment with headquarters at Barber 
Mr. Gage was formerly regional rep 
resentative at Philadelphia 


A. E. Carlson will replace Mr 
Gage at Philadelphia. He formerly 
was specialist, car dealer plan 

J. A. Stimmiler, engineering spe 
cialist, is now staff engineer with the 


operations and distribution depart 
ment 
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Associate Director John 


John H. Bivins, recently eclevated to associate director 


of the Ameri 
devoted most of 
mental 


an Petroleum Industries Committee, has 


career to striving for sound 


the 


his govern 


policies affecting petroleum industry and its 


customers 
Mr. Bivins 


to 1933, or 


the APIC staff 

the inception of that 
period he has worked 
Baird H. Markham 


committee's conviction 


dates back 
organiza 


mnection with 
fron 

this 

with 
the 


and an enlightened public 


almost 
always in 
the 
grass 


tion Throughout 
director of 
that 
opinion are 


field of 


close association 
APIC. He 
organization 
the 


shares 
roots 
solving industry tie 


basic in problems in 


public affairs 

The 
directly to 
Today 


PIC 
this 


traced 
effort 
participate 
city pe 


effectiveness can be 
the 
men in all parts of the 
the 


industries com: 


program 


strength of organizational 


oil country 


actively in programs of state ounty and 


Through these organiza- 
all 


ad 


troleum 
and for oil 
the 
vancement of good g¢ 


men 
work 
vernmen 


engaged in 
the 
understand 


tions “of, by persons 


industry ooperatively for 


better 


branches of 


t. for a 
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Bivins—Veteran in APIC 


affairs at all levels, and for the welfare of 


their 


ng of public 


their customers and industry 


3ivins later moved to 
His association the industry began in 
lays worked as a service station at- 
was graduated from Cumberland University 
the Mississippi Appointment 
Mississippi Committee administering the 
marked his first full- 
Subsequently he 


Mr 
with 


Born in Birmingham, Ala 
Mississipp 
his school when he 
tendant. He 
admitted to 
the 
Marketing Practices 
the 


secretary of 


and Bar as 
secretary of 
Code of Fair 
position in petroleum industry 


the Mississippi Gasoline Tax Eva 


time 
became 


sion Committec 


Mr the 
Industries Committee at 
the staff of the APIC in 


assistant director of the 


secretary of 
the time he was asked to 
New York. In 1941 he became 
APIC and last Jan. 1 was named 


jivins was Mississippi Petroleum 


join 


associate director 

Mr Mrs. Bivins 
Riverside, Conn. He is 
very active in 


children live in 
young people 


work 


their three 
interested in 


and and 


and 
joy Sk 


has been out 
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* a 
picture yourself with this “Profit Pair” 


Ashland -.\ALVOLINE 


... invite you to be their team mate! 


Mighty pleasant picture, isn't it? If you're in our marketing area, 
you and this topnotch combination can become a threesome. You 
can't beat Ashland high-octane, catalytic gasoline for quality; 
nationally-advertised Valvoline motor oil, made from 100% pure 
Pennsylvania crude, is so famous it's sold throughout the United 
States and in 40 foreign countries. We have merchandising plans 
based on either “Ashland Flying Octanes"’ gasoline or your own 


private brand. Write for details. 


Ashland Oil & Refining Company 


Home Office: Ashland, Kentucky 


614 Park Bidg. 1402 Federal Reserve Bank Bidg. Standard Bidg. 3005 Dumesnil St. 
Pittsburgh. Pa. Cincinnati, Ohio Cleveland. Ohio Louisville. Ky 


St. Elmo 2500 Broadway Rural Route #4 5 East Main St. 
Illinois Evansville, Ind. Paducah, Kentucky Nashville, Tenn. 


PRODUCING - TRANSPORTING - REFINING - MARKETING 





Your best pitch 


in hot weather 


SUMMER 
LUBRICANTS 


A Complete line of Finished Oils-Blending Oils-Greases & Bases 
FOR SALE UNDER YOUR OWN BRAND NAME 


SUN OIL COMPANY °* Philadelphia 3, Pa. * in Conada: Sun Oil Como Toren 





